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THE ENCAPSULATING OF VOLATILE OILS, 


E publish in this issue a selection from the papers 
sent in answer to the second question in our series 
of Subscribers’ Discussions. The value of these Dis- 
cussions to druggists in business grows as the series 
lengthens. The paper by Louis Emanuel, of Pittsburg, 
which carries off the prize, contains many useful sug- 
gestions as to the dispensing of volatile liquids in capsule 
form and constitutes a valuable contribution to the study 
of modern pharmaceutical methods. A somewhat in- 
genious method of making a receptacle for the empty 
capsules while they are being filled is described by an- 
other contributor, Richard Staebler, of Newark, N. J. 
The plaster of Paris mold which Mr. Staebler uses has 
several advantages over the perforated stick or card- 
board device, and suggests a number of useful applica- 
tions besides the special purpose for which it is recom- 
mended here. It can readily be seen how by this method 
a number of molds of varying size and capacity can be 
made without much trouble and kept on hand for use 
as wanted at the dispensing counter. 

The next question in the series—What 1s the Best 
Routine Method of Making Suppositories?—relates to 
the pharmacy of suppositories and calls for an essay de- 
scriptive of the merits of the different suppository bases, 
the use of molds and the relative advantages of rolled, 
molded and compressed suppositories, etc. The last date 
on which manuscripts can be received in competition for 
the prize of $10.00 offered in this Discussion is March 
25, 1902. They should be addressed to The Editor, the 
AMERICAN DruccIst, 62-68 West Broadway, New York. 





THE EXCHANGE ( OF LICENSES: 


HE members of a local a association in Manhattan 
were advised at a meeting last month to lose ‘no 
time about exchanging the licenses issued to them by 
the old New York City Board of Pharmacy for a new 
All-State license, for the reason that a law might be 
passed at any time withdrawing the right now given 
of exchanging such licenses. The information that the 
privilege of exchange applies only to pharmacists who 
are licensed by examination by one of the local boards 
was not given, however, and we have been asked to make 
it clear that licenses granted on college diplomas, or by 
exchange of certificates with other boards are not ex- 
changeable for a New York All-State license. While 
the holders of licenses issued on diploma and otherwise 
by the old local boards of pharmacy (New York and 
Kings County) are entitled to practice pharmacy in the 
counties contained in the Eastern Section, they are re- 
quired to pass the regular examination and must be 
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registered by the State Board of Pharmacy before they 
can practice elsewhere in the State. 





DRUGGISTS AND THE EXCISE LAW. 





HE liquor dealers of New York State have never 
taken kindly to the fact that druggists are allowed 
certain privileges in the dispensing of liquors on physi- 
cians’ prescriptions, and they have complained bitterly 
at times about the smallness of the tax imposed upon 
druggists for the sale of liquors on prescription. As 
regards the injustice of raising any revenue whatever 
upon the prescriptions of physicians we shall say nothing 
at this time, though we believe it to be a matter deserving 
of the earnest attention of our legislators. What we 
particularly desire to focus attention upon is the methods 
which have been used by the agents of the State Excise 
Commission to trap druggists into violations of the 
Liquor Law. The light of publicity cannot, in our opin- 
ion, be thrown too soon on some of the contemptible 
devices which are resorted to by the spies of the State 
Excise Commissioner in their efforts to make out cases 
against pharmacists ; and we are confident that if all were 
known in connection with the operation of the odious 
Raines Law, the citizens of the State would rise in their 
indignation and demand its repeal. 

The 1espectable people of New York are well aware 
of the extent to which the law is openly violated every 
day in the week by the keepers of saloons and of the low 
resorts, stvied “ Raines Law Hotels;” but they know 
little of the odious manner in which upright citizens are 
tempted by the agents of the State Excise Commissioner 
to break the law, and thus lay themselves open to the in- 
dignities and penalties involved in the violations which 
these disreputable agents in many instances have con- 
nived at. 

Not long ago, for example, one of these contemptible 
spies entered the premises of one of the most respected 
pharmacists and upright citizens of Brooklyn and pleaded 
with the latter to sell him a small supply of whisky, 
advancing the pitiful excuse that the liquor was to be 
used to save the life of his dying wife. It was late at 
night and the druggist was just about to close his store, 
besides :t so happened that he carried no whisky in stock; 
but, believing the pitiful tale of the man and thinking he 
would help to save a life, the druggist made the offer 
of a few ounces of port wine out of a bottle which had 
been in his possession for many years and was cherished 
on account of its age and purity. 

The man consented to take the wine and agreed to 
keep an eye on the store while the pharmacist went 
downstairs to the cellar to procure it. Four ounces 
of the wine were bottled and handed over to the 
spy, who proposed payment, which was refused. The 
man insisted, however, upon leaving a twenty-five cent 
piece on the counter, thanked the druggist and walked 
out. We may be sure that the druggist retired that night 


with the comfortable feeling that comes to a man who 
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has done a generous and humane act. But next morning 
judge the shock which his confidence in human nature 
was subjected to when he was served with a summons to 
appear before the Deputy Commissioner of Excise and 
answer for a violation of the Liquor Law! 

We do not know the State Excise Commissioner, but 
we do know Governor Benjamin B. Odell, jr., and feel 
satisfied that he will be the last man to countenance such 
a despicable proceeding as is here described. Acts of this 
kind disgrace the State’s officers and make the law odious 
to law-abiding citizens. 





THE LIABILITY OF EMPLOYERS FOR ACTS 
OF EMPLOYEES. &.- 


be | 





HILE it is generally understood that an employer 

is liable for the results of acts of his employees, a 

decision was recently rendered by Justice MacLean which 

takes the ground that when those acts are outside the 

legitimate province of the duties for which the employee 
was engaged the liability of the employer ceases. 

In the particular case in question a bricklayer sub- 
mited an injured finger to a drug clerk, who, it is claimed, 
advised the application of carbolic acid solution and gave 
the patient a bottle of the pure acid without instructions 
to dilute it before use. The patient, supposing the liquid 
to be a dilute solution, poured the pure acid upon the 
bandages. Gangrene set in and it became necessary to 
amputate the thumb, whereupon suit was brought against 
the druggist for damages. 

The main point set up in defense was that the clerk 
had no authority to practice medicine and surgery, and 
that not being a licensed practitioner his employer could 
not be held responsible for these results, the complain- 
ant’s claims, if valid, being against the clerk as an in- 
dividual. This contention was granted by the court and 
the case dismissed. Unfortunately for a clear interpreta- 
tion of the law, the case was tried before a jury and the 
contention of contributory negligence was also set up and 
was taken into consideration. In spite of this, however, 
the decision rendered is quite conclusively to the effect 
that the employer cannot be held liable for the acts of 
his employees outside the field of their legitimate duties 
or, at least, outside that field where not acting under 


specific orders. 





THE RICE MEMORIAL FUND. 





T must be very gratifying to those familiar with the 
grand services to pharmacy which were rendered 

by the late Dr. Charles Rice to witness the generous 
and widespread response which has been made to the 
appeal by the AmertcAn Druceist for funds toward the 
erection of a suitable memorial shaft over his grave. 
Subscriptions continue to come to hand, accompanied in 
most instances by letters expressive of the privilege and 
pleasure felt by the donors in being allowed the oppor- 
tunity of participating in a movement which reflects so 
properly the feelings of reverence for the memory of one 
who occupied the very distinguished place in American 
pharmacy which he did. 

















Our Subscribers Discussions. 


A SERIES OF MONTHLY PRIZE ESSAYS. 


Questions for discussions in this department are announced once 
a month. The time allowed for manuscripts sent in answer to the 
second question: ‘ What is the Best Method of Encapsulating 
Liguid Drugs ?”’ expired on Tuesday, February 25. 

The third question of the series as announced in our issue 
for Februrary ro is as follows: 
lii—What is the Best Routine Method of Makin& 

Suppositories ? 

Jt is suggested that the chief points’ for consideration in 
replying to this question might consist of a discussion of the 
merits of the different suppository bases, the relative merits of 
rolled and molded suppositories, the best forms of molds, and the 
relative advantages or disadvantages of rolled, molded or com- 
pressed suppositories. Other points for consideration will readily 
present themselves to the working pharmacist. 

Whoever among our subscribers answers the above question in 
the manner most satisfactory to the editor and his advisers will 
veceive a prize of $10. No importance whatever will be attached 
to literary style, but the award will be based solely on the value of 
the substance of the answer. We shall publish the substance of such 
of the answers as seem to us most likely to prove interesting to our 
readers, and we reserve the right to publish any of the answers as 
original communications. 

Answers to the third question of the series are to be received 
not later than March 25, 1902 Thev should be addressed to 
The Editor, the AMERICAN DRuGGIST, 62-68 West Broadway, 
New York. 

Only subscribers to the AMERICAN DrRuGGIST will be entitled 
to compete. This prize will not be awarded to any one person 
more than once within one year. Every answer must be accom- 
panied by the writer's full name and address, both of which we 
must be at liberty to publish. 


The prize of $1o for the best essay submitted in the second 
series has been awarded to Louis Emanuel, of Pittsburgh, Pa., 
whose paper appears below. 


PRIZE ESSAY NO. 2. 


The Best Method of Encapsulating Liquid Drugs. 
By Louis EMANUEL, PuHar.D., PuH.G., 
Pittsburgh, Pa. 

N an emergency fixed or volatile oils, as well as liquid 

drugs containing not less than 50 per cent. of alcohol, 
can be encapsulated in hard, empty gelatin capsules in 
the following manner: 

Take ihe lid of an ordinary pasteboard box not over 
half an inch deep and perforate it with the point of a 
lead pencil to a diameter sufficient to hold firmly a No. O 
(for 5 minims) or a No. OO (for Io minims), accord- 
ing to the amount of liquid to be capsuled. Placing the 
body of the capsule in these perforations, with an ordi- 
nary medicine dropper fill the capsule with the medicine 
prescribed to a point decided upon by a previous measure- 
ment. The caps are then prepared for adjustment by 
moistening them lightly on the inside with water by 
means of a camel’s hair pencil. This will secure perfect 
adherence of the cap, and the capsules are then ready 
for dispensing. 

For liquids, however, I prefer to use the soft empty 
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LOUIS EMANUEL, PHAR. D., PH.G, 


Awarded the Prize in Subscribers? Discussions No. 2. 


Louis Emanuel, of Pittsburgh, Pa., whose paper in answer to the 
aestion, What is the Best Method of Encapsulating Liquid Drugs? in 
Subscribers’ Discussions No. 2, was adjudged the best submitted, and 
who carries off the prize of $10, is a product of the Buckeye State, hav- 
ing been born on a farm in Hancock County, O., on June 24, 1854. He 
was graduated in pharmacy from the Philadelphia College of Pharmac 
in 1876, passing with high honors and taking the prize in Materia Med- 
ica and Rotany. He engaged in business for himself the year he grad- 
uated, and has successfully conducted business in the same location at 
the corner of Second avenue and Grant street, Pittsburgh, ever since. 
He was one of the founders of the Pittsburgh College of Pharmacy, and 
in 1892 he filled the chair of chemistry during the illness of Professor 
Black. In 1891 he was appointed a member of the Pennsylvania Board 
of Pharmacy and was its presiding officer for a period of seven years. 
The honorary degree of Doctor in Pharmacy was conferred upon him 
by the Western Pennsylvania University in 1897. He has been a fre- 
quent contributor to the various drug journals, his articles dealing as 
much with the commercial as the professional and technical aspects of 
pharmacy. Mr. Emanuel enjoys the esteem and confidence of his com- 
petitors in business and is generally respected as a citizen. He is the 
treasurer cf the Western Pennsylvania Retail Druggists’ Association, 
president of the Pittsburgh College of Pharmacy, and chairman of the 
ppc on Adulteration of the Pennsylvania State Pharmaceutical 
ssociation. 


capsuies which are marketed by only two firms, one in 
New York and one in Detroit. In filling soft capsules it 
will be found most practicable to use a holder of wood. 
Select a flat piece of wood % inch thick, 34 inch wide 
and 14 inches long. In this bore holes 3g inch in diameter 
and ¥% inch apart, making fifteen perforations to each 
stick. The empty capsules are placed in these perfora- 
tions and filled by means of an ordinary medicine drop- 
per, care being taken not to spill any of the liquid on the 
edges of the capsules, as this would interfere with their 
proper sealing. 

After the required number of capsules are filled they 
are ready for sealing, and this is accomplished best by 
first passing a heated metal strip or a broken spatula 
blade over the orifice of the capsule, three at a heating, in 
order that a more secure union may be obtained with 
the sealing gelatin. This sealing gelatin is composed of 
gelatin, 3 parts; glycerin, 2 parts; water, 5 parts, and it 
is kept in a liquid state by the heat of a water bath. The 
three capsu'es which have been treated with the heated 
iron are sealed by dipping a pointed stick, of the size 
and form of a penholder, in the hot gelatin solution, and 
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brushing, as it were, the adhering gelatin over the orifice 
of each capsule. The solution should not be dropped 
over the orifice, but applied by a brushing motion. One 
dip for every three capsules will 
usually be found sufficient, and the 
operation is continued until all are 
sealed. In a short period they will 
all be in condition for delivery ; but 
should any have been imperfectly 
sealed, they must be treated again 
with the hot metal strip and sealed 
as before. 

In filling capsules for stock the 
following method is best on ac- 
count of rapidity and permanency 
of the form of the finished capsule: 
A bulb pipette of a size that the 
bulb will hold a fluid ounce is pro- 
vided with a rubber bulb (an old- 
fashioned syringe bulb) at the up- 
per opening; the lower end should 
have a point as fine as an ordinary 
medicine dropper, or a dropper 
pipette may be attached by slipping 
a small piece of nursing bottle tub- 
ing on the end of the bulb pipette, 
as shown in the accompanying il- 
lustration. This forms an air-tight 
union upon slipping the dropper 
pipette over the rubber, and the 
whole forms an apparatus similar 
to that pictured in the figure shown 
herewith. Compressing the rubber 
bulb, the end of the pipette is 
dipped into the liquid to be en- 
capsulated and the pressure is re- 
leased, the liquid being then drawn 
into the glass bulb, is ready to be transferred to the 
capsule; the pipette is taken in the right hand, with its 
opening pointing downward toward the lefthand,in which 




















the capsule is held, after which a slight pressure of the 
thumb and forefinger of the right hand on the rubber 
bulb will fill the capsule instantly, which is then placed 
in the perforated stick. After several hundred are thus 
filled, they are removed to a cool cellar and in a place 
where there is considerable moisture for about twenty- 
four hours. This will cause the liquid to contract and 
the capsule to expand. The capsules are sealed, as pre- 
viously described, forming a capsule which always re- 
‘tains its form, and will not collapse, since as the liquid 
again expands at a normal temperature, it causes a con- 
stant tension on the capsule. 

Creosote, guaiacol and similar bodies are known to 
exert a softening action on gelatin, and should not, there- 
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fore, be encapsulated in their purity, nor should they be 
massed with an absorbent powder. They should be mixed 
with an equal measure of some fixed oil, like cod liver, 
olive or castor oil, particularly where soft capsules are 
used. Treated in this way no softening effect will be 


noticed. 

The practice of massing volatile fluids is inelegant 
and should be discouraged, for the reason given and also 
because it results in a material increase in bulk. In cases 
where a volatile oil is prescribed in combination with an 
extract, it will be found best to use yellow wax as an 
excipient in the proportion of, say, one-half to an equal 
weight of the volatile oil, the oil being added to the melted 
wax, and the whole massed in a mortar in the usual man- 
ner. 

Ichthyol being incompatible with carbonates, magne- 
sium carbonate should not be employed in massing this 
fluid. Magnesium silicate (talcum) may be used, but 
aluminum silicate (kaolin) is to be preferred, especially 
where dispatch is a consideration, and in the proportion 
of eighty grains of the kaolin to every sixty grains of 
ichthyol. As ichthyol contains an appreciable amount 
of water it is important that the mass should be of a firm 
consistency in order to insure the permanency of the 
capsule; the quantity of a mass of this kind filled in a 
No. 2 capsule will be the equivalent of three grains of 
ichthyol. When time permits it will perhaps be found 
best to evaporate the ichthyol to two-thirds of its weight 
at a temperature not exceeding 60° C. This operation 
can be conducted in a tared capsule over a water bath, a 
register or a hot soda water urn. The tenacious mass 
which results can be worked up and divided in pieces to 
fita No. 5 capsule and represent three grains of ichthyol. 
The mass is best rolled by hand, since the work of rolling 
and dividing is facilitated by the heat of the hand. After 
cutting and reducing to such a diameter as will fit the 
capsule, the hands are washed to remove all odor of the 
drug, and each masslet is placed in the capsule by means 
of a needle or pin. I find a steel hat pin, such as ladies 
use, to answer the purpose admirably. The cap is then 
pressed down firmly in order to mass the contents com- 
pactly. 

AN INGENIOUS MOLD DEVICE. 

Richard Staebler, of Newark, N. J., contributes the 
following : 

The filling of soft gelatin capsules is a simple opera- 
tion if Merz capsules are used and the directions accom- 
panying them are followed. With hard capsules it is 
different. I use the following method: 

Take a flat wooden or tin box of a size large enough 
to accommodate a syfficient number of the capsules to 
be filled ; fill the box with a paste of plaster of Paris, and 
when the paste is beginning to set and is of a sufficiently 
thick consistency, sink the empty capsules in the mass 
to about two-thirds of their depth, inserting them at 
equal distances apart. When the plaster has set hard 
remove the capsules. In this way is formed a cheap and 
efficient mold for the reception of empty capsules. To 
fill the capsules insert them empty in the molds and fill 
them with the volatile or other liquid prescribed by means 
of a medicine dropper. 

As an efficient means of sealing the capsules I have 
found it most convenient and practicable to sprinkle a 
little water on a slab and touch the lower edges of the 
caps with the water before applying them to the capsule 
containing the medicine. After closing the capsules allow 
them to dry for a minute or two, after which they are 
ready to be boxed and handed out to the customer. 
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THE USE OF SOFT CAPSULES PREFERRED. 


Louis Buck, with McMonagle & Rogers, Middle- 
town, N. Y., says: 


After repeated failures and almost invariably unsatis- 
factory results in attempting to dispense volatile oils, etc., 
in hard capsules with the aid of an absorbent powder, and 
many futile attempts at sealing the hard capsules with 
their liquid contents unabsorbed, the use of soft capsules 
at last adopted has been attended with most satisfactory 
results. 

Empty soft or elastic capsules are now put upon the 
market by several of the capsule manufacturers and in 
at least two sizes, five and ten minims, possibly in other 
sizes as weli, but these answer the requirements of any 
ordinary prescription work. . 

The only difficulty in the use of these soft capsules 
is in the acquiring of the slight knack in the sealing, but 
a few minutes’ practice will enable one to do this satis- 
factorily, and the capsules can be sealed and dispensed 
much more quickly than a mass can be made and filled 
into hard capsules. 

For prescription work an ordinary medicine dropper 
is used for filing the capsules, and this may be used in 
one of two ways. If, for example, three minim capsules 
of a volatile oil are wanted, by means of the dropper 
drop into a minim graduate, say, fifteen minims of the 
oil and note the number of drops required for that 
amount; from this the number of drops required in each 
capsule to equal ten minims can readily be ascertained. 
As a rule it will require four or five drops of the oil to 
equal a minim. After the proper amount of oil has been 
placed in each capsule, they may be filled by means of 
the dropper with some inert oil, usually olive oil, and 
sealed. 

Perhaps a better method is to mix the volatile oil at 
once with a sufficient amount of the olive oil to fill the 
capsules required, and then fill each capsule with the 
mixture; nowever, this is not always advisable. 

Occasionally some powder is prescribed with the 
liquid, and this can be divided into proper portions for 
each capsule and placed in them by means of the small, 
cone shaped funnel provided by one manufacturer in the 
outfit supplied with the capsules. The funnel is simply 
a cone about one-eighth of an inch in diameter, but it is 
all that is required to introduce powdered drugs into 
capsules. Strips of board with holes bored in a double 
row for about twenty capsules are most convenient for 
holding capsules while filling. 

A strip of metal for sealing the capsules (by melting 
the top which must be clipped off from the capsules) is 
supplied by one manufacturer, but this method is un- 
reliable and really no quicker than the following method: 

This method of sealing provides for the use of a 
stirring rod dipped in a hot solution of gelatin and passed 
over the opening of the capsule. The capsules are in- 
stantly sealed and, after cooling a few minutes, are ready 
for dispensing, though a second application of the gelatin 
will leave a thicker layer of gelatin across the opening 
and is sometimes desirable. 

The gelatin solution may be prepared as follows: 


MPRIMRMNAN S.5ias Sorc aie cnietsne sicise os aaa w'siaeicani onion 3 parts 
MUM eRe ao os Sa Bie Sais Bible io bb N:s ss 5 Sbse ee 8's oS 9 parts 
NMR REMI SS iso 1o og Bisel aie Go eRe aS kaw 2 parts 


or, by adding a little water to the tops which have been 
clipped off from the capsules, if the capsules used are 
those which come with tops attached; or, by adding a 
little water to the capping material usually supplied with 
the capsules which come clipped ready for use, and, of 
“eee in either case heat will be required to make the 
Solution. 
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The gelatin solution should be kept in a small galli- 
pet or beaker glass fitted in a small tin box, which will 
serve as a water bath. The solution will be ready for 
use by the time the capsules are filled, if a few drops of 
water are added, and the container placed over an alcohol 
flame. It is important that the solution be of proper 
consistency, which is, when hot, almost that of a heavy 
syrup; one or two trials will enable one to recognize at 
once the proper consistency. If the film over the sealed 
capsule seems too soft after cooling add a little hard 
gelatin to the solution. 

After a little experience with this method of en- 
capsulating liquids it would be hard to induce a dispenser 
to return tu the tedious method of massing and filling 
into hard capsules. The difficulty of avoiding a con- 
siderable loss of volatile oil in massing, too, is well known. 

One manufacturer of capsules supplies as part of the 
filling outfit a stop-cock, which may be fitted to a small 
percolator and is convenient for filling large quantities 
of capsules for stock. By this means stock capsules of 
sandal oil, cod liver oil and creosote, etc., may be filled 
at a considerable saving over the market price. 


THE USE OF DROPPER AND WIRE. 


Isaac M. Weils, of Washington, Pa., says: 

There appears to be quite a difference of opinion as 
to the best method of filling capsules with liquid drugs. 
I am reminded of the story of General ‘ Stonewall ” Jack- 
son of Confederate fame. He was once asked how he 
was able to make such rapid forced marches, often cross- 
ing unfordable streams. His reply was: “I can attribute 
my success to one man in my command; he was what I 
should call an all around man, level headed and thorough, 
and belonged to the miners’ and sappers’ corps. To make 
this plain,” said the General, “on one of my marches it 
was found necessary to build a bridge across a stream. 
The engineers looked over the ground, took measure- 
ments and then went back to make their sketches and 
specifications for the bridge. At the same time my in- 
valuable officer of the miners’ and sappers’ corps went 
down to the stream, sized up the situation at a glance 
and then called his men up into the wood, where he had cut 
such timber as was needed, and hauled it to the bank of 
the stream. While the engineers were busy over their 
plans and specifications he had the bridge in place and 
ready for the passage of the troops. I sent one of my 
aides to know how matters were progressing, and the 
answer he brought was: ‘ Tell the General that the bridge 
is finished, but the pictures of it have not come.’ ” 

In filling capsules with liquids, if we are to set about 
it in the easiest and quickest way, we must first know 
what kind of material they are to contain, whether oleo- 
resins or oils or liquids of less density. I have always 
found it best to use a dropper for all liquids that could be 
readily drawn up in the tube. In this way the required 
quantity for each capsule can be gauged better, cleanli- 
ness is assured, and when the dropper is laid aside one’s 
hand is left free to put the cap on the body of the capsule, 
after the open end of it has been moistened with water to 
make the cap stick. 

Some oleoresins are so thick and heavy that they 
cannot be readily drawn up into the tube of the dropper. 
This is notably the case with oleoresin of male fern, ich- 
thyol and similar heavy liquids. With these I find it best 
while holding the empty capsule between the thumb and 
fingers, to dip a clean wire into the liquid, then with- 
draw it, then hold it perpendicularly or nearly so and 
allow the liquid that has adhered to it to drop into the 
empty capsule until the required quantity has been 
dropped in, the capsule being then sealed as in the first 
case. I have never been called upon to fill a prescription 
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which only contained creosote or any of the volatile oils 
in their purity. I therefore cannot speak from experi- 
ence in regard to them. If I were called upon to fill such 
capsules I think I should use potato starch or wheat flour 
as an excipient, and make a mass, afterward dividing 
and rolling it out as for pills. 

After trying various methods of my own, as well as 
those suggested by others, I find the foregoing to be the 
best and simplest method for use at the prescription 
counter. The wire or dropper can be thrown away after 
use, if need be, as their cost amounts to very little. 


AN EXTEMPORANEOUS METHOD. 


J. T. Johnson, of Fergus Falls, Minn., writes: 

We are a long ways from modern methods and ap- 
pliances out here and have occasionally to resort to all 
sorts of expedients. I have usually used a thick, muci- 
laginous solution of French gelatin for sealing capsules 
after filling. This I keep in a half ounce wide mouthed 
vial, fitted with a good cork, in the center of which I 
fasten a hard wooden toothpick, sharpened very fine 
and extending down into the glue. Using the pick as a 
brush, I lightly smear the edge of the cap with a layer 
of the liquid gelatin, and this cements it very nicely. 
In my limited experience I have had very nice results 
from this method. The only objection to it would be 
the slowness in large operations. My method may not 
be according to best modern methods; but you know 
necessity is the mother of invention, and what we want 
in emergencies is results that will pass the overseer’s 
square. 





MY THESIS. 


By Mepora A. GorRMAN. 
Haverhill, Mass. 


LL my junior year this thesis had been my constant 

companion night and day, with its never-ending 

questions, What are you going to work up, and under 
whom are you going to work? 

It was now my senior year, and these questions must 
be answered. We had one professor whose most marked 
characteristics were briefness and thoroughness in work. 
He was the most non-committal stoic I had ever met. 
Withal he was a very kind, big-hearted man and a gen- 
eral favorite. So to him I went, hoping to get something 
short, and trusting to his kindness not to be too hard 
with me. “Going to take a thesis under me, are you? 
I am afraid you will be sorry you did not work up some- 
thing in pharmacy. Make salicylic acid synthetically by 
the Kolbe process, and let us see if it is profitable to make 
the acid on a small scale.” 

This seemed very simple. How many things do! 
The first stage in the work was to heat sodium hydrate 
and phenol together, with constant stirring over the yel- 
low flame of a bunsen burner, until a dry pinkish powder, 
sodium phenolate, is formed. This is put in a retort 
and heated in an oil bath to 100 degrees C., while a 
stream of dry carbon dioxide gas is passed over it. 

Professor said: “‘ Get cotton seed oil, it seems to 
give such a steady heat.” My apparatus was a tin pail 
and a ring stand. I sometimes thought the pail was full 
of spirits instead of oil, it moved about so. Do not mis- 
understand me and think I was in union with the spirits. 
I will confess my gown was saturated with the oil, and 
I am quite sure the janitor never had to oil that desk 
since. I owed him this, however, for the trouble I gave 
him afterward. 

During the passing of the carbon dioxide gas over the 
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sodium phenolate sodium phenol-carbonate is formed. 
The reaction is as follows: 2C,H,;Oha+CO,=C,H,O. 
CO,Na. 

The temperature is now gradually raised about 20 
degrees an hour until a heat of 200 degrees is reached. 
This meant five hours of watching the thermometer and 
a pile driver, which was working just outside the labora- 
tory window. It was a source of consolation to know 
that some one else was engaged in as monotonous work 
as I was. While I was contemplating the ups and downs. 
of the pile driver and the thermometer, the sodium 
phenol-carbonate was being changed by heat into a neu- 
tral sodium salicylate, a molecule of this salt reacting 
with a molecule of unchanged sodium phenolate. 

Only one-half of the phenol is used. I should judge 
these reactions were carried out perfectly, and a very 
good yield of the crude product is obtained. The con- 
tents of the retort are dissolved, the acid precipitated with 
sulphuric acid, the liquid decanted, and the precipitated 
acid spread out on porous plates to dry. When this is 
done we have a dark brown mass that looks more like 
molasses candy than salicylic acid, but it gives a splen- 
did test for the acid, with neutral ferric chloride, and I 
began at this stage to congratulate myself and say nice 
things about Professor B. This stage of kindly feeling 
for the world at large was not tested for any long period, 
for my troubles were just beginning. 

The problem now was to purify and crystallize my 
crude product. I first tried dissolving in boiling water, 
decolorizing with bone black, and recrystallizing from 
hot water. I worked ever so long on this, and the longer 
I worked the more mystified I became, and the less acid 
I was getting. Finally, when my crude product was all 
gone and my patience exhausted, I remembered that 
salicylic acid was volatilized with steam, and my product 
was “all in the air.” There was a man working near me 
who was troubled very badly with rheumatism, and I 
consoled myself with the hope my labors might not have 
been in vain, even if I did have to begin over again, and 
then—the pile driver was still working. 

The next lot had more trouble in store for me. I 
tried an experiment which no skilled pharmacist should 
ever try, that of making two things.at once. I en- 
deavored to make absolute alcohol and salicylic acid at 
the same time, and came to grief with both. The janitor 
speaks of this mishap with tears in his eyes to the juniors 
and seniors of to-day. 

The third lot I purified by dissolving in alcohol, de- 
colorizing with bone black, crystallizing and recrystal- 
lizing from alcohol. This operation gave me about one- 
half grain of acid. It was something and I was grateful. 
I made another lot and used alcohol again, but concen- 
trated my solution and evaporated on watch glasses. 
As a result I have now in my possession a tiny vial con- 
taining a few crystals of acid, which represent my time 
and labor for many a day, watching the temperature 
rise and my hopes fall. 

Professor B. in his kindness of heart accepted my 
great labor and small results as far as material acid was 
concerned. Although I have little to show for my work, 
I assure you my time was well spent, and any article on 
salicylic acid has a great charm for me. I would not 
advocate its manufacture on a small scale, for the scale 
would be too small to be operable. It would require too 
much time, and the loss in money would be noticeable. 

I was three months working for my few grains, and 
it cost, including breakage and material, about thirteen 
dollars. You see I was unlucky, even in my cost. We 
could, however, well pay for having our salicylic acid 
made for us if we were only given the privilege of mak- 
ing our own tincture of iron, for instance, which I have 
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seen written for as a “ proprietary,” and many other 
things which the wholesale manufacturers so kindly 
make for us. 





STORE MANAGEMENT. 
Conducted by W. A. Dawson, 


ln addition to publishing a series of articles covering the commer- 


cial side of pharmacy, the editor of this department will en- 
deavor to discuss, criticise, advise and give information on 
any question pertaining to the business management of the 
drug store propounded by readers of the AMERICAN DRUGGIST, 
This feature of the department is intended to constitute a busi- 
ness query column for the readers of the AMERICAN DRUGGIST, 
and all queries regarding business matters addressed to it will 
be freely answered. 





THE SHOW WINDOW. 


AVING considered the fittings and arrangement of 
the store, the office and the laboratory, we will now 


turn our attention to the fitting up, furnishing and deco-. 


ration of the show windows, the platforms, display stands, 
frame works, apparatus and properties, as well as the 
textiles, papers and other decorative materials used in 
making effective window trims. 

Advertising by means of window displays is often 
referred to as the cheapest and most effective method 
of gaining publicity at the pharmacist’s command, but 
this statement is not quite accurate. While it is true that 
window displays may be made at small expense other 
than the time spent in preparing them, good, striking, 
effective window trims cannot be produced without some 
expenditure of thought, study, time and money, and as 
a tule the larger the amount of money expended on a 
trim the more effective it will be in selling goods and 
in enhancing the reputation of the store. Whether his 
store be situated in a large city or a small country town, 
the pharmacist will do well to devote one-fourth to one- 
third of his advertising appropriation to window trims. 
The advertising appropriation should be a sum equal to 
three per cent. of the gross sales of the business, and in 
some cases as much as five per cent. of the sales may be 
devoted to advertising. In speaking of “ window trims ” 
here the term is to be understood in its technical sense 
as used by the professional “ window trimmer,” meaning 
the decorative arrangements and accessories used as a 
background for displaying goods, and does not include 
the goods used in the display. 


FREQUENT CHANGES OF DISPLAY ADVISABLE. 


As with the other departments of the pharmacy, the 
window trimming must be systematized, to the end that 
the greatest possible effectiveness may be obtained for 
the amount of labor and money expended; the displays 
being changed at regular intervals, frequently enough to 
prevent any appearance of staleness. No display of goods 
should stand more than a week, no matter how good the 
results; if it is thought desirable to run a display for a 
longer period the arrangement of the display should be 
changed, or the goods transferred to another window. 
In all cases the glass of the windows should be washed 
at least once a week on the inside and two or more times 
on the outside. Friday is the day of the week most 
favored by business men for window-cleaning day, but 
in business where there is no bid made for Sunday trade 
Monday seems to be the best day for the purpose,as where 
Sunday trade is not sought after the windows may be 
emptied of goods on Saturday night, leaving them vacant 
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over Sunday. In a pharmacy known to the writer the 
window trimming has been reduced to a system that 
runs like clock work and every week, year in and year 
out, new trims appear in the two show windows, each 
succeeding trim being radically different from the pre- 
ceding one, and always strikingly original in design and 
arrangement. 


THE ROUTINE OF WINDOW CLEANING. 


The first thing attended to by the porter on arriving 
at the store on Monday morning is the cleaning of the 
inside of one window, and when this is done, the clerk 
who attends to the window display begins putting in the 
trim and display. The porter meanwhile goes on sweep- 
ing and dusting the store, after which he cleans the other 
window on the inside, and then goes on with the doors 
and transoms and the outside of the windows. In this 
way there is no delay and the windows are trimmed and 
dressed with goods at an early hour of the day ; of course, 
all the trim and the signs used are prepared beforehand. 
A very good point in the system used by this clerk is 
that he has always several alternative plans ready for 
each cleaning day. 


THE USE OF AN “IDEA BOOK.” 


An “idea book” is kept by this clerk, in which he 
makes memoranda and rough sketches of whatever ideas 
that he thinks may be useful in getting up displays. In 
this book is also entered memoranda relating to goods 
that are available for display. In this way he usually 
has a large number of possible displays on tap, and can 
map out his work some weeks or months ahead, and have 
the window displays always seasonable and appropriate. 

Frameworks, backgrounds and false work—the hid- 
den parts of the trim—are prepared at odd times during 
the preceding week, and the decorative materials and ac- 
cessories carefully thought and worked out; or, if there 
is no time to do this, an effective trim can be worked up 
quickly with what material in the way of “ properties ” 
may be on hand. These “ properties”—to use a the- 
atrical term—are the various platforms, stands, frame- 
works and draperies that have been carefully preserved 
from former trims and which are used over and over 
again in different combination. 


SIZE AND SHAPE OF THE TYPICAL DRUG STORE WINDOW. 


The drug store windows, being designed to admit 
light to the store interior, as well as to afford a display 
place for goods, is of an entirely different type from the 
high, deep, inclosed windows suitable to the dry goods 
and most other retail businesses. 

The show windows of a drug store should be shallow 
in depth and entirely open at the back, so that the free 
admission of light will not be interfered with, and the 
handsomely fitted interior of the store may be visible 
from the street. Two feet is about the right width for 
the floor or platform of the window; for, while windows 
of this depth will admit of making the most elaborate 
trims, they will not take a great amount of goods to 
make an effective display, a desideratum in the retail 
drug business, where it is often necessary to make a 
striking display of a line of goods that is not heavily 
stocked. 

Where the windows of a pharmacy are of the high, 
deep, dry goods store type the platforms should be nar- 
rowed down as much as possible and the hight of the 
window neutralized to some extent by the insertion of 
a stained glass section three or four feet wide at the top 
of the window, or by hanging an ornamental wooden 
grille work screen at the top of the back part of the win- 
dow; such a grille is preferably made of a spindle design 














134 





and not geometrical, since the latter style of grille shuts 
out the light more than the spindle work. 

The ideal proportions for the drug store window are 
a front glass of equal hight and width, with side glasses 
running back at a bevel to a depth of two feet to form 
a bay window projecting beyond the line of the building. 
The window with rear lights admits a greater volume 
of light than does a window that consists of a single 
glass cased flush with the line of the building, and makes 
a handsomer and more symmetrical window as well. 





DRUGGISTS’ COURSE IN OPTICS 


Conducted by C. H. Brown, M.D., 


President of the Philadelphia Optical College 





This series of papers is designed to furnish information which 
is required by druggists for the intelligent handling of a line 
of optical goods. The first of the series appeared in our issue 
for September 24, 1900. 


THE FIELD OF VISION. 


S a man looks out upon a landscape there is in front 
of each eye a circular space within which objects 
are distinctly perceptible, while beyond its borders vision 


fades away to nothingness. This circular space is called’ 


“the field of vision.” In man it has quite a large limit; 
for instance, when the eye is directed straight forward, 
the light from a brilliant object may be perceived when 
the object itself is placed away round to one side. In 
many of the lower animals, where the eyes are more 
prominent than in man, the field of vision is very much 
enlarged. In birds and fishes it is still further enlarged 
by the lateral position of the two eyes. The ostrich, when 
its head is directed forward, can easily see objects placed 
a few yards behind its back; the field of vision for such 
an animal is consequently a complete sphere, objects be- 
ing perceptible in every direction. 





Diagram showing the shape of an emmetropic eye as compared with that 
of an extremely hypermetropic and an extremely myopic eye. 


In man the field is limited, and objects placed laterally 
at the external borders of the field must be very brilliant 
to attract attention. Within this field there is only one 
point where objects can be seen with perfect distinctness ; 
it is in the center of the field, and its prolongation forward 
from the pupil is called the “line of direct vision.” Ob- 
jects met with upon this line of vision can be distinctly 
seen ; all other objects, situated upon either side, above or 
below it, are seen more or less imperfectly. If one place 
himself in front of a fence composed of vertical stakes, he 
can see those placed directly in front of the eye with per- 
fect distinctness, while those on either side begin to ap- 
pear uncertain and confused. On looking at the center 
of a printed page in the line of direct vision we can see 
the distinct outlines of the letters, while at successive dis- 
tances from this point, as the eye remains fixed, we dis- 
tinguish first only the separate letters with confused 
outlines, then only the words, and, lastly, only the lines 
and spaces. 
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This limitation of distinct sight to the line of direct 
vision is practically compensated for by the great mo- 
bility of the eye-ball, which rapidly turns in all directions, 
thus shifting the line of direct vision, and examining in 
turn every part of the field of vision attainable by the 
eye. In reading this article the eye follows the lines from 
left to right, seeing each letter and word distinctly in 
succession. At the end of each line it returns, sud- 
denly, to the commencement of the next, repeating the 
same movement from the top to the bottom of the column. 

The cause of the indistinctness of the images seen 
outside the line of direct vision is a twofold one: First, 
because the rays of light, on account of the oblique man- 
ner in which they enter the eye, are more rapidly con- 
verged and consequently are not accurately focused upon 
the retina; in the second place, a perfect image is impos- 
sible on account of the diminished acuteness of the retinal 
sensibility at every part of the retina except the yellow 
spot. 

In the formation of well-defined images on the retina 
to the end that perfect vision may result there are three 
factors involved, as follows: Refraction, Accommodation, 
Convergence. 

REFRACTION. 


Distinct vision necessarily depends upon the rays of 
light which enter the eye being brought to an accurate 
focus upon the retina. The refracting media of the eye 
are the cornea, the aqueous humor, the lens and the vit- 
reous humor, which, taken collectively, may be regarded 
as forming a single lens, the focal length of which is 
precisely equal to the length of the axis of the eyeball. 
The normal human eye may be defined as an optical ap- 
paratus of such form that parallel rays of light—that is, 
rays proceeding from a distance of twenty feet or more— 
are precisely focused upon the retina without any effort 
upon the part of the eye, thus imprinting upon this sensi- 
tive membrane a sharply defined image of all objects from 
which these rays emanate. This is the condition known 
as “ Emmetropia,” this word being derived from two 
Greek words signifying that it is in measure. 

When this normal condition is departed from in any 
direction then we have the condition known as “ Ametro- 
pia,” signifying that it is out of measure. This departure 
from the normal condition may be in three different di- 
rections. 

In one case the eye-ball may be flattened from before 
backward, in which case the rays of light, instead of 
being focused upon the retina, do not come to a focus 
until they get behind this membrane; this state of affairs 
constituting the condition known as “ Hypermetropia.” 

In another case the eye-ball may be elongated from 
before backward, in which case the rays of light, instead 
of being focused upon the retina, come to a focus before 
they reach this membrane, thus constituting the condition 
known as “ Myopia.” 

Either of these departures from the emmetropic con- 
dition may exist from a small degree to a very great 
degree. 

This figure illustrates very graphically the extremes 
of hypermetropia and myopia as compared with emme- 
tropia. 





Cough Powder 
(Pulvis Pectoralis, Wedel.) 
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Pa oad oils with the sugar by trituration, add the other ingredients, 
and sift. 
Dose: A- teaspoonful three or four times a day. 
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Saponaceous Hair Wash. 
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Mix, allow to stand for two days, and filter.—Pharm. Zeit. 


THE CUT-PRICE EVIL IN THE DRUG TRADE,* 
By Tuomas V. WOOTEN. 


Secretary of the National Association of Retail Druggists. 


You doubtless learned on that first Monday morning a few 
years ago when you washed your first lot of bottles and 
scrubbed the front windows for the first time,.that even in 
the drug business the work is not so easy or pleasant as it 
is commonly understood to be. Every calling. has its draw- 
backs, and ours certainly furnishes no exception to the rule. 
It is not my intention to dwell upon any of the disagreeable 
things contended against by the average present day druggist, 
except that almost universal hindrance to our prosperity, 
price demoralization. 


PHARMACY NOT A PROFESSION. 


I am very glad, indeed, to be a graduate in pharmacy, and 
I hold my pharmaceutical knowledge very dear, and I wish to 
congratulate you upon your determination to qualify your- 
selves fully for the practice of pharmacy in the truest and 
best sense of that term; but I am aware, as are many of you, 
that if you enter upon the practice of pharmacy as a profes- 
sion you must preempt for yourselves a different field, must 
breathe a different atmosphere, from that in which the drug- 
gists of your village, your town, your city, are now doing busi- 
ness. You may be able (Heaven knows how heartily I hope 
you will be) to graft the practice of pharmacy upon the drug 
business so as to yield the luscious fruit of a satisfying, profit- 
able vocation; but until that time has arrived you will, with- 
out doubt, need to consider the problems here discussed, the 
problems that are now perplexing those who are —— 
against heavy odds to make drug stores profitable. 

It is not my intention to make invidious comparisons, or to 
say harsh things about price cutters and their methods. That 
these people are short sighted and that their actions are 
prompted by: selfishness is easily provable; but nothing ever 
can be gahwed by confronting cutters with their ill doings and 
commanding them to desist therefrom. They must first be 
made to see their mistake and then be approached in a con- 
ciliatory spirit and asked to abandon it in their own interests, 
as well as those of others, before we can have any assurance 
of success. If, however, I succeed in convincing you that your 
own welfare, either as a druggist or as a clerk, demands that 
from the very beginning of your career your influence shall be 
exerted against this evil, the effects of which are rendering 
our calling. unsatisfactory and unprofitable, affecting as it 
does all who are engaged in it, I shall feel that I have done a 
good hour’s work, for which I shall deserve your gratitude. ... 

The history of all disturbances in the commercial world 
proves that the greatest sufferers are those who occupy the 
lowest strata in the commercial structure, those whose com- 
pensation is the smallest. There is little doubt that the in- 
sufficient salaries now being paid to drug clerks is due in a 
large measure to the indefensible practice of selling goods for 
prices less than they ought to command. It becomes, there- 
fore, a matter of vital consequence to you, whether you ex- 
pect to be clerks or owners of stores, to exert your influence 
to the utmost against the curse of price demoralization. 


WHEN COMPETITION IS AND WHEN IT IS NOT THE LIFE OF TRADE, 


The theory that competition is the life of trade is true in 
the drug business as elsewhere, provided the competition does 
not involve the giving away to the public of profits without 
any compensating advantage. On articles of merchandise 
upon which large sums may be saved by the exercise of 
technical skill in buying; by shipping in enormous quantities; 
by obtaining supplies from new and unusual sources; by sell- 
ing goods in large lots upon favorable terms; by displaying 
wares advantageously and turning over immense stocks with- 
in a short time, competition is probably the life of trade. But 
when the amount of the commodity demanded by the com- 
munity cannot be increased or, if at all, very slightly; when 
the dealers all are required to pay practically the same prices, 
the difference between them rarely, if ever, exceeding 5 per 








* From an address delivered before the students of the School of 
Pharmacy of Northwestern University on February 28, and communi 
cated by the author. 
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cent.; when technical skill in buying is out of the question 
and all dealers purchase in practically the same market be- 
cause the goods vary so little that no advantage is gained by 
obtaining them elsewhere; when, in addition to these points 
of advantage and disadvantage held as common all must 
operate under conditions that unfortunately tend to force 
down the volume of business but force up the necessary ex- 
pense of doing business, it may well be questioned whether 
competition is not the death of trade. I am not blind to the 
fact that in rare instances a house commanding large capital 
and having better facilities than usual for doing business on 
a large scale may, for a time, seem to prosper to the disad- 
vantage of other druggists; but I have never known an in- 
stance where permanent good—allow me to accentuate the 
word permanent—resulted from reducing prices to the con- 
sumer. As arule, prices seek lower and still lower levels, until 
the smaller druggists are making no profit and the larger 
ones considerably less than they would be if the uniform 
schedule were a profitable instead of a profitless one. 

In spite of ourselves prices are bound to be practically the 
same in ail stores, which being true, it would seem that every 
shrewd man who is interested would insist, as a business 
proposition, devoid of any semblance of sentiment, that uni- 
formly _— prices be maintained instead of prices’ uniformly 
i ae 

THE REAL COST OF GOODS, 


One reason why druggists fall so easily into the price cut- 
ting habit is that they do not know, and apparently do not 
eare, anything about the cost of doing business. In their 
ignorance they imagine they are not doing themselves or any 
one else any very great harm by lowering prices. Those of 
you who have been fortunate enough to be associated with 
druggists who were good enough financiers to know what it 
cost to do business, have doubtless learned that it requires 
from 20 per cent. to 25 per cent. to pay running expenses, and 
that this must, in all cases, be taken out before profits can be 
calculated. Supposing the total cost of doing business to be 
20 per cent., which is a low estimate, as any druggist will tell 
you, let us see how much rate cutting can be done without 
serious detriment? For the reason that everybody knows the 
prices of advertised proprietaries, these goods are usually se- 
lected by cutters as their field of operations. Adding 20 per 
cent. to $8 a dozen proprietary we have an actual cost of $9.60 
a dozen, or 80 cents a bottle. Now, a cut to 90 cents leaves 
a margin of 10 cents profit on a bottle; a cut to 80 cents leaves 
no profit, while a cut to 75 cents entails an actual loss of 5 
cents on each bottle. If the cost of the proprietary is $8.75 
a dozen, which is not unusual, the actual cost to the druggist 
is 87% cents a bottle, 90 cents yields a profit of 2% cents, while 
a cut to 85 cents or less entails an actual loss. But many 
druggists admit that it costs them 25 per cent. to do business. 
In this event, the actual cost of the $8 proprietary is 83 cents, 
and the actual cost of the $8.75 proprietary is 91 cents; it is 
easy to calculate how much cutting can be done in these cir- 
cumstances without positive loss to the cutter. <A great 
many druggists wonder why it is that in spite of all their 
sacrifices for their business and in spite of their constantly 
exercised rigid economy they are still unable to make more 
than a scant living; it is believed that in the great majority of 
cases the explanation is to be found right here. 

The volume of business in the average drug store is so 
small and the expense of transacting it so wofully out of pro- 
portion to the aggregate amount of business it is possible to 
do that the margin of profit must be large if compensation 
worthy of the labor and the laborer is to result. 

It is a homely adage that when a man starts down hill 
everything seems to be greased for the occasion; this observa- 
tion is especially true of price cutting, as it affects the drug 
business. I have before me several cut price ads that well 
illustrate this point. Even prescription work, that depart 
ment of the business which requires for its correct handling 
the skill of the trained pharmacist, has not escaped. As 
you yourselves may have observed, there are drug stores in 
this city that advertise to fill prescriptions for 10 cents, mean- 
ing thereby that the skill necessary to compound any pre- 
scription that may be offered can be procured for the price 
of a cigar. What a commentary on pharmacy as a pro- 
fession! When such things are done, is it any wonder that we 
are sometimes looked upon as robbers when we demand ade- 
quate compensation for the professional service we have ren- 
dered? Is there any encouragement here for a young man to 
perfect himself in the art of preparing, in the form most 
acceptable and most helpful to the patient, remedial agents 
suggested by the physician’s best skill? 


CUT RATES PROMOTE SUBSTITUTION. 


Observe the result of such methods! The practice of sub- 
stitution grows as naturally in such soil as do fungi in a bog. 
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Is it any wonder that the silver tongued detail men of the 
manufacturing houses make-some physicians believe that 
druggists are all ignoramuses and knaves, compelling those 
druggists who would not be so considered to overcome the 
prejudices against them thus created? Is it any wonder that 
the doctor’s credulity is imposed upon and that he grows into 
the habit of self dispensing, because he distrusts all drug- 
gists, charging up to all the iniquities of the few who degrade 
the profession? 

Consider for a moment also the practice of urging upon 
patrons one’s own preparations, when advertised proprie- 
taries are specifically asked for. This substitution, so called, 
often requires considerable persuasion on the part of the 
druggist, and if the effect of the substituted preparation is not 
all that could be desired by the patient the failure is charged 
up to the store at which it was procured, the reason assigned 
by the disappointed purchaser being either ignorance on the 
druggist’s part or his desire to make more money out of the 
substitute. Aside from the moral obloquy of taking from an- 
other manufacturer the customers whom he has won by his 
advertising (even though this advertising was a clever piece of 
“ confidence ” work) it is doubtful whether the practice of in- 
sisting in these circumstances that your preparation is better 
is to your permanent advantage. If your remedy is really a 
meritorious one, why not advertise it yourself in such a man- 
ner as to create a demand that is distinctly your own? This 
will, without doubt, require an immense deal of work, but the 
results will be satisfactory, because you will retain your own 
self respect, as well as the esteem and confidence of your cus- 
tomers. The department stores and the aggressive cutters 
have little to lose by such methods, but it is a grave question 
whether any druggist will find this practice to pay in the 
long run. e ‘ 


HOW SHALL THE EVIL OF PRICE CUTTING BE CURED ? 


First, by substituting for the policy of competition the 
more rational and more serviceable policy of co-operation. 
Competition, ill advised and misdirected, has produced nearly, 
if not quite all, the troubles of which we have been speaking; 
mutual respect and mutual good will and co-operation must 
cure the evil which has wrought such disastrous results. The 
representatives of many branches of business have learned 
the value of co-operation, and this policy may be rightfully 
considered the growing tendency of the commercial world. In 
the language of Dr. Garst, the manufacturer of Phenyo-Caf- 
fein, “ Reciprocity and co-operation are the life of trade.” 
Why should retail druggists who have so long suffered the 
evil effects of the competitive system not take advantage of a 
plan that has yielded such satisfactory results to other inter- 
ests? Instead of giving away our profits, as has become cus- 
tomary, why not let us help each other to secure additional 
profits? As Mr. Kramer, the proprietor of Cascarets, puts it, 
instead of doing each other, as we have been, why not let us 
join hands and do the seventy millions of the American 


people? 
LET THE PUBLIC KNOW THAT YOU KNOW YOUR BUSINESS. 


The first indispensable requisite is to educate druggists 
to an appreciation of the fact that there is a legitimate outlet 
for their energies and their business ability outside of cutting 
prices. It has been clearly established that there is a healthy 
demand for first-class prescription work, work that is done 
skillfully and in such a way as to inspire confidence, both 
upon the part of the doctor and the patient, that the prescrip- 
tionist knows his business. In the case of the doctor this be- 
lief must be inspired by your conferring with him frequently 
concerning new remedies and the best method of administer- 
ing them, as well as those already in use; by sampling him 
with your own preparations, which, in appearance and palata- 
bility, speak for themselves, and for which you can vouch in 
the matter of strength and purity. In the case of the public 
this belief must be cultivated by the extreme neatness of 
everything pertaining to the packages in which the medicine 
is dispensed, as well as the appearance and acceptableness of 
the preparations themselves. As Prof. Remington says, the 
patient must judge from these externals as to your skill 
as a pharmacist because he has no other means of determin- 
ing, but you may be sure that your reputation will be made or 
marred by this estimation; and you are none the better off 
by reason of your maintaining that these things are not 
proper evidences of your qualification as a pharmacist; justly 
or unjustly, you will stand or fall by the judgment thus 
formed. 

Another legitimate field for the exercise of dormant energy 
is the appearance of the store. In selecting a location 
for a store the advantages of ventilation and sunlight should 
receive more attention than they do—should be considered an 


AMERICAN DRUGGIST AND 











PHARMACEUTICAL RECORD. 





indispensable requisite. I know it involves constant labor 
and the exercise of good taste to keep a store always bright 
and attractive, but no other investment of time and energy 
pays so well if you intend to build up a business that shalf 
be a source of profit and a credit to your enterprise and busi- 
ness ability. 

Another consideration deserving careful thought is the 
promptness and efficiency of clerks. By efficiency I do not 
mean obsequiousness or that over-anxious-to-please air that 
in some men is so annoying, but that patient, in- 
telligent and kindly interest in the patron’s desires that 
makes him want to return when other things are needed. The 
temptation to discuss here the virtues which clerks ought to 
cultivate and the faults which they must avoid is very great, 
but the subject is inexhaustible. A field of labor badly in 
need of cultivation in hundreds of stores is the careful, tactful 
training of young men, that their work on behalf of the 
store shall be productive of the best results. 

I have already mentioned casually the making and adver- 
tising of the druggist’s own preparations. Here is an im- 
mense field for the exercise of energy and business sagacity. 
Make your preparations as efficacious as they can be made, 
and then go into systematic advertising, putting behind these 
remedies your own character and your own skill as a phar- 
macist, and never letting up on the advertising; the results 
will surprise and delight you. 


THE VALUE OF CO OPERATION. 


Another important step in the reformatory process is to 
educate druggists to value co-operation and to make the most 
o. the opportunities it affords. This will be slow work with 
the older men in the business, but young men just entering 
upon active business life, as you are, ought to be made to un- 
derstand that only by concert of action between yourselves 
and others similarly engaged can you be certain of making 
your calling the success in a. financial way that it deserves to 
become. 

THE MOVEMENT FOR SHORTER HOURS. 


I rejoice in the movement for shorter hours now being agi- 
tated, as well as in the movement for better pay for clerks. 
The hours of the average drug clerk are, without doubt, too 
many and his compensation too small. Whether in existing 
conditions the average druggist can afford better pay to his 
clerks is doubtful, but the whole subject of how to get more 
money out of the drug business is one which deserves the 
careful thought of all who are engaged in it in whatever 
capacity. The effect of agitation is certain to be helpful. 

One reason why I am glad of this agitation is that it brings 
the clerks closer together, and by strengthening their organi- 
zations prepares them for active work in other directions. It 
has taken an immense deal of persevering labor to convince 
the men now engaged in the drug business of the value of 
association work, and to create in them a willingness to lend 
a hand toward making their associations, local, State and na- 
tional, as helpful as they are capable of being made in ad- 
vancing the common weal. If the young men who are com- 
ing into the business are able, through their organizations, to 
right the wrongs agaiast which they have to contend it will 
not be difficult to secure their active help in pushing forward 
the reform that may be needed when they shall have become 
owners or managers of stores. 


RESULTS ACCOMPLISHED BY THE N. A. R. D. 


The National Association of Retail Druggists has now been 
in existence three years, and the results of our work have 
been very gratifying. The prompt repeal by Congress of the 
war tax on medicinal preparations was one of the striking 
examples of the influence wielded by this organization. The 
prompt reduction of the prices of proprietaries to $2, $4 and 
$8 by a large number of manufacturers, in compliance with 
the expressed wish of the association, is another result which 
we herald with satisfaction. In scores of towns, cities and 
rural communities throughout the country ruinous price cut- 
ting has ceased as the result of our work, and in scores of 
other places prices on proprietaries, counter goods and pre- 
scriptions have been materially advanced. (I speak of Chi- 
cago.) Thousands of dollars are being added by us to the 
profits of the drug trade of the United States every month, 
and the prospects are bright for still greater usefulness in the 
future. All of this has been accomplished by making use of 
the principle of co-operation, not only among the retail trade, 
but among the manufacturers and jobbers as well. I feel sure 
you will consider this a convincing argument in favor of the 
wisdom of the policy for which I have in this talk made 80 
insistent an appeal. \, 
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Cream of Current Literature 


A summary of the leading articles in contemporary pharmaceutical periodicals, 





L’Orosi, November, 190}. 


On the Composition of Biliary Calculi. By Dr. A. 
Funaro.—The author analyzed the stones removed from 
the gall bladder in a case operated upon by an Italian 
surgeon. There were in all 199 stones, weighing in all 
17.55 Gm. He found that they contained 90.87 per cent. of 
cholesterine, 4.60 per cent. of water, 0.81 per cent. of 
bilirubin, 2.24 per cent. of biliverdin, 0.88 per cent. of 
mineral material, and 0.14 per cent. of soluble organic 
material. ; 


A Contribution to the Study of Bromal Alcohols. 
By Dr. Emilio Gabutti—The author studied the proper- 
ties of bromalglycol and bromalglycol monoacetate. The 
formula of the former was found to be C,H,O,Br,. It 
was found to be an alpha or beta dioxyethanebetatri- 
bromal phaoxyethylic ether. Bromalglycol monoacetate 
has the formula of C,H,O,Br,, and is an alpha or beta 
dioxyethanebetatribromalphaoxyethylic acetic ether. 

The Action of Aluminum Chloride upon the Nitrates 
of Phenylendiamine. By Dr. Emilio Gabutti—A pre- 
liminary communication in which the author describes 
the metaphenylendiamine nitrate. 


Apotheker Zeitung, December. 


Kordofan Gum. By Dr. J. J. David.—Until the fall 
of the Caliph Abdullah the gum districts of the Mahdi’s 
kingdom were completely closed to Europeans. Conse- 
quently, gum arabic from this district found its way to 
Europe only in very small quantities; for the Caliph had 
prohibited commerce—export as well as import—to all 
believers, becatse luxury was fostered thereby, and par- 
ticularly because the gum was considered an important 
part of the provisioning and was kept in warehouses. 
Rumors of large gum harvests in Kordofan have been 
floating about for a number of years, and in 1887 Carl 
Neufeld, a German merchant, attempted to secure this 
treasure, but he paid for this attempt by a cruel imprison- 
ment of twelve years. In 1890 the author obtained the 
privilege of traveling over the newly opened region, and 
started with a caravan from Dongola. Ten days’ journey 
through the sandy desert brought him to Kagmar, where 
he found the first Acacia trees, namely A. Seyal, A. spiro- 
carpan and A. stenocarpa. These varieties gave only a 
brown or red gum, which is more elastic and less brittle, 
less often cracked than the best kinds for which he was 
looking. Further South, in Bala, he found A. Verek 
gummuifera and other varieties. Attempts to exchange 
various articles, such as textile fabrics, knives, beads, 
etc., for gum did not find favor with the mass of the 
people, for gum was considered a staple article of food 
and only the richest inhabitants sold gum for such luxu- 
ries as beads, while the poorer inhabitants could only be 
persuaded to sell it for other food products. The Nu- 
bians employed their spare time in gathering gum during 
the months from October to April. The Acacias grow 
in little groves, far away from the habitations. The 
scarcity of food in this region was such that gum had 
a greater value than it would under other circumstances, 
and a unit of weight of gum was worth about the same 
amount of grain and, in addition, a small quantity of 
iron articles were given as a bonus. 

The gum is gathered by wounding the bark of the 
tree with the points of lances, or with knives wherever the 
exudation is not sufficient. This is usually done in De- 
cember or in January, and the cuts are made in the upper 
parts of the trees. The best gum is obtained from the 


acacia groves which are prepared in this manner and 
which are styled “ gardens.” A second class of gum is 
obtained from the wild, uncared for regions. The gum 
is gathered from March to May, sometimes later. The 
gatherers bring daily from five to seven pounds of gum 
in little baskets to the merchant, who generally plants 
his tent near a well. Some natives bury their gum in 
appropriate places. The chiefs amass large quantities of 
gum through their slaves, wives, etc. There is no such 
thing as cultivation, nor are the rights of property well 
defined. The amount of gum could be enormously in- 
creased by cultivation. (December 4.) 


. G Pharmaceutical Journal, February. 

Bee-keeping. By Samuel T. Frost.—It is as a hobby 
for pharmacists that the author discusses the subject of 
bee-keeping, and not, as might be supposed, as relating 
to the products of the bee. The life of the bee is told 
in simple language and most interestingly. Bee-keeping 
is something which has attracted much attention of late, 
especially since the publication of Maeterlinck’s profound 
study of the subject, and the present article is one that 
pharmacists can read to their intellectual profit, though, 
as far as can be judged from the installment given in 
this number, it has no pharmaceutical application. Con- 
tinued. (February 1.) 

Calcium Phosphate, Its Composition and Impurities. 
By R. C. Cowley and J. P. Catford—The authors have 
met with specimens of an article sold as pure calcium 
phosphate which were of questionable purity, and they 
review the pharmacopeeial processes of manufacture and 
tests for purity, bringing to light some discrepancies. A 
sample of “ Pure Calcium Phosphate,” when examined 
by the sodium acetate test, gave a precipitate of calcium 
sulphate, the preparation having evidently been made 
from calcium phosphate that had been treated with sul- 
phuric acid. Phosphate so treated forms superphosphate 
or monocalcic phosphate (CaH,(PO,)., and calcium 
sulphate. On adding solution of ammonia to the solution 
of this mixture a precipitate containing di- and tri-calcic 
phosphate with sulphate would be produced. A micro- 
scopic examination of the substance revealed the presence 
of all three. The authors call attention to the utility of 
the microscope in examining precipitates ; in the case here 
reported the presence of calcium sulphate and of di- 
sodium phosphate are readily detected by the microscope. 
(February 1.) . 

Pharmaceutical Era, January. 

An Oral Examination in “ Practical Pharmacy.” By 
Thersites Mendax.—This is an account of an imaginary 
State Board examination conceived in humorous vein. 
The story opens in the examination room of the State 
Board of Pharmacy and Mr. Pluckham and Mr. Plougher 
are the examiners. Mr. Smith is the candidate for a 
license, and he is asked a variety of questions to deter- 
mine his knowledge of pharmacy as conducted in the 
rural districts. It is a sarcastic skit, evidently directed 
at the character of the questions commonly put at State 
Board examinations. Some of the supposed questions 
and answers are highly humorous, as the following ex- 
tracts will show. After interrogating the candidate as 
to his previous experience and college attainments, in 
which it is developed that he has served a period of five 
years and taken besides a two-years’ course in the College 
of Pharmacy, where he gained the gold medal, the candi- 
date is asked to identify a specimen, Mr. Pluckham, the 
examiner, saying: 











138 


Your papers have been very satisfactory so far. I see that 
you have taken full marks on four subjects—materia medica, 
toxicology, dispensing and botany. We will now see how 
much you know about the really practical part of your pro- 
fession. Will you kindly identify these things? 

Mr. Smith: This looks like a Woonsocket rubber boot, very 
much the worse for wear, and, judging by the label, this is a 
bottle of a much advertised rubber cement, which retails for 
15 cents. 

Mr. Pluckham: Perfectly correct, sir. Now, suppose these 
articles were brought into your store, and you are requested to 
put a patch on that boot, what would you do? 

Mr. Smith: I should excuse myself on the ground that I had 
never taken a course in boot mending, and refer the reader to 
the nearest cobbler, or to the place where he purchased the 


cement. 

Mr. Pluckham: Really, Mr. Smith, you surprise me! Is it 
possible you are ignorant how to repair an ordinary fracture 
in a rubber boot? Your customer would probably be offended 
and transfer his patronage to another drug store. 


Another specimen is as follows: 

Mr. Pluckham: Will you kindly read this order? 

Mr. Smith (spelling out slowly): R-u-f-f-e-r-t-s ten s8-e-n-c-e 
box pills c-a-t-l-i-k a-s-i-d ten pills box s-e-n-t-c-e. 

Mr Piackham: I may say that order contained 20 cents in 
cash when it was received. 

Mr. Smith: At first sight it looks like an order for 10 cents 
worth of “ Rough on Rats” and 10 cents of carbolic acid, but 
I should interpret it for an order for 10 cents’ worth of Pil. 
aloes and myrrh, and the same amount of Pil. cath. co. U. 8. P. 

Mr. Pluckham: Absolutely correct. 

After a few more questions Mr. Pluckham, the ex- 
aminer, expresses regret that he will not be able to give 
the candidate a very high percentage in the examination. 
Mr. Plougher tells him that he is lamentably deficient 
in business tact and fears that he has made a mistake in 
the choice of his profession, though he may improve in 
time. He adds: The fact of the matter is that too many 
men think that a druggist is in business to compound 
prescriptions and make money for himself, whereas his 
true mission in life is to serve the public, and save, or 
make money on other people. The fact that you can 
make a qualitative or quantitative analysis of any prepa- 
ration cuts no ice. The ordinary customer does not want 
to know how much hydrastin or berberin exists in a 
2-0z. bottle of fluid extract of golden seal, but he may 
require you to patch a rubber’ boot or furnish him with 
gratuitous advice and medicine for his dog or cat.” 
(January 16.) 


Young Men and New Drug Stores. By George A. 
Grunbok.—The mistakes made by young pharmacists 
who enter business on their own account are touched 
upon by the writer. One mistake is to order drugs used 
in small doses in too large quantities. He advises all 
young men when starting new stores to order labels in 
as small quantities as possible. Neat labels, clean bottles 
and boxes and caps on prescription bottles impress cus- 
tomers favorably. He advises against diffidence or 
modestyin making sales and cites the case of young phar- 
macists, called upon for some simple remedy for a cough, 
who handed out a five-cent article, when they could have 
made a sale amounting to 25c. with equal satisfaction 
to the customer. It is more important, in the writer’s 
opinion, to keep the windows clean than to strive after 
attractive displays. He suggests that the store should 
be made to appear a very busy one, and gives a lot of 
other advice of more or less value. (January 16.) 


How to Read Drug Journals Most Profitably. By 
F. J. Roemer.—One of the principal items of interest 
and profit in every drug journal, according to this writer, 
is its advertising pages. He believes in reading the ad- 


vertisements before touching the reading matter, for the 
reason that new goods and remedies are to be found 
After perusing the advertising pages the reading 


there. 
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matter should be taken up, and if time is limited the 
head lines only of the different articles read and noted. 
Those which have most interest are read first, and the 
balance of the spare time of the reader given to the re- 
maining pages of the journal. Many good ideas are to 
be found in the department of Advertising Ideas in the 
leading drug journals. ‘This department is generally 
conducted by a skilled advertising writer, who knows 
good advertising when he sees it. The author of this 
paper advises sending a stamped envelope to the drug- 
gists whose advertising is praised in any of the journals, 
and in this way obtain information along desired lines. 
(January 16.) 


Novel Display Advertising. By Joseph F. Hostelley. 
—One or two new ideas in the display of goods in the 
store are given. What is said to be an effective method 
of displaying medical and surgical supplies for the sick 
room is to set up two folding screens, each with three 
wings in a corner or against the side wall of the store, 
and unite them to form a cozy nook or compartment, with 
a Marrow passage-way for entrance. The screens inclose 
a tier of shelves arranged in steps or conically and set 
close to the wall. On the shelves are arranged on white 
paper sterilizers, powder insufflators, nasal douches, 
atomizers, syringes, medicine droppers, absorbent cotton 
and antiseptic gauzes and bandages, with night lights, 
ice bags, invalids’ cushions, etc., appropriately displayed 
on different shelves. A placard hung on a wing of one 
of the screens sets forth the fact that an exhibit is being 
made of hospital and sick room sundries. An original 
method of advertising cod liver oil emulsion consisted 
of the installation of a pair of platform scales, loaned 
from a hardware dealer. Upon the flat arm of wood 
above the metal beam of the scale was arranged a stage 
to hold several bottles of the cod liver oil emulsion. 
Customers were invited to “ get wisdom on their weight,” 
an easily noticed sign being suspended near the scales, 
reading “Get Wisdom on Your Weight. Perhaps you 
need nourishing. Emulsion Cod Liver Oil, 75c. per bot- 
tle.” A table of weights showing what individuals of 
given height and age should weigh faced every one who 
stepped on the scale, and helped to the success of the 
scheme. Beef, iron and wine was sold under the legend: 
“ Building Material, 50 cents per bottle,” which said 
legend surmounted an arrangement of bricks, lath, a 
hod of mortar and a nail keg, topped by a half a dozen 
bottles of beef, iron and wine. A display of great mas- 
sive shoes, loaned temporarily from a boot and shoe 
maker, was used to advertise corn cure; the packages 
of corn cure were deposited in and upon the shoes, and 
the display set off by a card reading “ Comfort for the 
Feet.” An unusual display of sponges is suggested as 
follows: Suspend large and small golden yellow sponges 
from the top of the window by means of twine, and to 
each sponge fasten a great many pieces of Irish moss. 
Tie several pieces end to end to form streamers of moss 
aa let them hang from the pendant sponges. (January 
23. 





Obesity Pills.— Dieterich gives the following for- 
mula: 


or rr 10 Gm 
SOEREATEN DUORTAIOTIB Uo is. 5 wks 5a bs 00 cic xe cee ws 20 Gm 
Mixtract of biadderwrack. .......cccsccccceses 20 Gm 
Guaiacum wood. powdered.................. 40 Gm. 
Benega Toot, powdered: ...........ccscccccceses 40 Gm 
RT OE REND as 5 so a 60s ho v's. cic ke q.s. 

Divide into pills weighing.................. 0.15 Gm 


They should be consperged with powdered cinnamon, 
or, if to be silvered, should be dried at 20 to 25 degrees C. 
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Queries and Answers 


We shall be glad, in this department, to respond to calls for information on all pharmaceutic matters, 





Development of Mold in a Solution.— M. L. 
G. H. writes: “ I make a compound of sodium phosphate, 
magnesium sulphate and iron pyrophosphate, using water 
as a solvent, facilitating solution with citric acid and 
sweetening with syrup. Upon standing a mold forms 
on the surface of the solution. How may this be pre- 
vented?” 

It is nothing unusual for a fungoid growth or mold to 
form in solutions of organic chemicals, such as that de- 
scribed by our correspondent. While it would not ab- 
solutely retard the growth of mold in the mixture in 
question, the substitution of phosphoric acid for citric 
acid would be an improvement, and with this change the 
solution would keep better. In any case the addition of 
a preservative of some kind is desirable, and we should 
recommend the use of glycerin, employing just sufficient 
glycerin to replace the syrup, which is used as a sweeten- 
ing agent. In this way the double purpose can be 
achieved of preserving and sweetening the mixture. 

Emulsions of Chloroform, Olive Oil and 
Alcobol.— E. D. L. submits the following questions: 
(a) Can chloroform, olive oil and spirit of camphor 
mixed in equal parts be made into a perfect mixture 
(cloudy, possibly milky) and be dispensed without a 
“ shake ” label, without the use of some agent to saponify 
or emulsify the oil? (b) If not, what’agent would you 
suggest to keep the mixture in suspension? 

The ingredients named will not form a stable emul- 
sion of themselves and we are unable to suggest the 
addition of anything which would saponify or emulsify 
the mixture. If our correspondent will make his spirit 
of campnor from strong alcohol and substitute castor 
oil for olive oil, and vary the proportions slightly, he 
will be able to produce a clear solution; or by first form- 
ing a yolk of egg emulsion of the chloroform and olive 
oil with the addition of the spirit of camphor and suff- 
cient water, a milk-like liniment might be produced. It 
should be noted that olive oil is only soluble to a limited 
extent in alcohol, while castor oil mixes readily in the 
proportion of I to 4. 


Ehrlich’s Reaction. — A. S. asks us to describe 
the urine test which goes under this name, and to give the 
method of carrying it out. 

Ehrlich’s typhoid reaction is also known as the diazo 
test. It depends upon the property of diazosulphobenzol 
of uniting with certain aromatic substances found in the 
urine of persons suffering from typhoid fever to form 
aniline colors. As diazosulphobenzol is a very unstable 
body, the idea was conceived of obtaining it in a fresh 
condition by the action of sodium nitrite on sulphanilic acid 
in acid solution, which liberates nitrous acid and forms 
diazosulphobenzol. Two solutions are prepared, one con- 
sisting of a solution of sulphanilic acid, in a dilute solu- 
tion of hydrochloric acid, and the other of an aqueous 
solution of sodium nitrite, as follows: 


Solution A. 
SUSUR FOIE oye Sas wishaistere siewres ho deg ae 1 Gm. 
EE YC | a 50 Ce. 
Distilled water, enough to make............. 1000 Ce. 
Solution B. 
PAE UN AMER oS 5 ica oes hav sav ashe os ea eeeo’ 0.5 Gm. 
SOUAOTL SAUMUR 5 ous ikea 'o Ss Wa Os Oe Rak waloamereet 100.0 Ce. 


The above formulas are those given by the late Dr. 
Charles Rice in “ Hospital Formulary,” 5th edition, re- 


vised, and we may note that the amount of sulphanilic 
acid ordered is just one-half of that prescribed by Pro- 
fessor Ehrlich, the originator of the test. We are unable 
to state the reason for this deviation.from the original 
formula, but as Dr. Rice was a careful chemist and had 
frequent occasion to prepare the solution, he doubtless 
had good reasons for reducing the quantity of sulphanilic 
acid. 

In performing the test, Solution A and Solution B are 
mixed just before use in the proportion of fifty parts of 
Solution A to one part of Solution B. 

Dr. Rice’s method of applying the test was to put some 
of the urine into a test tube, add an equal volume of the 
mixed solutions, shake, and then add water of ammonia 
until the mixture was rendered strongly alkaline. Nor- 
mal urine assumes a yellow color under these conditions, 
but typhoid urine acquires a carmine-red color, and upon 
shaking the foam becomes rose red, while the surface of 
the sediment that forms in the test tube after the mixture 
has stood for twenty-four hours becomes green. 

The reaction is said to be constant in typhoid fever ; it 
makes its appearance usually within the first week, and 
gradually disappears between the end of the second and 
the third week. The reaction is never obtained in healthy 
individuals, or in diseases unaccompanied by fever. A 
positive reaction is not, however, in itself absolute proof 
of typhoid infection, since in some cases a red tint ap- 
pears due to the presence of constituents which are not 
characteristic of typhoid fever. 


Ehrlich’s Bile Reaction.— A. S.—This is some- 
times confounded with the typhoid reaction which bears 
the name of the discoverer. The reaction is obtained by 
mixing a sample of the clear filtered urine with an equal 
volume of diluted acetic acid and then adding drop by 
drop a solution of sulphodiazobenzol obtained by mixing 
solutions A and B of the typhoid reaction in the propor- 
tion of fifty parts of A and one part of B. If bilirubin is 
present the urine will become reddish to dark red, which 
— is turned to bluish violet upon addition of acetic 
acid. 


Coloring Incandescent Globes.—E. J. R— 
Supplementary to the information given previously re- 
garding a method of coloring electric light globes, we 
glean from a recent issue of an exchange some particu- 
lars about the use of alum for frosting the globes which 
may prove suggestive and useful. To make red glass 
globes a saturated solution of alum is colored with 
cochineal or logwood. The globe is dipped into this 
solution and held in a horizontal position while the crys- 
tals are forming and the excess of the liquid is draining. 
The drying and cooling ‘process should be very slow in 
order to impart a perfect crystallization to the glass. Re- 
peated dippings and dryings will make a heavier coating 
of crystals. Yellow globes are made by coloring the 
solution with turmeric; blue, by using indigo, and other 
colors by using White Rabbit Egg Dyes. Another meth- 
od provides for the use of a hot solution of Epsom salt’ 
or a hot solution of ammonium chloride, but the last 
named substance being exceedingly hygroscopic, is less 
well adapted for the purpose than the other salts named. 


Catheter Lubricant.— According to Frederick 
Griffith, M.D. (Medical Brief, February, 1902), a lubri- 
cant for catheters and for general use which has been pre- 
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sented to the profession by Dr. Gouley consists of the fol- 
lowing formula: 


R} White Castile soap, powdered...............-- 1 oz. 
RE I per rrr tear 3 ozs 
Musilage of chondrus crispuS...........--+.++++ 3 ozs. 
DOTMIRIGEN IGS 2. 0 cc cccccvcccnesvevccveses 10 minims. 
BN «a bbWb'e 5051096405 eke os Seon we ES SS 5 grains. 
Saree rt ee 5 minims. 
REEL 5 sv cccbehertccvees Seabee Oe seeee 15 minims. 


Mode of preparation : Heat the soap and water and stir 
until a smooth slime is formed ; then add the three ounces 
of mucilage (made of the strength of one ounce of chon- 
drus crispus to the pint of water). When cool pour in 
the formaldehyde, then the thymol and oil of thyme mixed 
with the alcohol; stir, strain and keep in a covered vessel 
until ali air bubbles have vanished. The result is an opal- 
escent, honey-like substance which should be put up at 
once in two-ounce collapsible tubes and sterilized. 

Soluble Essence of Lemon.—R. D. G. writes: 
“I wish to make a soluble essence of lemon with diluted 
alcohol, but as strong in oil as that made with full 
strength alcohol.” 

The secret of success in the manufacture of a soluble 
essence of lemon of full flavor lies in the use of citral 
as a fortifier. Citral is the principal flavoring constituent 
of oil of lemon and may be obtained through any dealer 
in essential oils. A good article is yielded by the follow- 
ing formula: 


PEL Ae eke SEEN hse oskb sob Kame bees ben ee bes ehee fl. Ziv 
ee ee ey re ener TS) fl. 3xv 
I UDODIN, » 56 ns soe scp ss sn anewvcaws Cong. iij 
TE cht cbs KchAncuneexeebeuseeeeceevesken Cong. ij 


The oil of lemon may be omitted entirely and the ex- 
tract made from citral alone, furnishing a much cheaper 
product, as in the following formula: 


1 Ee Eee pee Ree ne ee TT ee fl. Si 
SEN MODE. nies civicn ceed nected seuseueeawen Ovi 
SS eee eT eer er te veueh cebeaee Oix 
ST ee eee ee ee Oi 


The commercial extract of lemon sold in grocery 
stores is rather an odd mixture, but consumers seem to 
like it, and its mode of manufacture may therefore inter- 
est our readers: . 


PORN S55 bkc bk nbs axsu bobess see eseee eee ee 5xvi 
OO ES ee ee errs rer so) 5vi 
Acetic extract ginger (Squibb’s)..............+.4- Jiiss 
Acetic extract capsicum (Squibb’s)................-. 3i 
ee eee errr ee Cong. xi 
Gilgcose, SYTUPYJ.... 22. s0c.c0s0 Sanoreckeeeae Cong. vi 
Water, enough to make.............e.seeeees Cong. 1x 
Special yellow aniline. ............ see eeeeeeee to color 


Dissolve the aromatics and the dye in the alcohol ; 
dilute the glucose with the water, then gradually add the 
latter to the alcoholic solution. 


’To Make Domestic Tobacco Resemble the 
Havana Leaf. — E. & Co. write: “ Will you kindly 
publish in your next issue details of a proces that can 
be employed to make domestic.tobacco smell and taste 
like Havana tobacco? ” 

If we knew of a simple process of manipulating do- 
mestic tobacco leaf to impart to it the flavor and aroma 
of Havana tobacco, we should sell the secret and retire 
comfortably on the proceeds. We unfortunately know of 
no simple process for the purpose named. The smoking 
quality of tobacco can be improved by a process of curing 
or fermentation, the fermentation being the work of bac- 
teria. Dexterous manipulation of the varieties of bac- 
teria, isolated from tobacco in process of curing, has en- 
abled the industrial bacteriologist to impart the flavor 
and aroma of Havana cigars to tobacco leaves hitherto 
less highly prized, but the process is not one that could 
be undertaken on a small scale, and we question whether 
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it has ever been successfully applied to the ordinary 
grades of domestic leaf. 





Book Reviews. 


FORMULAIRE DES MEDICAMENTS Novuvbaux. Par H. Bocquillon-Limou- 
sin. Avec une Introduction par Henri Huchard i¢e écition 
revue, corrigée et augmentée. Paris: J. B. Baillére et Fils, 1902. 
18mo, pp. 306. Price, 3 fr. 

This litthe manual of newer remedies is too well 
known to need extended comment. The fourteenth an- 
nual edition, that of 1902, may be said to include every 
new remedy of interest introduced during 1901. The 
style of the work is concise, easy of reference, and the 
information, so far as we have seen, is accurately given, 
though an index of original sources of information would, 
we think, have enhanced its permanent value As it 
stands, however, it is as convenient and efficient guide to 
the newest materia medica as has been published any- 
where, for, in addition to what are termed the synthetic 
remedies, the book contains notices of all the important 
recent accessions in the line of newly discovered medici- 
nal plants. The language of the book is so easy and 
simple that a fair reading knowledge of French will 
suffice to make use of the manual. 





PAMPHLETS, ETC., RECEIVED. 


THE POSITION OF PLEUROCOCCUS AND MOSSES ON TREES. 
By Henry Kraemer, Philadelphia. Reprinted from the Botan- 
ical Gazette, Vol. XXXII, December, 1901. 


Address delivered at the opening of the Albany College of 
Pharmacy, October 7, 1901. By Willis G. Tucker, M.D., pro- 
fessor of chemistry (reprinted from the Albany Medical An- 
nals, December, 1901). 


The Calendar of the Pharmaceutical Society of Great 
Britain. 1902. London: Pharmaceutical Society of Great 
Britain, 17 Bloomsbury square. North British Branch: 36 
York place, Edinburgh. Pp. 571 (price 2 shillings). 


THE CONSTITUTION OF PILOCARPINE. Part III. By H. A. 
D. Jowett, D.Sc. (From the Transactions of the Chemical So- 
ciety, 1901.) The Wellcome Chemical Research Laboratories. 
Frederick B. Power, Ph.D., Director, 6 King street, Snow Hill, 
London, E. C. 


A NEW SYNTHESIS OF a-ETHYLTRICARBALLYLIC ACID. By 
H. A. D. Jowett, D.Sc. (From the Transactions of the Chem- 
ical Society, 1901.) The Wellcome Chemical Research Labora- 
tories. Frederick B. Power, Director, 6 King street, Snow 
Hill, London, E. C. ‘ 

THE CONSTITUENTS OF THE ESSENTIAL OIL oF ASARUM CAN- 
ADENSE. By Frederick B. Power, Ph.D., and Frederic H. 
Lees. (I'rom the Transactions of the Chemical Society, 1902.) 
The Wellcome Chemical Research Laboratories. Frederick 
B. Power, Director, 6 King street, Snow Hill, I.ondon, E. C. 

DERIVATIVES OF GALLIC AcID. By Frederick B. Power, 
Ph.D., and Frank Shedden, B.Se., A.I.C. (From the T'ransac- 
tions of the Chemical Society, 1902.) The Wellcome Chemical 
Research Laboratories. Frederick B. Power, Ph.D., Director, 
6 King street, Snow Hill, London, E. C. 


MINERAL RESOURCES OF THE UNITED StTATEs. Calendar 
Year 1900. Department of the Interior United States Geolog- 
ical Survey. Charles D. Walcott, Director. David T. Day, 
Chief of Division of Mining and Mineral Resources. Washing- 
ton: Government Printing Office, 1901. Pp. 11 to 927. 

We have received from the Lloyd Library, Cincinnati, 
Ohio, copies of the following publications: Bulletin of the 
Lloyd Library of Botany, Pharmacy and Materia Medica, 
by J. U. & C. G. Lloyd, Cincinnati, Ohio; Bulletin No. 3; 
Mycological Series, No. 1; The Genera of Gastromycetes, il- 
lustrated with 49 figures, by C. G. Llyod; Mycological Notes, 
by C. G. Lloyd, Nos. 5, 6, 7 and 8. 

Contributions from the United States National Herbarium. 
Vol. VII., No. 3. Plants used by the Indians of Mendocino 
County, California. By V. K. Chesnut, United States Depart- 
ment of Agriculture, Division of Botany, Washington, 1902. 


Proceedings of the sixteenth annual meeting of the 
South Dakota Pharmaceutical Association, held at Redfield, 
S. D., August 15-17, 1901; and eleventh annual report of the 
—— State Board of Pharmacy with State Pharmacy 

egister. 


























BUSINESS BUILDING. 
Conducted by U. G. Manning. 


The Department Editor will be pleased to criticise advertisements, 
suggest improvements, and answer all questions coming 
within the scope of this department. 


FOLLOW GOOD MODELS. 


EARLY all advertisers, consciously or unconsciously, 

imitate in their advertising. They have some sort 

of an ideal, vague though it may be. It is perfectly 

natural that this should be the case. Nearly all our 

“original” ideas were equally original with thousands 
of people dead and gone. 

We can all learn something from the success of others 
and it is obvious that it pays to follow good models. The 
essence of all good advertising is the same. The prob- 
lem of advertising drugs, silks or horseshoes is prac- 
tically the sama Study the ads of successful advertisers 
and endeavor to find out where their strength lies. The 
general advertisers can teach many a lesson. Take, for 
instance, the advertising of Scott’s Emulsion. This is, 
perhaps, the best proprietary advertising done, and it 
wins in the face of odds that no retailer has to meet. 

The series now running in most of the papers is set 
in pica old style without border and with no display 
other than a heading of moderate size. The strength 
is not in external things, but the argument, where the 
strength of all good advertising lies. The important 
thing is the thought ; then comes skill and tact in express- 
ing the thought. For example, take portions of one of 
these ads: . 


The most beautiful thing in the world is the baby, 
all dimples and joy. ‘The most pitiful thing is that 
same baby, thin and in pain. And the mother does not 
know that a little fat makes all the difference. 

The little one gets no fat from her food. There is 
something wrong; it is either her food or food-mill. 
She has been living on the fat she had stored in that 
plump little body of hers—-and that is gone. Ete. 


Now it can with justice be said that any man who 
does not know this is a good ad does not know anything 
about advertising. The man who will read this ad care- 
fully can get hints for the construction of ads on almost 
any subject, for about all the essentials of good adver- 
tising are here. 

The man who employs freak display, cheap smart- 
ness, or who has an idea that brevity is the whole thing, 
had better pore over advertising of this other kind until 
the light dawns on him. 


$2,500, NoT $2,500,000. 


In the previous issue the story was told of a druggist 
who increased his business $2,500 in one year by certain 
methods. The compositor made it $2,500,000. I have told 
some tall stories about advertising, but cannot stand for 
that one in the form it appeared. 
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CRITICISM AND COMMENT. 


Stead & Whipple, Cordele, Ga., send a seed ad, in 
which they offer about twenty first and second cash pre- 
miums to those who grow the best vegetables from seeds 
puchased of the advertisers. 

The ad is well arranged and clearly written. This is 
an old plan and one widely employed, often by those 
who do not sell seeds, and is an annual feature with 
many. 

It is apt to be worth using in communities where 
farmers’ trade predominates, provided it has not already 


been used by others. a 
ea i .:% i os ff yy 


WELL DONE. 


W. G. Gregory, Buffalo, submits a couple of four-inch 
double column ads, recently used in his local papers. One 
of these is reproduced. This is a good ad, especially for 
a city paper, because it will tell its story to those who 
give it but a casual glance; metropolitan papers are hur- 
riedly read by a large portion of their readers. You 
will notice that a glance takes in the substance of this. 


d: 
“Ebony Hand Scrubs, 29c. Gregory, Pharmacist.” 





j Ebony Hand Scrubs. ‘ 


We bought a lot of Imported Hand Scrubs with 
genuine Ebony backs at a bargain. There are two 
styles, each expected to retail at 75c. We will sell 


them till gone 
at 2 9 Cc. 


We can’t do it again. 


OTHER EVERY DAY PRICES: 
Phone, - - Se Mennen’s Talcum, - 14¢ 
Lyon's Tooth Powder, 1@¢ ! R. & G. Violet Soap, 20¢ 


We will sell you GENUINE Goods at the lowest 
prices and give ia WHAT YOU ASK FOR, 


GREG O R Y. Piaemansiie: 


530 Main Street, in “The Genesee.’ J 








. 





The average reader will receive a general impression 
as to the lowness of Gregory’s prices which may bear 
fruit later, while those who are at all interested in the 
article advertised will give the ad a careful reading. The 
remainder of the ad is condensed and suggestive, and as 
a whole it shows thought and skill. 

Another ad says: 

Ease Your Throat 
with Optimal Throat Waters. An excellent combina- 


tion of Horehound, Wild Cherry, Coltsfoot, Tolu, 
Licorice, Cubeb, Capsicum, Acacia and Sugar. 


Regular 10c. 
The wafers are thin; good for the mouth. The box 
is thin; good for the pocket. 
To introduce, 6c. per box of 40 wafers, 3 for 15c. 
es S 


EpIToR BusINEss BUILDING: 

We mail to-day three copies of local papers containing our 
ads. Kindly criticise. Your journal is always very welcome. 
Have received from it many valuable suggestions in many- 
ways. W. Stephen & Co. 

Meaford, Ont. 
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Stephen & Co. use a space equal to one full column 
in each of their papers and on the whole appear to use 
it well. Each of the ads sent is quite different in charac- 
ter, and it is possible that a more uniform method of 
presenting the store news would be better. If a man’s 
advertising is good it is interesting; if interesting, the 
form in which displayed becomes secondary, while there 
are advantages in having one’s ads distinctive so that 
they can be recognized at sight. Notice how careful the 
sucessful general advertisers are to follow this rule. 

One of the papers sent contains four separate ads in 
one column, each surrounded by a border, separated by 
an inch of white space, and as distinct in setting as though 
it had no connection with the others. This is a very 
good idea where a number of distinct subjects are to 
be presented, but the entire column could have been held 
together and made to catch the eye in its entirety by 
using a vertical rule in the center of the column to con- 
nect the various sections. 

One of the columns is devoted to an informal talk 
without headings other than “ By the way” at the top. 
Matter of this sort in country papers is quite sure to be 
read. The following extract is typical of the remainder: 


We recommended a package of “ Chewstick,” the 
new dentifrice, to a gentleman who was purchasing 
a toothbrush. He is not easy to suit, has his likes and 
dislikes, and knows what he is talking about. How- 
ever, he bought “ Chewstick,” and we have not heard 
from him since, but as his sister was in Saturday and 
purchased “ Chewstick,” we imagine our gentleman 
friend was suited. 

By the way, we have another tooth preparation that 
pleases and has the desirable quality of cheapness. 
We call it Metcalf’s Antiseptic Tooth Powder. The 
package is of ample size and it is nicely put up. 


In the above we have examples of store news of 
which every druggist has an unlimited supply, or can 
have if he will keep his eyes and ears open. Such news 
is just as interesting and readable as much that appears 
in the regular news columns and will be as faithfully 
read if well presented. 


st Fs S 


CONSPICUOUS. 


Schultze & Seydler, Shiner, Texas, send copy of paper 
in which they have the largest and most conspicuous ad. 
They have in addition to this several locals and reading 
notices. 

An ad as large and as neatly set as the chief one is 
bound to do some good; all readers must be impressed 
with the enterprise of the firm and will note the name 
and business. The opportunity is largely wasted, how- 
ever, because this ad presents too many things, nothing 
strongly or definite enough. 

It would be a splendid thing if one could name a list 
of articles as this ad does—drugs, medicines, stationery, 
toilet articles, perfumes, soaps, brushes and other things 
—and get some sort of consideration for each, but it 
can’t be done, not in this way at least, and there is no 
use trying. Any ad of this character must necessarily 
leave the reader with a confused impression and it is 
not apt to have many readers. It is the sort of an ad 
that a reader does not get into very far; it’s an old story, 
heard often before. To the inexperienced advertiser it 
is hard, with ample space at his disposal, to devote the 
ad to one subject. It seems like a waste to him. Yet it 
is the other method that is wasteful. Better talk tooth- 


picks and make an impression on people, than to list a 
lot of things without giving readers something to get 
hold of. 
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For instance, this ad appears to have been used on an 
occasion when the town was being visited by stockmen. 
Among the dozen or more things in this ad which are 
named (mere mention is all that anything gets) is a 
healing preparation for wire cuts, galls, etc. If the whole 
ad had been devoted to that one subject it would likely 
have sold some of the remedy and given just as much 
general publicity to the store. There is no reason why 
the present ad should sell anything directly, though it 
has some general value just as a sign has. 





CORRESPONDENCE. 





The Filing of Prescriptions. 
To the Editor: 

Sir,—In the American Druceist for February 10 
I noticed numerous suggestions on methods of filing 
prescriptions, and seeing no method recommended that 
exactly corresponded to mine, I take the liberty of ex- 
plaining how I file prescriptions. 

I first have boxes made measuring about 8 inches 
wide by 9 inches long and 6 inches deep, of heavy card- 
board, and so arranged that when the lid is taken off one 
side opens, and the lid is so marked as to show the num- 
bers of the prescriptions contained in the box. Besides 
showing the numbers it also shows the dates, leaving 
blank spaces on both sides. Now this box contains ten 
smaller boxes made on the same plan, but of lighter card- 
board ; they are about 7 inches long, 4 inches wide and 1 
inch deep, each holding 100 prescriptions, having a turn- 
able bent file at one end to hold the prescriptions. The 
file can be so turned as to prevent the prescriptions from 
falling off, and in case of a repetition the file is gently 
turned around and prescriptions turned to the correct 
one, those above being turned over to the end of the box. 
By putting did over the bottom of the box it holds the 
prescriptions out of the way, not harming them in the 
least, while the prescription in use is protected by those 
at the bottom, these acting as a card. These small boxes 
- fitted with a tape pull for convenience in getting at 
them. 

Of course, all prescriptions are numbered, dated, price 
noted, and, in case of capsules, the size of capsule used, 
and amount of excipient where the prescription is for 
pills, and should any difficulty arise in compounding 
this is noted, as well as the method of overcoming it. 

It is only seldom that two compounders are required 
to use the same box, but this system obviates the danger 
of getting the cards mixed up and lost, besides saving 
much time. 

After twenty or fifty thousand prescriptions have ac- 
cumulated these can be placed in larger boxes arranged 
in a similar manner to the boxes holding a thousand. 
I have very often found prescriptions in the back num- 
bers to be repeated, where the numbers on the containers 
had been worn off, within one minute and never more 
than three minutes. Some will say that this method 
will take up too much space, but after it has been. used 
for a little time the space question will cut no figure. 

Now as to the expense. Since hardly any of us keep 
our prescriptions after five years, the boxes can be 
emptied and the same numbers used over again, using 
a letter or character as a prefix or suffix all the way 
through, and when this runs through affix another to it. 
After five years it will not be necessary to buy any more. 
In conclusion I will say that after using this system 
for some time I have not been able to note a single dis- 
advantage. Jos. Hart, Px.C. 

Jackson, Miss., Feb. 21, 1902. 























AMERICAN DRUGGIST AND 
THE RICE MEMORIAL FUND. 





Further Contributions to the “ American Druggist” 
Subscription List. 





Interest in the Rice Memorial Fund continues unabated. 
The response to the appeal for contributions to the supple- 
mentary fund started by the AMERICAN DRuGGIST has been 
hearty and spontaneous, the desirability for professional rea- 
sons, aS well as for Dr. Rice’s memory, of enlarging to the 
utmost the circle of friendly interest in the movement insti- 
tuted by the Committee on Revision of the United States 
Pharmacopeia being freely acknowledged. In the article 
printed in our last issue one or two trifling inaccuracies crept 
in which we desire to correct. Thus George J. Seabury is 
credited in the extract from his letter with a contribution of 
$100, while $25 only appears opposite his name on the list of 
contributors. We should have explained that it is Mr. Sea- 
bury’s intention to make $75 the nucleus of a fund to be 
started in three other drug journals:in separate donations of 
$25 each. The total amount contributed to the AMERICAN 
DruaeGist Funp at the time of publication of our issue for 
February 24 was $306.50, instead of $305.50, as there stated, 
an error having been made in adding up the column. 

The following additional donations have been received: 


Previously acknowledged.........cesscccssesereecs $306.50 
Eustace H. Gane, New York.......ccccscccccsescece 2.00 
Prof. Albert H. Brundage, Brooklyn..........+.++++ 2.00 
Prof. H. V. Arny, Cleveland. .....ccccccccccccccecs 5.00 
Clarence G. Stone, New York.........ceseeseeceecs 2.00 
Wm. McIntyre, Philadelphia SRR ora 5.00 
Wm. F. Kaemmerer, Cleveland............eeeeeeeee 1.00 
Is As MOTI RREIMOMENAD oi o's 5-4 0:0. 0:4:50.0:0. 6-06 56 34 0,0.0:00'0 00° 1.50 
Col, Hi. W.. Witch, Now York... ...cccccccccsccsvces 3.00 
Wm. Mittelbach, Boonville, Mo............eeeeeeeee 1.00 
Dr. Wm. Simon, Baltimore..........cccccecsessees 10.00 

GMA gio SoS a so fa sao eo ao 5 ys ps sso 9 0S ws a aw Sra) 61d. t $339.00 





AN APPEAL TO PHYSICIANS, 


(From the Medical News.) 

The movement set on foot by the leaders of the pharmaceu- 
tical profession to honor by some fitting memorial the mem- 
ory of Dr. Charles Rice, late of this city, is well under way 
and should be liberally responded to by physicians throughout 
the country. The raising of the standard of the pharmaceuti- 
cal profession and the present high standard set for the prep- 
arations of the Pharmacopoeia are largely the results of Dr. 
Rice’s activity. E 

MEDICAL MEN SHOULD SHOW THEIR APPRECIATION. 
(From the New York Medical Journal.) 


We are glad to learn that measures are being taken to col- 
lect a fund for placing a simple slab or a memorial shaft over 
the place where there rest the remains of the late Dr. Charles 
Rice. The Committee on Revision of the United States Phar- 
macopeeia is collecting a fund, and the AMERICAN DRUGGIST 
has opened a supplementary subscription list. It seems to us 
eminently fitting that medical men also should show their ap- 
preciation of Dr. Rice’s great services, for they were of value, 
if only indirectly, to the advancement of medicine, and we 
know that this fact is widely realized. 


INTEREST IN THE FUND IS SPREADING. 
(From Drug Topics, New York.) 

The many friends of the late Dr. Charles Rice will be glad 
to learn that contributions to the Rice Memorial Fund are be- 
ing received in a most gratifying manner. Subscriptions 
amounting to over $300 are already at hand, and the interest 
in the fund and the projected monument is constantly spread- 
ing. The editors of the AMERICAN DruaaIst deserve credit 
for the position they have taken in this matter, as it was 
largely due to their efforts that the movement was started. 





Co-operative Manufacturing on the Pacific Coast. 


The National Pharmacy Company have been incorporated 
in New Jersey to carry on the business of manufacturing 
pharmacists on the Pacific Coast. The plan of the company 
is to associate physicians, pharmacists and manufacturers 
together in a co-operative organization for the purpose of man- 
ufacturing and dealing in standard and standardized phar- 
maceutical preparations. Two hundred thousand dollars have 
already been subscribed, this stock being held by about sixty 
of the leading physicians and pharmacists of California. The 
company have absorbed Clinton E. ,Worden & Co. and the 
Pearis Pharmaceutical Company, and may increase their cap- 
ital stock and take in other concerns later. 
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DINNER TO ENNO SANDER. 





A Banquet Tendered by Friends of the Veteran on 
His Eightieth Birthday. 





St. Louis, March 3.—The pharmaceutical friends of Dr. 
Enno Sander tendered him a banquet at Faust’s on the oc- 
casion of his eightieth birthda¥, which event he celebrated 
on Wednesday, February 26. A committee consisting of H. 
I’. A. Spilker, chairman; Prof. Gustavus Hinrichs, Dr. H. M. 
Whelpley and Prof. J. M. Good had the arrangements in 
charge. Forty-two of his old friends were present. Dr. San- 
der was one of the founders of the St. Louis College of Phar- 
macy, is an ex-president of the college and has always been 
one of its stanchest friends. He was the first professor of 
materia medica and botany in that institution. In recogni- 
tion of all this he was on this occasion elected emeritus pro- 
fessor of materia medica and botany in that institution. In 
recognition of his services in organizing the Alumni Associa- 
tion of the college, and his continuous substantial friendship, 
that organization elected him an honorary member, which is 
the first time that honor has been conferred upon any one by 
this association. The banquet lasted from 7 until 11 p.m., and 
was pronounced by all present a most successful and enjoy- 
able affair. Albert E. Ebert, of Chicago, came down for the 
occasion and acted as toastmaster. The toasts were as 
follows: 

Our Guest, Dr. H. M. Whelpley; The Pupil and the Teacher, 
Dr. O. A. Wall, sr.; The Pharmacist of Old, C. F. G. Meyer; 
Continued Honors, William H. Lamont; His Absent Friends, 
Prof. J. M. Good; Honor to Whom Honor is Due, Prof. J. M. 
Good. 

Many letters were read from distant friends who were un- 
able to attend the banquet, among the communications read 
being a poem by Caswell A. Mayo, editor of the AMERICAN 
Druaaeist, which follows: 


THE ABSENT—AND THOSE GONE BEFORE. 
A GREETING AND A TOAST, 


Across the festal board you gaze 

On loving friends and cordial hosts, 
Who gather on your natal day 

Your health to drink in merry toasts. 


Their faces, filled with joy and love, 
Give tribute to that modest worth 
Which makes us all with one accord 
Call that day blest which gave you birth. 


But ’mid that pay and joyous band, 
Forget not that fond absent friend, 
Whose halting verses lamely seek 
For absence to make some amend. 


And ladies fair there are—God wot! 
Would join me in a greeting true, 

But that they’d rather speak themselves 
Than trust me with their thoughts of you. 


Ah, sly old dog! I know not how 
Their aeneecent smiles you always win. 
But “ love breeds love,” and not to love 
You in return were surely sin. 


And there are those grown old in years, 

Whose hearts still glow with friendship’s fire; 
But who stand mute for lack of skill— 

Not love—to sound the votive lyre. 


And last of all, those silent friends . 
om mem’ry calls from days of yore, 
Whose loving hearts lie cold in death, 
Whose spirits have gone on before; 


There’s Procter, teacher, savant, friend, 
And Curtman, mine of chemic lore; 

There’s Maisch and Rice and Bedford, too, 
Who wait you on the further shore; 


All these would greet you, dear old friend, 
For these I sing in faulty score, . 
And beg you pledge in full, deep glass, 


THE ABSENT—AND THOSE GONE BEFORE. 


Dr. Sander was born in Trinum, Anhalt, Germany. He 
took his Ph.D. in chemistry at Halle in 1847, participated in the 
revolution of 1848, was captured and imprisoned, but subse- 
quently pardoned. Coming to the United States in 1850, he 
went to St. Louis in 1852, where he first taught school and 
then engaged in the practice of pharmacy. In 1868 he began 
the manufacture of chemicals, and later took up artificial 
mineral waters, in which he has been very successful. In 1871 
he was elected president of the American Pharmaceutical As- 
sociation, and for forty years consecutively has been treasurer 
of the St. Louis Academy of Sciences. He has never married. 








CONDITIONS IN CUBA. 


A Suggestive Interview with W. J. Andrus. 





W. J. Andrus, secretary and treasurer of the Pheno-Bro- 
mate Chemical Company, 38 Murray street, returned recently 
from a stay in Cuba extending over a month. Mr. An- 
drus made the visit for recuperative purposes and to attend 
to certain business matters, and he expresses himself as de- 
lighted with his experiences. 

In recounting some of his observations to a representative 
of the AMERICAN Druaaist, shortly after his return, Mr. An- 
drus said: 

“The one thing that impresses itself above everything else 
upon the American who visits Cuba at the present time is the 
fact that the commerce of the island is approaching a crisis. In 
the two principal cities, Havana and Matanzas, I talked not 
alone with the natives, but with Americans, who have been es- 
tablished there for years, and who are either in business on 
their own account, or who represent American industries; and 
they one and all insisted that success in all business enter- 
prise in Cuba depends on the satisfactory moving of the two 
great staple products of the country—sugar and tobacco. 

“A large proportion of last year’s crops of both are now 
in the warehouses, and will not be moved until satisfactory 
prices are obtained. In the meantime, producers are begin- 
ning to grind the second sugar crop, and unless what is now in 
the warehouses is moved, there is sure to follow a most se- 
rious state of affairs. 

“The people of Cuba are awaiting the result of their peti- 
tions to the American Congress for some decisive action bene- 
ficial to their commerce, for they recognize that this country 
is her legitimate and best, as it is her only available, market. 

“The working people are, generally speaking, in a most de- 
plorable condition of poverty, and were it not for some few 
natural products of the soil which grow wild would die of 
starvation. Prosperity in the island depends, in great meas- 
ure, upon the employment of this class of people. When Gov- 
ernmental conditions in Cuba are established upon a stable 
basis, and those to be governed entertain respect for those who 
govern, the development of the natural resources of the island 
will progress very rapidly, and products that hitherto have not 
been cultivated at all, or but little, will be grown in large 
quantities and afford a very appreciable revenue. 

“ Heretofore the better element among the native Cubans 
entertained the idea held by the bulk of the Cuban people that 
it was not the intention of the United States to withdraw its 
government from the island. Now they are beginning to real- 
ize that the United States intends to fulfill its promise to give 
them independence, and the feeling is changed to one of re 
gret that the American troops will be withdrawn, a circum- 
stance which is evidenced by the very general consideration 
and courtesy exhibited to the American soldiers. 

“ Another impression one obtains by a visit to Cuba is that 
the Cubans regard the Americans as millionaires, whose sole 
purpose in visiting the ‘ ever-blessed isle’ is to get rid of their 
surplus wealth. They accordingly never make the mistake of 
undercharging the tourist for anything. 

“TIT was astonished to observe the hygienic and sanitary 
conditions existing under the operation of the United States 
Sanitary Corps, of which Major Gorgas is the chief, situated 
at Havana. Marvelous and noticeable improvement has been 
made in this respect, which I believe the Cubans do not fully 
appreciate. The cesspools that have contained accumulations 
of years have been emptied and. disinfected, the streets are 
kept scrupulously clean, being swept every night, and tons 
and tons of germicides and disinfectants have been, and are 
being, used. The fact that there has been not only no deaths 
from yellow fever in Havana, but not a single case of the dis- 
ease for the past four months, indicates a wonderful improve- 
ment in this direction, and reflects unlimited credit upon the 
energy, ability, etc., of the sanitary staff. 

“One of my objects in making the trip,” continued Mr. 
Andrus, “ was to learn from personal observation something 
about the prevailing conditions in the drug business and in the 
medical profession. I wanted to learn some of the existing 
peculiarities. I found that all the druggists—wholesale and 
retail—and all of the physicians, are gentlemen of culture and 
exceeding courtesy. In proportion to the population I found 


that the number of pharmacists and doctors was fairly numer- 
ous. I visited many of the principal hospitals, saw their super- 
intendents and staffs, and was impressed with the hospitals’ 
equipments, as well as with the ability of those having them 
in charge. 
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“ As to the retail drug stores, I remarked the absence of 
many of the characteristics so common to the pharmacies of 
this country, and particularly of those in all our large cities. 
There is an evident determination to be conventional—to stick 
to old traditions. The druggists of Cuba, from what I could see, 
endeavor to confine their business to their legitimate profes- 
sion, that of compounding prescriptions. They carry proprie- 
taries, but do not push them forward, nor do they put sundries 
to the fore as they do here. It is the custom of physicians to 
prescribe rather than to dispense, and of the pharmacist to 
abstain from prescribing, and therefore the relations between 
the physician and pharmacist are harmonious. 

“TI inferred from what I saw that the proprietor of a re- 
tail pharmacy in Cuba regards his calling more as a profession 
than a trade. He does not apparently aim to be a merchant. 
In the retail stores that I visited, too, I failed to notice soda 
water fountains. I believe that some of the pharmacists had 
them, but they were neither prominent, nor, in fact, insepa- 
rable parts of a drug store as they are regarded here. 

“ Another feature of the Cuban retail drug store, too, is its 
neat and tidy appearance. I saw neither cards, nor pam- 
phiets, nor circulars to which customers are invited to help 
themselves, and, in fact, there is every sign of a tendency to 
discourage methods that are commonly in vogue here, and that 
are looked upon generally as ‘ trade inducers.’ ” 





PHILADELPHIA COLLEGE OF PHARMACY. 





Pharmaceutical Meeting—Atomic Weights—Drug and 
Food Adulteration—Doses and Their Measurement. 


Philadelpbia, February 28.—The regular monthly pharma- 
ceutical meeting of the Philadelphia College of Pharmacy was 
held Tuesday, February 18, James T. Shinn, treasurer of the 
college, presiding. 

Prof. Edgar IF. Smith, vice-provost of the University of 
Pennsylvania, was the first speaker on the programme, and 
gave an address on the subject of Atomic Weights, which was 
both scholarly and convincing. He reviewed the work of Dal- 
ton and Berzelius, the former of whom proposed hydrogen 
as a basis for atomic weight determinations, and the latter 
the use of oxygen as a standard of comparison. Prof. Smith 
said that hydrogen is the ideal standard, and has the claim 
of priority in its favor, but owing to the small number of 
compounds formed by its direct union with the other ele- 
ments, oxygen is to be preferred as a standard for atomic 
weight determinations. Another point referred to by the 
speaker was that if oxygen be considered to have the atomic 
weight of 16 then about one-half of the atomic weights of the 
other elements will be whole numbers. 

Dr. Albert Robin, bacteriologist and pathologist of the 
Delaware State Board of Health, read a lengthy paper on 


ADULTERATION OF DRUGS AND FOOD PRODUCTS, 


In considering the subject of food adulteration the speaker 
said that the claim is made by manufacturers that competition 
is so close as to compel them to adopt methods they would 
otherwise be glad to abandon. Then he said: “ This position, 
however, cannot be maintained with regard to drugs. Here, 
evidently, the price to the consumer does not enter into con- 
sideration, the prices being, as they mostly are, altogether 
out of proportion to the original cost. Neither does competi- 
tion, in so far as the retail price of the drugs is concerned, 
compel the druggist to reduce the cost, which may be said to 
be fairly uniform, with a liberal margin, for wholesale fiuc- 
tuations.” 

M. I. Wilbert, apothecary to the German Hospital, Philadel- 
phia, read a paper, entitled Dose Measures and Measured 
Doses. ‘The author, having tested the capacity of spoons 
according to the definition of the French Codex, finds that 
they do not vary to any considerable degree. In considering 
the accuracy, or inaccuracy, of medicine glasses, Mr. Wilbert 
said we need not be surprised to find at times that these meas- 
ures are not even approximately correct, and one peculiarity 
is that the more expensive glasses are more likely to be in- 
accurate than the cheaper ones. In regard to the personal 
equation in measuring doses, the speaker said that this is @ 
factor of considerable moment and is one which is generally 
lost sight of in discussions of this kind. 
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N. A. R. D. NOTES. 


The following is a partial list of the unreported associations recent- 
fy recentiy organized and affiliated with the N. A. R. D.: Alabama— 
Mscambia and Pike counties. Florida—Escambia and Santa Rosa coun- 
ties. Organizer Schodde started work in this State at Pensacola and 
is working eastward. In addition to the ys A associations, which 
include only. white members, he is forming a State association for col- 
ored members. Illinois—Hamilton, Jefferson, Randolph, Whiteside and 
McHenry County associations ran — Kentucky—Lyon County 
and Webster County associations. In the latter county the ten per 
cent. cut on patents, which has been in existence for some time, was 
removed. Organizer Weeks is nearing the center of the State. Michi- 
gan—Macomb, St. Clair and Livingston counties organized. Organiza- 
tion work has been discontinued in this State for the winter. ennes- 
see—Obion County organized. A start was made in this State by 
Organizer Bottume, who was transferred from New York State. Vir- 
ginia—The Capital City Association was recently formed at_Richmond 
to take the place of the former association in that city. Chesterfield 
County has heen organized. Organizer Vincent, who was the Michigan 
organizer, has been transferred to this State. Wisconsin—The Dane 
County Association has been formed with members. This county 
includes the city of Madison. The work in“this State has been aban- 
doned for the winter and will be resumed in the spring. 
* * * 


A strong factor in the success of the N. A. R. D. is the rigid insist- 
ence that salesmen show their salesmen’s cards. While in small asso- 
ciations this may not be so important, in the larger associations it is 
of great importance. Thecard is the salesman’s passport-——his guaran- 
tee that his tirm are loyal to the interests of their principal customers, 
the retail druggists. ‘The following letter from the American Malt 
Cream and Drug Company of South Bend, Ind., illustrates the esteem in 
which these cards are held by the manufacturers doing business in 


Chicago : 
“ CHr1caGo, ILL., September 2, 1901. 
“ Thomas V. Wooten, Secy. N. A. R. D., Chicago, Ili. 

“ Dear Sir: I am authorized by the American Malt Cream and Drug 
Company of South Bend, Ind., to say to you that they have reduced the 
prices on their Malt Cream Food to $2, $4 and $8 per dozen. This be- 
ing done in aaraoey with the N. A. R. D., we presume that they will 
issue to us the ‘ National Card,’ that we may have some means of recog- 
nition for our several traveling salesmen. 

“We renew our pledge to do all in our power to uphold the retail 
prices on our Malt Cream and to do what we can to prevent it being 
sold by aggressive cutters where the same shall come to our knowledge. 

“Yours respectfully, E. F. BAKER, Manager, 


“ Chicago Branch.” 
* » * 


The best way to insure attendance at association meetings is to 
avoid holding them too often, not to hold a meeting unless there is 
something of importance to be discussed, and to combine some social 
feature with the business part of the meeting, either before or after 
the business has been disposed of. When members leave a meeting feeling 
that their time has been wasted it is always harder to get them out 
again. It should be the business of every member to make every other 
mmember acquainted all around and to take part in the discussions dur- 
ing the meeting. The benefit derived from this is two-fold: More light 
is thrown on the subject under discussion, and as members practice the 
art of talking and thinking on their feet they develop confidence and 
power. No man knows what he may become as a debater until he has 
consistently developed his —- in this direction. To be,a good de- 
pater implies a habit of logical thought, and such a habit can be formed 
more quickly in debate than by any other means. When a stranger 
comes into the meeting shake hands with him as soon as opportunity 
offers. Such attentions are appreciated by every one. Don’t act — 
toward your brother —— even if you may not have gone throu 
the formality of an introduction. If he is a druggist he ought to be 
given the credit for being a good fellow whether you know him or not. 
As to the subject of refreshments before the meeting, we have the 
authority of auncey Depew, who says that he always likes to know 
that bis audience has had something to eat before he begins to speak. 
A sandwich and proper liquid refreshments always taste good awa 
from home. Smokers, banquets, balls and parties are coming very muc' 
into favor among the successful associations; and this is as it should 
‘te. 


A very creditable report of the N. A. R. D. convention is contained 
in a circular issued by Charles Herbert Jones, organizer for the Ohio 
Valley Association. e circular also gives other matters of interest 
to this association. We congratulate Mr. Jones and the Ohio Valley 
Association on this bulletin, and wish that more of our associations 
would take the pains to inform their members of what is being done. 
Mr. Jones’ address is 81 Atlas Bank Building, Cincinnati, and all who 
desire to get pointers on the publication of a bulletin are invited to 


correspond with him. 
° s s * 


The Executive Committee of the N. A. R. D. undoubtedly voices the 
sentiments of the members of the association in expressing thanks for 
the continued loyalty of its affiliated associations, especially those in 
the East, whose members seemed to believe that the only hope for the 
N. A. D. was the outright adoption of the Worcester Plan. Before 
long we shall learn to what extent some — restrictive plan is prac- 
ticable and all affiliated associations will reap whatever benefit that 
shall result. In respecting the old and inspecting the new we believe 
that we are pursuing the right and conservative potcy. and we feel 
sure the end of the present year will see the N. A. R. D. stronger than 
ever before, with a price restrictive plan in operation that shall have 
stood all legal tests. The various associations should be cemented to- 
gether in bonds so strong that nothing can break them asunder. 

* * s * 


Charles F. Merker, of East St. Louis, IIl., eoneters of the St. Clair 
County Retail orogeere Association, said in’a recent letter to National 
Treasurer R. 8. tt o t. Louis, Mo., that full prices have been 
charged by the druggists of East St. Louis for the past two years, and 
patrons have gotten used to it and pay full prices without comment. 

e believes that if the full-price plan were ee tried in St. 
Louis and held on to it would work there and people would cease to ex- 
pect something for nothing. Before the organization of the St. Clair 
County Association there were but three cutters in the county, but they 
have now come into the association, and so the record is clear. Two 
cutters in an adjoining county, the only two in the vicinity, have joined 
tle N. A. R. D. and have restored their prices. 

oe s s 


Thomas a. of Voegeli Brothers, Minneapolis, in a recent com- 
mMunication to the secretary, says that he is very much in favor of the 


idea of placing the N. A. R. D. in such a position that it will be able to 
§° alone, without the financial aid of the manufacturers or the jobbers. 

r. Voegeli thinks that the association places itself in a peculiar, not 
to say embarrassing, position when it accepts financial assistance from 
firms outside the association whose interests may at some time or other 
be antagonistic to the interests of the organization. To the end, there- 
fore, that the association be entirely independent and untrammeled, 
Mr. Voegeli believes that all members should contribute in proportion 
to the benefits they have received and expect to receive from the work 
of the association. If none of these benefits have been apparent in 
certain individual cases, then the druggist should look upon the salva- 
tion of the trade as a whole as of enough importance to be worth ten 
dollars a year at the very least. Every member of the association 
could contribute that sum, and if there is any man who could not he 
has not yet exhibited himself. Mr. Voegeli has the courage of his con- 
victions and his belief is of the practical kind, for with the letter came 
also his personal check, giving liberal and tangible proof that his views 
are more than theoretical. 

Practically the same views are held by Charles H. Huhn, also of 
Minneapolis. Mr. Huhn has also written to the secretary expressing 
his views in the matter and inclosing his personal check for ten dollars. 
Mr. Huhn was one of the original eg who offered to be one of a 
hundred men to give ten dollars each to help the N. A. R. D. over the 
rough places. He has concluded, however, to contribute the ten any- 
how, realizing what the service which the association, its work and its 
principles, has been to the druggists of the Northwest and to himself 
personally. He realizes that the N. A. R. D. is the only organization 
of druggists that has ever won the serious recognition of the manu- 
facturers and the jobbers of the country, and that if salvation is to 
be found anywhere it will be within the ranks of the N. A. R. D. and 
not outside them. He believes that the action of the Eastern associa- 
tions which seem to be dissatisfied with the work of the N. A. R. D. is 
not helping the cause of the druggists, but is hindering the progress of 
the work, because there is strength always in union. With all the drug- 
gists of the country united in a common cause, in one association, with 
a definite object, there seems to be hardly any limit to what may be 
accomplished. Disunion means disintegration and the scattering of 
forces. There is no strength save in concentration. 


* * s 


George E. Thorpe, president of the Syracuse (N. Y.) Retail Drug- 
- Association, sends the sum of $25 to the N. A. R. D., and prom- 
ses to send the rema‘nder of the dues of his association very soon. 
Mr. Thorpe’s letter was dated on February 14, and was a very accept- 
able valentine. enone te 


Secretary Wooten is in receipt of a letter from M. M. Meyer, secre- 
ie of the St. Joseph County Drug Association of South Bend, Ind., 
inclosing a check for $10 as a special contribution from the association 
to the N. A. R. D. Mr. Meyer says that his association is deeply inter- 
ested in the N. A. R. D. and thoroughly appreciates its good work. 


ss * #8 


The druggists of Tallahassee, Fla., have gotten together and are ex- 
pecting to get full prices on all their goods. Conditions are said to be 
very satisfactory, and P. W. Stubbs, Jr., of Cox & Stubbs, says that the 
druggists of Tallahassee have already begnn to realize the benefits of 
the N. A. R. D. work. Le ae 


The February number of the Association News, published by the 
Northern Ohio Druggists’ Association, is brimful of news on current 
association topics. rom this periodical we learn that at the last meet- 
ing of the N. O. D. A. Auxiliary officers were elected, and in response to 
a request from eng ony the sum of $25 was donated to help fight 
the phenacetine cases there. Many other items of value and interest 
are published. The periodical seems to contain nothing that is not of 
practical value and interest to the trade. 


* « + 
ean®® might not be out of place here to quote the following letter in 


“CLEVELAND, O., Yebruary:7, 1902. 
“Thos. V. Wooten, Eaq., Secretary N. A. R. D., Chicago, Til. 

“ DEAR SiR: We are in receipt of your favor of the 5th inst., and 
feel that our State, our city, our organization and ourselves have indeed 
cause for congratulation in the selection made for the 1902 N. A. R. D. 
convention. he honor thus conferred on us by the National Executive 
Committee is most fully appreciated, and we assure you that Southern, 
Central and Northern Ohio will unite in extending to our visiting 
brothers the freedom of our State and the keys of our cities. Your two 
hundred kinsmen, druggists of Cleveland, bid you welcome to the Forest 
City ; and in full meeting assembled on this 7th day of February, 1902, 
pledge ourselves individually and collectively to give our visiting broth- 
ers and delegates respectful homage, sumptuous entertainment and 
whole-souled greeting. 

“ Cordially yours, 
““ NORTHERN OHIO DRUGGISTS’ ASSOCIATION.” 
. o * 

The January number of the Western Pennsylvania Retail Druggist, 
the publication of the Western Pennsylvania Retail Druggists’ Ageia. 
tion, is full of interesting matter. It came to hand recently. Not the 
least interesting of the articles it contains is one entitled “ Looking 
Backward,” giving a full and concise account of the efforts and the 
eventual success of the association in Pittsburgh. The article recites 
the first efforts toward better conditions and tells how and why these 
were not at first successful, then goes on to give an account of meetin 
with the cutters, and how concessions were made on both sides, all in 
a spirit of fairness, until at last a satisfactory price-schedule was 
agreed upon and has been lived up to by all. The article is instructive 
and shows how one association did it. Others could do likewise if 
they went about it in a like spirit. 

* * . 

The N. A. R. D. has forced a wholesale grocery house in Chicago to 
get into line. The house were cutters, and it transpired after a Short 
time that they could not get goods. This emphasizes the fact that in the 
West, at least, the tripartite plan is being made to work. 

* aa * 

Two druggists in What Cheer, Ia., have come into line. Th 1 
not cut and get any goods, therefore they stopped cutting. relies aeees 
s o s 

The secretary is in receipt of letters from J. M. Carlisle, Dothan 
Ala., and W. H. Davidson, Quincy, Fla., stating that the dru ists of 
those wy are finding their organizations of great use and that the 
N. A. R. D. idea has taken root and is already bearing the good fruit of 
profit to the druggists of those localities. 
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The various associations are coming up with their dues, and it is 
not always those which are most able to pay that are the most prompt 
in paying. The Branch County (Mich.) Retail Druggists’ Association, 
which has but thirteen members all told, the other day sent the amount 
of its dues to the N. A. R. D., and not only that, it doubled the amount, 
—s 50 cents per member additional as a donation to help on the 
work. 

* 7 a 


The following story is true and the records are on file in the secre- 
tary’s office - 

“Jn a small city in a neighboring State lives a man who runs a 

general store and cuts prices on everything whenever he gets a chance. 
ilis son-in-law lives in Chicago and travels for a proprietary medicine 
house, who have thus far not subscribed to the tripartite agreement. 
Some few weeks ago the son-in-law and wife visited at their father’s 
house, and whiie there the two men made a deal whereby a substantial 
order was placed with the firm for which the young man works for 
goods for the father-in-law’s store. These goods were duly shipped, 
received and placed on sale at cut prices. The town has a retail drug- 
gists’ association, which promptly reported the matter to the N. A. 
D. The action of the National Association was immediate. Pressure 
was brought to bear upon the manufacturer, who at once sent notice to 
the cutter that unless the goods were returned son-in-law would lose 
his job. The goods were returned and are now in Chicago. Note the 
fact that the manufacturer is not in the tripartite agreement. fe had 
made no promise, but was acting simply for his own interest.” 


om s s 


The druggists of South Bend, Ind., are liberal with their money and 
their words of good cheer. M. M. Meyer, secretary of the South Bend 
association, recently sent a check covering the donation his association 
had made, and with it came a very encouraging letter. Both were grate- 
fully received by the officers of the N. A. R. D. The discouragements 
which they encounter are neither few nor inconsequential, but they are 
determined to do their best for the welfare of those whose condition 
they are trying to improve. 








John C, Spratt. 


Manager of the Sales Department of Parke, Davis & Co. 


The drug trade of the country furnishes no better example 
of the typical American business man than John C. Spratt, of 
Parke, Davis & Co., the keen, nervous, tireless type of man 
which has made the country the foremost commercial and 
industrial nation on earth. One never comes in contact with 
Mr. Spratt but he feels the restless, aggressive energy which 
dominates the man; and yet it is characteristic of him, as it 
is of the typical American whom he so well represents, that 
he unites with this quality an apparently inconsistent taste 
for literature, history and the drama, and’ likes nothing better 
than a good book or a fine play. 

Mr. Spratt, it is interesting to know, had a long and thor- 
ough experience in the retail drug business before entering 
manufacturing pharmacy. Graduating from the high school 
at the age of fourteen, he went at once into a store, and it 
was not until fifteen years afterward that he united his for- 
tunes with those of Parke, Davis & Co. This was in 1888; 
and, beginning as chief clerk in the order department, he has 
since served the house in various capacities, gradually climb- 
ing his way up the ladder to one position after another. For 
six years now he has been manager of the sales department, 
with a small army of 240 travelers under his control, beyond 
doubt the largest force of travelling representatives sent out 
by any pharmaceutical house in the world. 
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Protest Against “ Pure Food” Bills. 


The drug trade section of the New York Board of 
Trade and Transportation recently sent to members of the 
Senate a strong protest against the so called “pure food” bills 
pending in the Legislature, particularly the Slater Bill, Senate 
No. 497, and the Ambler Bill, Senate No. 336. The Slater bill 
prohibits the use of “salicylic acid, formaldehyde or other 
harmful substances” as prescriptions, while the Ambler bill 
specifies what shall constitute illegal adulteration. The pro- 
test, which was signed by John M. Peters, chairman of the 
Committee on Legislation, of the drug trade section; Jesse L. 
Hopkins, chairman, and William F. McConnell, secretary of 
the section, has resulted, or is likely to result, it is under- 
stood, in amendments to the Slater bill, so that that measure 
will apply only to dairy products. The section argued, in its 
protest, that the “ comprehensive provisions” of the Slater 
bill would open the wy for endless litigation as a result of 
disagreements as to what constituted “ harmful substances,” 
and the discrimination against the two well known preserva- 
tive agents named in the bill was not justified in the clinical 
experience with those chemicals. As to the Ambler bill, the 
protest declared that it lacks definiteness in its provisions as 
to what is injurious to health, and that any attempt to en- 
force such an act would have to be based on widely divergent 
and confusing opinions. The section urged that the whole 
subject of pure food legislation be referred to a commission, 
or to chemists of the State departments “to whom should 
be given sufficient time to consider thoroughly the necessity 
for such legislation as well as its effects.” 





Obituary. 


John A. Zobrist, leading druggist of Geneva, died February 
19 of apoplexy. 


Alfred Westbrook, manager for E. L. Washburn & Co., New 
Haven, Conn., died on February 20. 


Joseph H. Buckley, jr., for many years a prominent drug- 
gist of New Haven, Conn., died at his home in that city on 
February 15, after a two days’ illness of pneumonia, at the age 
of thirty-five. 


Edward B. Shope died at his home in Des Moines on Febru- 
ary 12, aged thirty-eight. The deceased was in business with 
his brother for some time, but afterward opened a pharmacy 
and took entire charge. 


Nathan F. Smith, who was identified for many years with 
the drug firm of Severance & Smith, of Norwich, Conn., died 
on February 10, at his home in Williamstown, Mass., at the 
age of seventy-one, after a prolonged illness. 


E. H. Grover, 179 West Fourth street, South Boston, Mass., 
died suddenly February 16 of heart failure. He was over 
sixty years old and had been in business in South Boston for 
more than thirty years. He served under Farragut during 
the Civil War, and at the time of his death was a member of 
a number of naval and military organizations. 


William H. Hamilton, a traveling salesman in the employ 
of the Fischer Chemical Importing Company, of New York, 
died at his father’s residence, in Pinehurst, Pa., of heart 
trouble, on February 12, aged twenty-eight. Mr. Hamilton 
learned the retail drug business in Shippensburg, Pa., and pur- 
sued the study further in Philadelphia. Several years ago he 
went on the road as traveling salesman. 


Adolf F. Braidich, senior member of the firm of Thurston 
& Braidich, importers of gums and vanilla beans, died sud- 
denly of heart disease on March 5 at the Colonial Club, where 
he had lived for some years. He was born in Trieste, Aus- 
tria, in 1850, and when thirty years old came to New York, 
entering the wholesale drug house of F. B. Merrick & Co. This 
firm later became Thurston & Braidich, and in 1890, on the 
death of Mr. Thurston, Mr. Braidich took into partnership 
James G. Shaw. 


Charles M. Barbour, a druggist of Westerly, R. I., died in 
a hospital at Phenix, Ariz., on February 19, after an attack 
of pneumonia. Mr. Barbour was born in Westerly July 18, 
1865, and was identified with the pharmacy which bears his 
name in that city. He served as hospital steward of the 
First Regiment, R. I. M., first and second lieutenant of Com- 
pany E, First Regiment, and aide-de-camp, with the rank of 
captain, to the general on the brigade staff. His military and 
Masonie connections gained for him many acquaintances 
throughout the State of Rhode Island. 
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LEWIS THURBER LAZELL. 


Lewis Thurber Lazell, of Lazell, Dalley & Co., of this city, 
manufacturers of perfumes and formerly wholesale druggists, 
died on February 28 at his home, 69 Livingston street, Brook- 
lyn, after a severe illness of several months. His disease was 
gastritis. Mr. Lazell was descended from a Huguenot, who 
emigrated to this country 250 years ago and settled in Hing- 
ham, Mass. Mr. Lazell was born on February 19, 1825, near 
Worcester, Mass., and lived in Worcester from early child- 
hood till the year 1855, when he came to New York and en- 
gaged in the wholesale drug business. He had studied phar- 
macy in Worcester and was a retail druggist till he entered 
into the wholesale business in the firm of Lazell, Marsh & 
Hunn, of New York, who succeeded the firm of Haskell, Mer- 
rick & Bull. His firm later, for many years, Lazell, Marsh 
& Gardiner, were well known all over the country, and did a 
large business as manufacturers and dealers in drugs. After 
the death of Mr. Marsh, in 1884, Henry Dalley became a part- 
ner, and the firm name was changed to Lazell, Dalley & Co. 
Mr. Lazell was for many years a member of the New Eng- 
land Society of New York City and of the Hamilton Club of 
Brooklyn, He was ap ardent and skillful trout fly fisherman 
and one of the organizers of the Oquossoc Angling Associa- 
tion, of Rangeley Lake, Me., and for many years made an 
annual visit to the Rangeley waters. His genial temper and 
many amiable qualities made him a favorite in all his busi- 
ness and social relations. His widow and four daughters sur- 
vive him. The funeral services were held at his late home 
Monday afternoon, March 3, at 5 o’clock. The interment was 
at Worcester, Mass. 





DO DRUGGISTS VIOLATE EXCISE LAW? 


State Excise Commissioner Says they Do. 


A somewhat intemperate attack upon the integrity of the 
pharmacists and druggists of this State is contained in a 
statement made recently to the newspapers by Patrick W. 
Cullinan, the State Excise Commissioner. 

Mr. Cullinan declared that an investigation by his agents 
disclosed the fact that druggists, who pay only $5 annually 
for the privilege of selling liquors only on the prescription of 
a physician, were conducting a general traffic in liquor, and 
thus competing with liquor dealers, who pay an annual tax 
ranging from $100 to $800. 

“The drug traffic,” said he, “shows alarmingly flagrant 
abuses of this kind in almost every city and village of the 
State. Evidence of the most conclusive character has been 
reported in nearly two hundred cases, which will be referred 
to the several district attorneys of the State for criminal 
prosecution. 

“The total amount of annual excise taxes paid by pharma- 
cists is $940. The amount which.they should have contributed 
is $74,500—a net annual loss to the taxpayers of the State 
of $73,560. These abuses have existed since the amendment 
of the law in 1897. The total net loss is $367,800. 

The State Excise Commissioner threatens to recommend 
an amendment to the Liquor Tax law, imposing a largely 
increased rate of taxation upon the liquor traffic as conducted 
by pharmacists, in order, as he says, to correct existing abuses 
and protect legitimate dealers against illegal and unjust com- 
petition. This proposed amendment to the Liquor Tax law 
has indeed been submitted to the Legislature by Senator 
Stranahan. It restores the rate of taxation imposed upon 
pharmacists by the original act of 1897, which, it is alleged, 
was lowered to $5 upon a promise that if pharmacists violated 
the law their certificates as pharmacists would be revoked. 
That promise, accordingto Excise Commissioner Cullinan, has 
not been kept. In cities of the first class the fee is made $100; 
of the second class, it is made $75; and in third-class cities 
and villages the fee is to be $15. The fee for druggists who 
sell in buik is increased from $5 to $15. 

The Rey. J. P. Peters, of St. Michael’s Church, New York, 
points the way of duty to Excise Commissioner Cullinan. 

Vastly more important,” says he, in a communication to the 
New York Tribune, “then the violation of the liquor law by 
pharmacists in the small cities and villages of the State, in its 
cost to the taxpayer, to mention only what the commissioner 
mentions, has been its violation by the Raines law hotels of 
this city. These flagrant violations—or, rather, this condition 
of habitual violation—of the law were called to the commis- 
sioner’s attention by the public press, societies and individuals. 
His reply was ‘ You must take care of that yourselves.’ The 
liquor dealers appealed to him to prevent the mean little vio- 
lations of the law by pharmacists, and at once the whole 
force of the department was set to work. and it was shown 
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how effective the law is when the effort is really made to en- 


force it.” 


GREATER NEW YORK. 


E. M. Sticht, of Sharon Springs, N. Y., was recently mar- 
ried in Brooklyn borough. 


Charles Valerius is now managing the Goldwater Pharma- 
cies in the borough of the Bronx. 


William Zincke, N. Y. C. P. ’99, is clerking for William 
Koch at Highth avenue and 133d street. 


Charles L. Gleeson, of the importing department of Parke, 
Davis & Co., is paying a flying visit to the New York office. 


Charles H. Nichols, of Westchester, N. Y., is arranging to 
open a new pharmacy at Sheepshead Bay, near Coney Island. 


H. C. Tuck, a prominent retail druggist, of Wilkes-Barre, 
Pa., was in town for a few days last week on his way to 
Florida. , 

H. B. Rosengarten, senior member of the firm of Rosen- 
garten & Sons, of Philadelphia, was among the visitors in the 
drug trade last week. 


Cards are out announcing the marriage of Miss Mathilde 
Hammond Harding, daughter of Herbert B. Harding, of the 
Humphrey’s Homeepathic Specific Company, on March 20. 


Adrian Paradis, the well known Brooklyn druggist, is up 
and about again, after a short siege of illness. Mr. Paradis 
devotes most of his attention to the store at Fulton street, cor- 
ner of Orange. 


Adolph Regal, N. Y. C. P., ’96, is conducting a prosperous 
pharmacy at West Palm Beach, Fla.; his brother, Louis Regal, 
jr., N. Y. C. P., ’99, is clerking for the season on the opposite 
shore of Lake Worth, at Palm Beach, Fla. 


Among recent new drug incorporations we notice that of 
the Modified Quinine & Chemical Company, of New York City, 
with a capital of $20,000, and directors, G. L. Hall and E 
H. Kissam, of Brooklyn, and A. H. Sill, of New York City. 


William J. Baird, manager of the New York branch of 
Powers & Weightman, who has been in ill health for several 
months, is again able to attend to his business duties. He 
was at his office as usual last week and has been receiving 
congratulations from many friends on his recovery. 


Prof. Frederick L. Harding, of Newark, N. J., is one of the 
incorporators of the Chemical Specialty Company, recently 
organized, with principal offices at 131 Halsey street, Newark; 
object, manufacturing chemicals; capital, $50,000. The other 
incorporators are: E. Eric Nordel and Thomas S. Hulit, of 
Long Branch. 


Thomas J. Keenan, associate editor of the AMERICAN DrRuG- 
GIST, will sail for Europe on March 22. During his stay 
abroad he will visit the principal cities in Great Britain and 
spend some time on the Continent, though his chief purpose 
in visiting Europe at this time is to visit relatives in Scotland. 


John Sheil has accepted temporary charge of the prescrip- 
tion department of August Uhl’s Cotton Exchange Pharmacy, 
Lords Court Building, 27 William street, Manhattan, in the 
place of David Ronsheim, who recently met with a serious 
accident while running for a train on the platform at the 
Brooklyn end of the bridge. 


The Chas. Roome Parmele Company have moved from 92 
William street to new and more commodious quarters at 45 
John street. The change was rendered necessary both by the 
growth of their own business and by the fact that the build- 
ing at Platt and William streets is to be torn down, to tesa 
place to a more modern structure. 


Under the name Urisol Chemical Company, Larry M. Heil- 
brun, Jacob Rubel and Arthur Baselow, of New York, have 
formed a corporation, with a capital of $10,000, for the manu- 
facture of certain pharmaceutical preparations. Mr. Heilbrun 
has been interested for some time past in the Lubri-Chondrin 
Chemical Company, who manufacture a lubricant for 
catheters. 


“During the first year of my apprenticeship to the drug 
business,” said an uptown druggist, “we had a youth from 
over in Philadelphia, who was going to learn the business. 
And he was about as useless as any youth you ever saw. One 
day the proprietor received a letter from the boy’s father ask- 
ing how his son got along—whether his habits were all right 
and if he slept in the store. My boss answered, briefiy: 
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Sleeps in store day 


,” 


‘Boy’s habits good as they ever were. 
times; don’t know where he sleeps nights. 


Among recent visitors to the local drug market we noticed 
Colonel C. P. Walbridge, of the Jacob S. Merrell Drug Com- 
pany, St. Louis; Adolph Mack, of Mack & Co., San Francisco; 
Mr. Miles, of the Canadian Drug Company, St. John, N. B.; 
William A. Hover, of William A. Hover & Co., Denver; J. T. 
Perry, of the J. W. Crowdus Drug Company, Dallas, Texas; 
George H. Burr, Northport, L. I.; P. J. Tormey, of the Owl 
Drug Company, San Francisco; C. H. Daggett, of Providence, 
R. I.; George Reed, Philadelphia, agent for Parke, Davis & Co. 


The fire which destroyed the 7ist Regiment Armory, and 
which caused so much damage and loss of life in the Park 
Avenue Hotel on the morning of February 22, spared the 
pharmacy of Charles N. Leigh, under the hotel, on the 
southwest corner of Thirty-third street and Park avenue. The 
ceiling was damaged to a small extent by water soaking 
through, but otherwise no traces of the disastrous fire are to 
be seen. Mr. Leigh was kept very busy on the morning after 
the fire in “ first aid” work, the proprietor of the Park Avenue 
Hotel being among others who received surgical treatment. 


The Eastern Section of the State Board of Pharmacy caused 
the arrest of four assistant pharmacists and two proprietors 
of drug stores on February 28, and they were held in bail 
for trial. The charge on which the proprietors were arrested 
was for employing unlicensed clerks, while the clerks were 
charged with retailing drugs and medicines without a license. 
The accused are all Italians, doing business in Little Italy. 
Their names are Vincent Delala, clerk, A. Crocitthea, em- 
ployer, at 2064 Second avenue; Francesco Batolato, clerk, 
Giuseppe Cavelli, employer, at 2170 Second avenue, and Luigi 
Denario and Nicoli Muratori, clerks, 2101 Second avenue and 
2037 First avenue, respectively. 


George J. Seabury is living in Washington; he is watching 
all bills that pertain in any way to pharmacy, especially the 
movement looking to the increase of rank and pay for army 
and navy pharmacists. His pet hobby, however, is looking 
after the interests of national legislation, what’ he calls the 
Three Missing Links in our national, commercial and trade 
interests—viz.: An American built merchant marine, a depart- 
ment of commerce and an Isthmian canal. He is firm in the 
belief that these three bills will be enacted at this session of 
Congress. Mr. Seabury has written a very able pamphlet on 
all three subjects, which he has dedicated to the President 
and the Congress of 1902. 


The corporation of Hegeman & Co., retail druggists, have 
taken a lease of the four-story buildings at 200 and 202 Broad- 
way for 21 years, with an option on the lease of 10 years 
more, from O. F. Zollikoffer. George Ramsey, the company’s 
manager, said their lease of the store at 196 Broadway expires 
at the end of this year. The company will then move to a 
handsome and commodious drug store which will take up the 
ground floor of a six-story building on the leased premises. 
The old building is to be torn down May 1 and by December 
the new building is to be ready for occupancy. It will have a 
frontage of 50 feet and a depth of 171 feet. There will be 
oftices above the store. The company will continue their store 
at 205 Broadway and their uptown stores. 


Polk Miller, or the Polk Miller Drug Company, Richmond, 
appeared in this city on March 3 and 4, under the auspices of 
the local chapter of the Daughters of the Confederacy of the 
City of New York, for the benefit of their charity fund. In 
order that the entertainment should be in every way a true 
and faithful reproduction of ‘Old Plantation Days in Dixie” 
he brought with him, as types of his subject, a number of the 
very best singers from the tobacco factories of Richmond. 
These negroes were not in full dress. which hampers and de- 
stroys naturalness in the negro, but in their ‘“ work bench” 
clothes. The showed how negroes, who are not ashamed of 
the fact, act, sing and look. Mr. Miller is widely known 
as one of the most successful entertainers on the lecture plat- 
form, and the entertainments given here were most successful 
in every respect. 


Mention was made in the AMERICAN Druaeist for October 
14, 1901, of the suit brought by T. J. Backes to compel the 
Messrs. Sire, of the New York Theater, to give him possession 
of the premises he had leased at the corner of Forty-fifth 
street and Broadway. Mr. Backes’ action was brought to 
enjoin the defendants from erecting a building on the plot at 
the northwest corner of Forty-fifth street and Broadway ex- 
cept in accordance with the plan and specifications previously 
made for him by his architect. In order to have a pharmacy 


in the locality built in accordance with his wishes he leased 
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the entire plot from the trustees of Henry Astor. He assigned 
the lease to another, making it a condition that his architect’s 
plan should be followed in erecting the building, and that 
he should have the store designed as a pharmacy. The lease 
was afterward assigned to still another, who filed plans and 
specifications for a building different from that planned by 
the original architect. An injunction to prevent the Messrs. 
Sire from building on the plot except in accordance with the 
plan devised by Mr. Backes’ architect was asked of Justice 
Clarke, at Special Term, who denied the application. The 
Appellate Division of the Supreme Court has now handed 
down a decision reversing that order and granting the motion 
for an injunction, so that the Messrs. Sire cannot build their 
theater unless they provide a pharmacy in the premises for 
Mr. Backes. 


OFFICERS TO BE ELECTED BY THE COLLEGE. 


The following list of candidates has been selected by the 
Nominating Committee and will be balloted on at the an- 
nual meeting of the college, which will be held at the college 
on Tuesday evening, March 18: For president, Charles F. 
Chandler; for first vice-president, William Jay Schieffelin; 
for second vice-president, Reuben R. Smith; for third vice 
president, Ernest Molwitz; for treasurer, Clarence O. Bigelow; 
for secretary, Thomas F. Main; for assistant secretary, O. J. 
Griffin; for trustees to serve three years, Otto Boeddiker, M. 
J. Breitenbach, John R. Caswell, Charles S. Erb and Samuel 
W. Fairchild; for trustee to serve one year, Carl Schur. 


Wholesale Druggist Bowlers. 


About thirty members of the Wholesale Drug Trade Bowl- 
ing Association spent a pleasant evening on Friday, February 
28, at Reid’s alleys, 192 Church street. Those present at- 
tended through invitations extended by the association in or- 
der that members who do not belong to the league might have 
a chance to bowl. Several prizes were won, and awarded as 
follows: L. C. Stevens, high average; J. Carberry, spare 
prize; C. McCormick, high score. These three men are in the 
tournament. Among the non-contestants in the tournament 
prizes were given to the following: G. G. Huff, high average; 
S. H. Carragan, spare prize; J. A. Corson, high score; J. H. 
Rogers, second average; H. B. Hasslinger, second spare prize; 
J. R. Boyd, greatest number of honors. Special average prizes 
for two games were won by E. A. Sayre, W. M. Davis, S. H. 
Carragan and John Blake. 





Coca-Cola Company Wios a Suit. 


In the case of the Coca-Cola Company vs. Frank S. Williams, 
recently deceased, a druggist in Washington, D. C., Justice 
Hagner, of Equity Court No. 1, handed down a decision on 
February 21 reviving the case against the Washington Loan 
& Trust Company, executors of the will of the said Williams, 
perpetuating the temporary injunction heretofore granted in 
the case against the said Frank S. Williams, whereby he was 
enjoined from selling or offering to sell, directly or indirectly, 
any preparation, syrup or compound, under the name of coca- 
cola, which, in fact, was not coca-cola; and also perpetually 
enjoining the Washington Loan & Trust Company, executors 
of said Williams, permanently and perpetually from the sale 
or offering for sale, directly or indirectly, any preparation, 
syrup or compound, under the name of, and for, coca-cola, 
which, in fact, is not coca-cola manufactured by the Coca-Cola 
Company; also decreeing that the defendant pay to the Coca- 
Cola Company one hundred dollars on account of the profits 
and gains which the said Frank S. Williams in his lifetime 
derived from the sale by him of a preparation and syrup which 
he sold at coca-cola, which, in fact, was not coca-cola; and also 
decreeing all costs against the defendant. 

The bill in this case was filed by the Coca-Cola Company,, 
of Atlanta, Ga., in October, 1900, wherein it was alleged that 
Frank S. Williams, a druggist, doing business at the corner 
of Ninth and F. streets, N. W., Washington, was selling a soda 
fount drink for coca-cola which in fact was not coca-cola, and 
claimed damages for the infringement of the trade mark of 
the Coca-Cola Company. Proof was taken by the company, 
and upon that proof the bill was sustained. 

This decision should be a warning to all persons who may 
be engaged in selling any fictitious foods or drinks claiming 
them to be genuine. Under the laws now in force in most 
States this is a crime, subjecting the party who may be guilty 
to a severe punishment. 
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INDEX OF LEGISLATION AT ALBANY. 


Position of Bills Affecting Pharmacy. 





Below we print an index of all bills introduced at this ses- 
sion of the Legislature of the State of New York affecting the 
interests of New York pharmacists, up to Saturday, March 1: 


In Senate. 
. POSITION. 
No. INTRODUCER AND TITLE. Spn. ASSBPM. 
495. Ambler (Columbia), Adulteration of Food........ Agr. ‘ 
184. Audett (Kings), Penal Code, gg nthe Soda Water.Cod. 
275. Hill AY tel Amendment to Pharmacy Law (Id 
° TERR OR ES yee eR ee ares | 
221. Marshall (Kings), ESS ee ene G. O. 
115. Slater (New York), Adulteration of Drugs....... Pub. H. 
336. Slater (New York), Pure Food (Id. Graeff)....... Agr. 
— Stranahan (Oswego), Amendment to Liquor Tax 
Law, Increasing Cost to Druggists............. 7. H. 
In / ssembly. 
709. Fancher (Cattaravenn): Sale'of Certain Drugs.... ... Pub. H. 
27. Fitzgerald (New York), Antitoxin Law........... ... Cit. 
589. Graeff (Essex), Pure Food (Id. Slater)........... ... Agr. 
129. Nye, (Schuyler), Practice of Pharmacy by Physi- a 
| BRE iP SEES aos AACE Ea Dera anny oat ae ara e. 
1048. Nye pag nck Drugs, Adulteration of.......... «w+. 3d Read. 
70. Oe an Amendment to the Pharmacy Law am 
407. Richter (New York), Relating to Sale of Drugs... ... Cod. 
97. Smith (New York), Manufacture of Soda Water.. ... Cod. 


. EXPLANATION OF ABBREVIATIONS, 

Agr.—In Committee on Agriculture; Cit.—In Committee on Affairs 
of Cities; Cod.—In Committee on Codes; G. O.—Generai Orders (in 
Senate) or Committee of Whole; T’.. R.—In Committee on Taxation and 
Retrenchment ; P.—Passed ; Pub. H.—In Committee on Public Health: 
1d.—Identical, when there are similar bills in the Senate and Assembly. 





THE PHARMACY LAW WILL BE AMENDED. 





Hill Bill Passes in Senate and Assembly—Delayed by sean id of 
Printing Amendments Separately. 


According to latest advices it is now reasonably ceytain 
that the amendments to the State Pharmacy Law will b¢ en- 
acted. The Hill bill (2d. O’Malley in the Assembly) palssed 
the Senate and was also passed in the Assembly, the O’Malley 
bill being in the Assembly Committee on Public Health. 
Senator Hill told our Buffalo correspondent before he went 
to Albany last week that he would have the amendments pro- 
vided in the ‘bill through before the end of the week. It de- 
veloped, however, that Governor Odell objected to having the 
entire pharmacy law reprinted, thereby entailing a heavy and, 
perhaps, unwarranted expense on the State. The amendments, 
therefore, had to be recalled and separated from the general 
body of the law. Senator Hill says that this is but a matter 
of routine. Consequently there is very good reason to be- 
lieve that the Pharmacy Law will be amended without any 
further hitch. 

The following expressions regarding the prospects for the 
enactment of the Hill amendment were obtained by the 
AMERICAN Druaaist from the individuals interviewed: 

President Thomas Stoddart, of the State Pharmaceutical 
Association, speaks with considerable vim and directness on 
the subject. ‘I am surprised,” said he to our correspondent, 
“to find that certain of the pharmaceutical press of New 
York City should take sides against these amendments, when 
the State Association has only one purpose in the matter, that 
of elevating pharmacy. I cannot understand why such nar- 
row opposition should arise. I shall carry out the wishes of 
we State Association to the letter, for I know that the opposi- 
tion is from two or three men for selfish ends. The place 
for kicking is in the association, not in the Legislature. I 
have been to Albany two or three times to back up the bills, 
and am surprised to find a few men there making fools of 
themselves, with certain journals helping them to keep up 
perpetual strife.” 

Secretary George Reimann, of the Western Branch of the 
State Board, who heard President Stoddart make the above 
statement, exclaimed, ‘‘ Right you are,” when he finished. 

Dr. Gregory, of the Western Branch, said that, while he 
was not quite in line with all the measures adopted by the 
State Association, he felt it to be his duty to accept them. 


VIEWS OF LOCAL DRUGGISTS. 


Among local druggists prominent in organization work it 
is conceded that present indications point to favorable action 
in the matter. 

George H. Hitchcock said: “ The Hill bill has been passed 
by the Senate, and the last I heard about the bill in the As- 
sembly was that it was in the Committee on Public Health. 
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‘Lhe present outlook is that the amendments will become law. 
Of course, I am still opposed to the bill as it stands, as is also 
the Manhattan Pharmaceutical Association, which is the only 
organization that has fought the measure. The association 
was represented at hearings at Albany, and it was probably 
due to the association’s opposition that the measure was de- 
layed.” 

J. Maxwell Pringle, jr., president of the Manhattan Pharma- 
ceutical Association, said he had not followed the mat- 
ter closely enough to warrant him in expressing an opinion, 
and that whatever he might say would be based on knowledge: 
obtained from the Manhattan Association’s Committee on. 
Legislation, which had been looking after the bill. 

Substantially the same view as this was expressed by Clar- 
ence O. Bigelow. 

Sidney Faber declined to discuss the situation, stating that 
since he was a member of the State Board of Pharmacy it 
would not be proper for him to express any opinion. 

William Muir, of the Kings County Pharmaceutical So- 
ciety, also declined to be interviewed on the subject. 





JOBBERS DISCUSS REBATE PLAN. 





Charges of Bad Faith, Excessive Rebates and Secret 
Selling to Cutters. 





Complaints that prominent jobbers of the East, notably in 
Boston, New York and Philadelphia, had violated their pledge 
to maintain the tripartite and rebate agreements resulted in a 
conference at the Waldorf-Astoria on Friday, February 28, of 
representative wholesalers from various sections of the coun- 
try. The meeting was called by the Proprietary Committee 
of the National Wholesale Druggists’ Association for the 
purpose of strengthening these weaknesses in the trade situa- 
tion. It was attended by about a dozen and a half firms or 
their representatives, most of those present being members 
of the committee. Practically all of the leading New York 
jobbers were there. 

The sessions were, as usual, held behind closed doors, but 
from all accounts the conference was at times quite stormy, 
and there was a good deal of very plain talk indulged in. 
Charges of bad faith, of excessive rebates and of secret sell- 
ing to cutters on the prohibited list were made. There were 
some denials and alse some frank admissions of broken 
agreements, supported with arguments made to justify the 
action of the parties who had not lived up to their pledge, and 
at one time it looked as if anything but harmony would re- 
sult from the conference. 

As to what was actually accomplished the reports given 
by local jobbers differ. 

One prominent firm, for instance, declared positively that 
nothing was done, that no agreement was reached and that the 
meeting adjourned subject to the call of the chair. Another 
jobber, who also attended the conference, said with equal 
positiveness that an agreement was reached as regards the 
tripartite plan; that the trouble over rebates had not been so 
definitely settled, and that the outcome of the conference was 
not entirely satisfactory. 

As a matter of fact, a resolution was unanimously passed 
“to strictly maintain the tripartite agreement.” Another 
resolution was also passed to the effect that the jobbers pres- 
ent at the meeting would use their best efforts to strengthen 
the rebate plan in its weak places. Whether or not thi§ last 
resolution will help remedy the evils complained of remains 
to be seen. It contains nothing in the nature of an ironclad 
pledge. 

The conference was presided over by C. F. Shoemaker, of 
Philadelphia, chairman of the Proprietary Committee of the 
N. W. D. A. Among others present were Frank A. Faxon, 
Kansas City; Albert Plaut, of Lehn & Fink; Thomas B. De- 
lano, of Crittenton & Co.; Thomas F. Main, of Tarrant & Co., 
of New York; George A. Kelley, of Pittsburgh; William J. 
Walker, of Albany; Fred L. Carter, of Boston; Lucien B. 
Hall, of Cleveland; Charles F. Weller, of Omaha; W. A. Hover, 
of Denver; Horace M. Sharp, of Philadelphia; John M. Carey, 
of Indianapolis, and J. E. Toms, of Philadelphia. 





Witch Hazel Trust Redivivus. 


A witch hazel trust seems to be one of the latest schemes 
on the carpet in the combination line. According to advices 
from Connecticut the old plan of forming such a combination 
has been revived. A similar effort was made about a year- 











Iso 


ago. At that time the project was in the hands of EB. R. Chap- 
man, of 80 Broadway, this city, but he did not succeed in 
getting all companies to join the enterprise. The Pond’s Ex- 
tract Company, it is understood, were one of the companies op- 
posed to consolidation, probably because they would lose their 
identity and trade mark. The Hughes Distilling Company and 
other Connecticut firms are now mentioned in connection with 
this latest attempt to effect a combination. 


WESTERN NEW YORK. 

Amateur Chemists Blown Up—A Mixture of Sulphur and Potass. 
Chlorate Explodes—Masquerade Ball of the Buffalo Pharma- 
cists’ Social Club—Druggists Stirred Up by Excise Commission- 
er’s Sensational Charges—Opposition to the Higher License Fee. 





(From our Regular Correspondent.) 


Buffalo, March 6.—There was a bad explosion in the fine 
drug store of Smither & Thurstone, at Elmwood avenue and 
Bryant street, February 28, which came near ruining the en- 
tire establishment. Though some of the local papers reported 
the accident in a sensational way it was a rather fortunate 
affair on the whole. Some over-inquisitive boys, having heard 
that a mixture of sulphur and potassium chlorate was ex- 
plosive, went to the store and bought some of each, which 
they put into a fruit jar. The clerk who sold it to them or- 
dered them away, saying that it was very explosive. After 
being gone awhile they brought it back, saying that they 
could not make it “ go off,’ and complained that it was no 
good. Another clerk repeated the warning that it was liable 
to explode at any moment, and told them to go, but before he 
could get rid of them the explosion took place, and smashed 
show cases and upset things generally. 


SOCIALITY AMONG PHARMACISTS. 


The masquerade ball of the Buffalo Pharmacists’ Social 
Club, given on February 26, was a great success, over 150 peo- 
ple attending. Though all members were permitted to invite 
friends, it was still strictly an affair of the city druggists, and 
shows the improved tone of the trade quite as much as any- 
thing could. Every one knows that such a gathering could 
not have been obtained in the old days, when the cut rate 
stores were driving good people out of the business. There 
were many original costumes. George Reimann carried off 
the first prize, offered for the most unique men’s cotume, and 
Mrs. Reimann took the same prize on the other side of the 
house. Their costumes were of the rural cast. Mrs. Reimann 
is chairman of the Entertainment Committee of the club, J. 
L. Perkins was at the head of the Reception Committee and 
J. H. Peterson of the Floor Committee. 


THESALLEGED VIOLATIONS OF THE EXCISE LAW. 

The charges made against druggists by the State Excise 
Board of violating the excise law naturally created a sensa- 
tion over the State. President Stoddart, of the State Phar- 
maceutical Association, joins with other Buffalo druggists in 
hoping and believing that the reports, or the inferences from 
the general reports, make the number of violators too many. 
President Stoddart hopes to learn that there are no State As- 
sociation members in the list. He will obtain the list by wire 
as soon as it is given out, though he does not say just what 
action he will take in the matter. Other druggists express 
dissatisfaction over the change of the $5 prescription tax law, 
as the higher charge saddles on the innocent, law-abiding 
druggist the penalty for the sins of the others. 


SYRACUSE DRUGGISTS ENJOY THEMSELVES. 

The Syracuse Druggists’ Association held a social and 
euchre party at the Chamber of Commerce, in Syracuse, on 
Thursday evening, February 27. The affair was attended by 
about sixty of the members and their friends, who competed 
for attractive prizes and enjoyed themselves generally. The 
first ladies’ prize, consisting of a handsome eight-ounce bottle 
of perfume, presented by the Youthful Tint Mfg. Company, 
of Rochester, was won by Mrs. Owen J. Snow. Mrs. Rufus E. 
Smith carried off the second prize, an eight-ounce bottle of 
perfume, donated by Frederick Stearns & Co., Detroit. The 
ladies’ consolation prize, a fancy inkstand, presented by J. & 
F. B. Garrett, was taken by Mrs. E. J. Lefevre. F. C. How- 
litt won the first gentlemen’s prize, a fine silk umbrella, do- 
nated by F. C. Howlett. George E. Thrope won the second 
prize, a volume on. “ Magic,” presented by the American 
Druggist Publishing Company, New York. The _ gentle- 
men’s consolation prize fell to G. C. Gildersleeve. The affair 
was a very enjoyable one. Refreshments were served at 
11 p.m. 
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MASSACHUSETTS. 


A Druggist Prosecuted for Selling Sodism Phosphate Containing 
Arsenic—New Offices for the American Soda Fountain Com- 
pany—Prescriptions in English. 








(From our Regular Correspondent.) 


Boston, March 5.—New Bedford pharmacists are up in arms 
over a prosecution of a local druggist by the State Board of 
Health for selling sodium phosphate containing arsenic. They 
are indignant over the turn of affairs, and held a meeting 
on February 20 to discuss the subject. Representative Bul- 
lock, a local pharmacist, with others, addressed the gathering. 
Mr. Bullock has also been active in presenting the pharma- 
cists’ side of the subject to the health authorities. Mr. Bul- 
lock told his hearers that he did not consider it just to have 
the blame placed on the retailers, but according to the law 
the one who sold illegally was held responsible. A letter from 
a member of the Board of Health was read. According to 
this communication the agent of the board, who conducted the 
ease, was laboring under a misapprehension and that if a 
motion had been made by the defence to place the case on file 
it would not have been opposed by the board. The specimen 
in question was obtained from a Philadelphia firm of manu- 
facturing chemists, and the New Bedford druggists wrote 
to this concern about the case. A reply was received stating 
that their salt was of good pharmaceutical quality and that 
if it contained arsenic it was only a trace. This explanation 
was unsatisfactory to the New Bedford dealers, and they 
adopted resolutions stating that the goods of this firm should 
not be used in prescriptions and that means should be adopt- 
ed to ascertain what firms sold goods of standard quality and 
requesting the Board of Health to furnish the names of firms 
supplying such standard goods. 


ADULTERATED DRUGS. 


In this matter of impure drugs, druggists should note that 
a recent report of the State Board of Health conveyed the igea 
that the spices purchased in drug stores are not of as good 
quality as the spices obtained in grocery stores. While this 
assumption was based on the particular specimens examined, 
and probably does not represent the true condition of affairs 
throughout the State, it should, nevertheless, cause druggists 
to use greater caution. 

The last monthly report issued by the board shows an 
examination of 131 drugs; 63 of this number varied from the 
legal standard. The samples of drugs found to be adulterated 
were Aqua Destillata, Cera Flava, Extractum Glycyrrhize, 
Glycerinum, Liquor Calcis, Oleum Limonis, Oleum Olivee, Sodii 
Phosphas, Spiritus Actheris Nitrosi, Sulphur Lotum, Sulphur 
Precipitatum, 'Tinctura Iodi. 


THE BOSTON DRUGGISTS’ ASSOCIATION. 


The February meeting of the Boston Druggists’ Associa- 
tion was held at Young’s Hotel. The guests were: T. J. Dil- 
lon, M.D.; W. H. Puffer, Ph.G., and G. H. Alexander. G. H. 
Ingraham presided in the absence of President Hubbard. 
Resolutions were adoptéd favoring the passage of “ An act 
to prevent sales of merchandise in bulk in fraud of creditors.” 
Dr. Dillon gave a talk on Leaves from the Log of a Ship 
Surgeon. He was followed by Dr. Nott and Messrs. Gilman, 
Orne and Tilden. 


CLASS DAY AT THE COLLEGE. 


The class of 1902, M. C. P., have completed arrangements 
for class day, the matter being in the hands of a committee 
composed of Messrs. Lyston, Hawthorne, Macurda, Wood- 
ward and Brewer. The parts and takers are as follows: Open- 
ing address, H. F. Hawthorne; historian, M. V. Paddock; ora- 
tion, A. P. Jenkins; prophet, J. M. Sullivan, and closing ad- 
dress, E. F. Hatch. The M. C. P. Quartette will furnish music 
A class reception and hop will be held at Pierce Hall. The 
committee in charge of this function is composed of Messrs. 
Bennett and Hull. 


OFFICERS OF THE AMERICAN SODA FOUNTAIN 


At a special meeting of the Board of Directors of the 
American Soda Fountain Company, held in Boston February 
28, the following changes in officers were unanimously voted: 
James N. North was chosen president, vice James W. Tufts. 
deceased. William T. Jenny was chosen treasurer, vice James 
N. North, resigned. Leonard Tufts was chosen assistant 
treasurer, vice William T. Jenney, resigned. F. Hazard Lippin- 
cott was chosen second vice-president, vice Leonard Tufts. 
resigned. Charles Warren was chosen a director to fill the 
vacancy in the board. 


COMPANY. 
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PENNSYLVANIA. 


Bowlers Preparing for the Meeting—Drugs in Department Stores— 
Going Out of the Retail Business. 








(From our Regular Correspondent.) 


Philadelphia, March 5.—Great preparations are being made 
for entertaining the druggists who will come next month to 
take part in the annual match of the Wholesale Druggists’ 
Bowling League. This city is the infant of the league, and 
while it has only been in the bowling business a short time 
the members expect to give a good showing. This month 
there is a battle royal going on among the members and a big 
fight is being made to get on the team which will represent 
the local club. Many of the members of the Philadelphia 
League are expert manipulJators.of high as well as low balls, 
and they will demonstrate to the visitors how they should 
be handled to do the best work in the shortest time. 

On March 19 the last of the series of illustrated lectures 
at the Philadelphia College of Pharmacy will be given, this 
time the subject being “ Picturesque Holland,” by Dr. Charles 
L. Mitchell. These lectures have been very successful and the 
attendance has been large. Owing to the interest taken in 
poe it is proposed to have a similar series during the next 
erm. 


DRUGS IN DEPARTMENT STORES 


Since Gimbells decided to open a drug department it is” 


believed that some of the other department stores will follow, 
and it is said Snellenbergs have made all arrangements for 
equipping an up to date store as soon as the alterations and 
improvements can be made. On Monday last a committee rep- 
resenting the Retail Druggists’ Association waited on Mr. 
Snellenberg and tried to get him to change his mind. There 
is considerable secrecy displayed as to the result, but it is 
understood that if Gimbells withdraw their proposition to 
conduct a drug store the other large department store will not 
take the matter up, 


AN EXCLUSIVELY WHOLESALE HOUSE. 


Since George D, Feidt & Co. secured the store and busi- 
ness of Bullock & Crenshaw a number of changes have 
been made, turning the old store practically into a new one. 
Under the old management a large portion of the ground 
floor was devoted to a retail trade, and at one time the retail 
sale of drugs was very large. Mr. Feidt has changed all this. 
He has removed the old counters and cases, built stairways 
to the upper floors and hereafter the ground floor is to be a 
show room, with offices in the rear. There will be no retail- 
ing of drugs, but students can, as heretofore, purchase in- 
struments. 


A GALA OCCASION FOR THE LIBERTY CHEMICAL CO. 


On March 1 Dr. S. Lewis Summers, president of the Lib- 
erty Chemical Company, celebrated the fourth anniversary of 
the corporation by giving his and the company’s friends a 
sumptuous banquet at 2555 Sydenham street. While this 
gathering was purely an informal one it was a large party, 
over seventy being present, and there were many from out 
of town. In speaking of the banquet to an AMERICAN DRUG- 
GIST reporter, President Summers said: 

“There were many present who remembered the modest 
manner and the limited capital with which we started. They 
have seen us move from a two story dwelling into a little 
larger quarters all on one floor, and from there to our own 
laboratory, which we now occupy, and they have learned that 
the volume of trade has so increased that it bears no compari- 
son whatever with what it was three years ago when we 
began to advertise our products to the medical profession. 

“We were the recipients of very kind sentiments from Mr. 
Will C. Braun, of the Journal of the American Medical Asso- 
ciation; Mr. O’Gorman, of the Philadelphia Medical Journal; 
Dr. Simmons, of the American Medicine; Mr. Creveling, of 
the New York Medical Record; Mr. MacDonald, of the Inter- 
national Journal of Surgery; Mr. Lilliard, of the Practical 
Druggist; Mr. Elliott, of the Pharmaceutical Specialty Com- 
pany; Mr. Aitken, of the New York Medical Journal, as well 
as Professor Samuel P. Sadtler, our consulting chemist. We 
still possess the same grim determination to fight a winning 
battle so as to be able to wear the crown of a victor.” 

The dinner was a great success, and good fellowship pre- 
omg Speeches were made and a thoroughly jolly evening 

pent. 
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The Largest Class of Applicants on Record—Result 
of the Activity of the Board. 





The action of the Pennsylvania State Pharmaceutical Ex- 
amining Board in prosecuting druggists who employ assistants 
who have not, certificates has caused consternation in the 
retail drug trade, and at the examination in January the num- 
ber of applicants for certificates was very large. The total 
number was 353, and the following were successful: 

Registered Pharmacists—W. I. Brandt, O. H. Hertzlyer, 
Lancaster; T. J. Hannon, Wilkes-Barre; I. B. Fox, Adam G. 
Frantz, Lebanon; N. C. White, Luzerne; H. C. Rudolph, Potts- 
ville; H. K. Metcalfe, Greencastle; C. J. McHale, Shenandoah; 
H. L. Brown, Easton; C. S. Hain, W. E. Heffelfinger, Read- 
ing; J. H. Knauss, P. Fried, Allentown; W. S. Hoffman, Dan- 
ville; J. M. Woodside, Danville; E. T. Gehringer, F. W. Briggs, 
Scranton; M. B. Edwards, Trenton, N. J.; H. C. Gliem, Hazle- 
ton; R. S. Blew, Bridgeton, N. J.; M. Buss, South Bethlehem; 
C. F. Lamb, Shamokin; H. W. Reeve, Haddonfield; E. R. Pike, 
White Haven; F. I. Lienbreck, Antesfort; W. L. Swartz, Car- 
lisle; J. M. Toulson, Chestertown, Md.; J. J. Esnard, South 
Bethlehem; K. W. Smith, Marietta; K. P. West, Norristown; 
J. Q. Mackey, Avondale; Isaac Kirkel, J. L. Soken, F. Saus- 
tier, W. H. C. Bishop, A. Pilkington, W. W. Fripinecker, F. 
H. Dillon, C. L. Bonta, Anna R. Lescure, C. N. Zeigler, W. 
F. Shaw, F. H. Kirk, J. C. Fitch, W. P. Fleisher, W. F. Fil- 
man, O. L. Kraus, R. C. Pursel, I. B. Rhard, H. H. Bron, R. 
M. Bell, L. Walfoe, R. Strang, O. K. Wisegarvar, W. B. Wat- 
lik, E. 8. Tyler, W. G. Peck, J. S. Oberly, C. A. Light, F. X. 
Schutle, F. W. Beaner, J. F. Maguire, W. H. Welsh, H. W. 
Stuver, Norman E. Hertzler, G. F. Taylor, J. F. Borneman, 
P. Reiser, A. L. Lehman, G. H. Hoerner, J. W. Gaelcher, H. L. 
Moerst, G. H. Tafel, A. Griggs, J. H. Berbrick, J. A. Orr, F. O. 
Lewis, Philadelphia. 

Registered Qualified Assistant Pharmacists—John I. Ger- 
hardt, I. I. Peiffer, Reading; C. E. Koons, EB. Knouse, Har- 
risburg; J. T. Wilson, Reading; W. F. Stallsmith, Parsons; 
J. M. Ebert, Gordon; C. M. Daub, Norristown; C. S. Lippen, 
Manayunk; G. B. Kumpf, Vincentown, N. J.; D. Baker, Vin- 
centown; W. F. Coleman, Nicetown; Anna Odea, Wilkes- 
Barre; J. A. O. Cablet, Pottsville; H. S. Baker, Burlington, 
N. J.; J. H. Rider, York; R. C. Bowman, Narberth; B. H. 
Lebegern, Columbia; L. R. Nixdorf, Lancaster; G. B. Davies, 
Lansford; L. H. Bossart, Spring City; W. M. Jones, Shamokin; 
S. Whiting, Knox; A. N. McCausland, Collingdale; H. G. 
Murphy, Scranton; J. M. Laudenslager, Allentown; B. F. 
Ginder, Lebanon; W. S. Moser, Y. A. Kopp, Altoona; W. Groff, 
Quarryville; J. A. Manning, Bridgeport; E. L. Seibert, Morton; 
C. S. Voorhees, Phillipsburg; S. D. Shull, Chambersburg; Anna 
B. Flanagan, Mahanoy City; H. G. Brandt, Reading; W. H. 
Ort, Quakerstown; H. Albert, Freeland; S. Evans, Pittston; 
John I. Ruff, Jacob Sheckler, S. M. Laskin, J. W. Quay, S. 
Gordon, B. H. Eichold, Morris Mark, Lee Boyce, J. J. Far- 
linger, W. E. Murr, R. James, A. F. McNerney, A. B. Kraut, 
H. W. Schiess, Joseph F. Fox, J. Dilkes, M. E. Standimayer, 
B. Ulanski, H. R. Moorhead, A. N. Hecker, H. S. Davis, J. 
Hetherington, R. M. Elfreth, H. C. Bigman, R. L. Francis, 
H. O. Hesske, I. A. Conrad, F. J. Gaber, A. D. Macpher, W. H. 
Free, Jr.; J. Ward, J. H. Swoop, P. I. Traub, F. L. Geiger, E. 
H. Baker, F. R. Mayerson, H. A. McLaughlin, J. J. Widmann, 
R. W. Allen, W. McCouch, Jr.; S. W. Tunnell, S. Young, J. 
M. Armstrong, V. L. Baker, J. D. Gillen, J. H. Mayer, G. S. 
Brown, J. H. Cameron, W. Monteith, of Philadelphia. 

It is understood that the Pharmacy Board is determined to 
compel all druggists in this State to employ none but quall- 
fied and registered assistants. The fight so far has been con- 
fined to a few of the large cities, but since the arrests have 
been made the work in other quarters has been quietly pushed, 
and there has been accumulated a large amount of informa- 
tion which will cause trouble to many druggists in the interior 
of the State. 





Nard Mfg. Co. Incorporated. 


A number of retail druggists in Western Pennsylvania have 
combined to form the Nard Mfg. Company, of Pittsburg, and 
the concern have been incorporated with a capital stock of 
$2,000, for the purpose of manufacturing and selling proprie- 
tary medicines. The directors are: E. A. Schaeffer, Louis 
Emanuel, William G. Shirmer, Paul Schilling, William J. For- 
rest, W. G. Makell, Lynn B. Hughes and Henry J. Siegfried, 
of Pittsburg; D. BE. Pritchjard, McKeesport: Edward E. Eggers, 
P. P. Wlesch, John R. Thompson and EB. R. Heck, Allegheny. 
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OHIO. 


Stein-Gray Wholesale Drug Company Incorporated—Extensive Plans 
Formulated—A New Scheme to Swindle Druggists—Notes and 
News of the Trade. 








(From our Regular Correspondent.) 


Cincinnati, March 1—A new drug deal of mammoth pro- 
portions which has excited the liveliest amount of interest in 
the wholesale and retail trade in Cincinnati, and throughout 
the State, has just been consummated. Incorporation papers 
were taken out at Columbus last week through the Secretary 
of State for the incorporation of the Stein-Gray Wholesale 
Drug Company, with the capital stock fixed at $150,000. The 
incorporators say that the capital stock will be fixed at $300,- 
000 within a month or as soon as the plans, which are still in 
embryo, are fully carried out. The incorporators, according 
to the application filed at Columbus, are Otto Stein, formerly 
of the big Stein, Vogeler Wholesale Drug Company, of Cin- 
cinnati; William T. Gray, with the Gray & Huston Company, 
dealers in druggists’ sundries and supplies; William F. Doepke, 
of the Alms & Doepke Company; William T. Gray, Jr., and 
Jerome Creed, attorney. The latter, who is counsel for the 
colnpany, is authority for the statement that there are a num- 
ber of other prominent Cincinnati business men and financiers 
heavily interested in the new venture, and he also says that 
the amount of the capital stock named in the incorporation 
papers will be doubled. The new company, it is stated, will 
manufacture and deal in drugs, and the promoters expect to 
make of it one of the largest wholesale drug establishments 
in the West. A site has been secured for the new company in 
a large stone front building on East Fourth street, near Ham- 
mond, formerly occupied by the publishing house of A. Nielan. 
Otto Stein, president of the company, says that the business 
of the Gray & Huston Company will be purchased outright 
and will become the sundries department of the new firm. 
All of the plans of the new company have not yet been an- 
nounced, but it is said that business will be well under way 
within a month. 


DRUGGISTS VICTIMIZED. 


Nearly every druggist in the Millcreek Valley suburban 
towns of Cincinnati, of which there are several score, have 
been visited by a clever individual operating a new method. 
Last week Herman Igler, a druggist at Glendale, received a 
letter from a New York law firm to the effect that the firm 
held several of his notes, aggregating $100, for collection. He 
was notified that suit would be instituted unless he settled 
at once. He was thoroughly surprised at first, as he said he 
had signed no notes and believed that some mistake had been 
made. In thinking over the matter and comparing notes with 
several other druggists it occurred to him that he and the 
others had been made the victims of a smooth talking young 
man who represented himself as the agent for a well known 
New York optical firm. He said he was placing agencies in 
drug stores for his wares and the firm he mentioned have been 
doing considerable advertising in the medical journals. No 
suspicion was entertained as to the truth of his representa- 
tions, and Igler was finally prevailed upon to accept the Glen- 
dale agency for the firm. It was arranged that the optical 
company was to collect on all sales every month and Igler 
was to retain one-sixth as his commission. Then the “ sales- 
man” produced a number of “ contract” blanks, which Igler, 
who was in a hurry, signed, without closely examining. Igler 
is now satisfied that the blanks he signed were filled in as 
promissory notes, and he found, upon investigation, that sev- 
eral other druggists of his acquaintance had been similarly 
treated. A movement is on foot whereby the druggists who 
signed will combine issues and fight in the courts against the 
collection of the notes. They have not heard from the opticai 
company. 


NEWS OF THE TRADE IN OHIO. 


The Dupler Drug Store succeeds Thomas Dupler at 
Glouster. 

Mr. Nichols, with Garrett & Ayres, of Hillsboro, was in 
Newark on a business trip last week. 

T. F. Bindle has purchased McKenzier’s pharmacy, on the 
I. O. O. F. corner, the most prominent in Wilmington. 

Frank Amann has opened a new drug store at Portsmouth. 
Charles Amann, who was installed as manager, celebrated the 
event by getting married. 

Druggist Henry Reed, of Lebanon, celebrated with Mrs. 
Reed the silver anniversary of their wedding, with the aid of 
«4 large number of their friends. 
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MICHIGAN. 


Retailers to Get Better Prices—Agreement on Patents to be Ex- 
tended to Sundries— Parke, Davis & Co. Spend Money on Their 
Biological Plant—Druggisis and Paper Hangers at _Odds—Big 
Contract for Alcohol Awarded. 











(From our Regular Correspondent.) 


Detroit, March 6.—For nearly two years the retail druggists 
of Detroit have held together in an agreement whereby the 
prices on certain commodities, notably patent medicines, have 
been kept up to a point where they say there is a small mar- 
gin of profit in their sale. A few of the stores have kept 
‘themselves scrupulously aloof, however, and have indulged 
in more or less of rate cutting. But the agreement has proved 
very satisfactory to the trade, a fact which is evidenced by 
the general sentiment favorable to an extenston of its scope. 
During the present week there will be held an important meet- 
ing of the Retail Druggists’ Association for the purpose of 
considering this extension, and it is a foregone conclusion 
that favorable action will be taken. 

“The changes won’t amount to much,” said a leading mem- 
ber of the association to-day. ‘ They will be more in the line 
of including articles not covered by the present agreement 
than in the way of further raising the prices on patent medi- 
cines. Toilet articles, such as taleum and tooth powders, etc., 
will be brought within the terms of the agreement, and prices 
on them will be uniformly held up. Whether there will be a 
further raise on the lines now covered by the compact, I don’t 
know.” 

ADDITIONS TO THE PARKE, DAVIS LABORATORIES. 


Parke, Davis & Co. are expending $25,000 in improvements 
and additions to their immense biological stables. The stables 
were already the most extensive and best adapted to their 
uses of any in the world, and the improvements now being 
made will put them beyond comparison. The new scientific 
building, designed solely for scientific research and experi- 
mental work, is nearly completed. When finished, this build- 
ing will have cost $125,000. Several other new buildings are 
also in course of construction. A new 30-inch intake pipe is 
being installed in the laboratory in order to supply the in- 
ereased demand for water for the P., D. & Co. vacuum pans, 
tire department and sprinkler system. Dr. E. M. Houghton, 
of the scientific staff of Parke, Davis & Co., will leave in a 
few days for Europe for the purpose of investigating all the 
late improvements in apparatus and equipment. Another of 
the staff will follow in a few weeks. 


WAR BETWEEN DRUGGISTS AND PAPER HANGERS. 


A peculiar struggle has arisen between the druggists on the 
one hand and the paper hangers on the other, of Mt. Pleas- 
ant, Mich. The druggists of the city have from time im- 
memorial carried lines of wall paper. Within the past two 
years, however, the paper hangers have been selling wall 
paper from sample books to their customers. This has cut 
into the trade of the druggists, and a movement has been 
started among the druggists to retaliate by securing the serv- 
ices of paper hangers and offering to hang all paper pur- 
chased from these firms. Five of the paper hangers have now 
refused to hang any paper bought from the druggists, and the 
struggle is really beginning in earnest. 


BIG CONTRACT FOR ALCOHOL AWARDED TO A MICHIGAN FIRM. 


A distinct victory was won for a Michigan industry last 
week when the Michigan Chemical Company, of Bay City, 
were awarded a contract by the United States Government for 
75,000 gallons, or 20 cars, or 500,000 pounds, of alcohol for use 
in the navy. It is said that this is one of the largest orders 
for alcohol ever given by the Government at one time. It is 
used in the manufacture of smokeless powder. Many bidders 
tried for the contract, it is said, and the award to the Michi- 
gan concern was the result of a careful analysis by Govern- 
ment officials of the Bay City product, which, it is claimed, is 
the equal of, if not superior to, those brands turned out by 
other processes. 


MICHIGAN NEWS. 


Last week was a busy one among the bowlers, and of them 
all the Michigan Drug Company team worked the hardest. 
Of the three matches played the Michigan Drug team won 
two. The first match, with Windsor, was lost by the following 
scores: M. D. Co., 773, 794. 789; Windsor, 813, 744, 824. The 
other two matches resulted as follows: M. D. Co., 672, 673, 
764; J. T. Wing. 724, 664, 657; M. D. Co., 705, 810, 686; Postal 
Clerks, 684, 722, 670. 
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The Banquet to Dr, Enno Sander Secretary Wooten Talks to 
College Boys—The Selection, Display and Sale of Sponges. 





(From our Regular Correspondent.) 


Chicago, March 3.—Albert E. Ebert has returned from St. 
Louis, where he was toastmaster February 26 at a notable 
dinner in honor of the eightieth birthday of Dr. Enno Sander. 
The dinner was served at Tony Faust’s, and every effort was 
made to have it notable. There were between 50 and 60 in 
attendance, and a number of speeches were made. The toasts 
were as follows: “Our Guest,’ Henry M. Whelpley; ‘ The 
Teacher and Pupil,’ Otto A. Wall, sr.; ‘Honor to Whom 
Honor is Due,” Henry T. Rohlfing; ‘‘ The Pharmacist of Old,” 
Christian F. G. Meyer, sr.; “‘ Continued Honors,” William H. 
Ramont; “ The Pharmacist of To-day,” Otto F. Claus; “‘ His 
Absent Friends,’ James M. Good. Over fifty letters and tele- 
grams of congratulation were read. Dr. Sander was made 
emeritus professor of materia medica and botany in the St. 
Louis College of Pharmacy, and was also elected to honorary 
membership in the Alumni Association. The dinner was ar- 
ranged by pharmacists and was a tribute to their old asso- 
ciate. Everything was done on a lavish scale and was as suc- 
cessful as the most ardent well wisher of the chief guest could 
desire. Another pleasing feature was the presentation of a 
loving cup sent by Chicago friends. The idea of the testi- 
monial really originated with Herman J. Spilker. Dr. Sander 


was born in Trinum, Province of Anhalt, Germany, in 1822. ° 


He attended the University of Berlin, where he was a student 
of philosophy, and later graduated from the University of 
Halle, where he received the degree of Ph.D. When the Ger- 
man revolution broke out he became an assemblyman. He 
was also editor of an official organ of the revolutionists. The 
movement failed, Dr. Sander was caught and was sentenced 
to 12 years’ imprisonment. He was liberated within one year 
anu came to America in 1850. He entered the drug business 
in St. Louis in 1852. For 30 years he was the most noted phar- 
macist of St. Louis, and then went into the business of manu- 
facturing mineral water. He became a member of the Ameri- 
can Pharmaceutical Association in 1858 and in 1871 was 
elected president of that organization. He has been among 
its most prominent members. Among the congratulations re- 
ceived by Dr..Sander was a letter signed by the faculty of 
the Chicage College of Pharmacy and also one from the Chi- 
cago Veteran Druggists’ Association. i 


SECRETARY WOOTEN GIVES THE COLLEGE BOYS ADVICE. 


On February 28 Thomas V. Wooten delivered an address 
on the value of co-operation before the students of the School 
of Pharmacy of the Northwestern University. The address is 
printed on pages 137 and 138 of this number. 


TRE ALUMNI ASSOCIATION OF THE CHICAGO COLLEGE OF 
PHARMACY 


has instituted a course of lectures on practical business topics 
to be given at the school at intervals during the remainder 
of the session. The first lecture was given on Thursday 
evening, February 13, the subject being The Selection, Dis- 
play and Sale of Sponges, by M. L. Landeker. After refer- 
ring to the history and describing the collection of sponges, 
the speaker exhibited a large number of samples and gave 
many valuable hints upon the methods of judging the quality 
of these and upon the selection of stock suited to the drug- 
gists’ trade. Prof. W. R. Mitchell, of Hyde Park High School, 
followed with a talk on The Life History of the Sponge, 
illustrated with charts and blackboard drawings. Upon 
Thursday evening, February 20, W. G. Baxter spoke on 
Cigars as a Side Line for Druggists. His lecture brought 
out many interesting points, and a discussion followed, during 
which Albert E. Ebert gave his experience in regard to this 
feature of the drug business. 'The lectures so far have proven 
very interesting and instructive and the association is plan- 
ning to continue the work along this line. 


BRIEF NEWS ITEMS. 
J. H. Holligan has bought out J. H. Anderson at Hull, Iowa. 


J. J. MeGee has sold his store at Fifty-fifth street and Lake 
avenue to Campbell & Crozier. 


The Dr. Gossom Medicine Company, of Chicago, have in- 
creased their capital stock from $10,000 to $40,000. 


At Monticello, Iowa, Bacher & Abel have succeeded D. C. 
Proder. 
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J. F. Kilheffer, at Clinton, Iowa, has been succeeded by 
F. W. Muesse. 


At Boulder, Col., A. A. Greenman has purchased Mr. Max- 
well’s interest in the firm of Maxwell & Green. 


M. R. Grindele has succeeded Kohlhausen & Carter at 
Raton, N. M. 


O. R. Wilson & Co. have secured the store of Stone & 
Thompson at Swea City, Iowa. 


E. E. Bell has sold his store’'in Falls City, Neb., to H. S. 
King. 


J. F. Coates, formerly with the Public Drug Company, has 
purchased the store of J. S. Frantz at Sixty-ninth street and 
Wentworth avenue. 


The Hotlinger Drug & Truss Company, of Chicago, have 
been incorporated. The incorporators are J. S. Hotlinger, Jo- 
seph Hotlinger and A. Hotlinger; capital, $12,500. 


Walter Gale, president of the Illinois Pharmaceutical Asso- 
ciation, who bas been seriously ill for several weeks, is now 


_ able to be out and is recovering rapidly. 


The meubers of the fcurteenth auxiliary district of the C. R. 
D. A. have organized at a most successful meeting and have 
elected officers. The meeting took place at Center avenue and 
Van Buren street. 


The Stallman & Fulton Company, of New York, with 
offices in this city at 177 Lake street, will move to larger quar- 
ters May 1, at 153 Kinzie street. Harry Holland, the manager, 
says they will have 8000 square feet of floor space. 


Colonel C. F. Weller, of Omaha; A. H. Beardsley, of Elk- 
hart, Ind.; W. Howard Ogborn, of Cincinnati, Ohio, and R. F. 
Hetherington, of the Elgin Milkine Company, Elgin, Ill., were 
seen at the Chicago Drug Trade Club during the past week. 
Colonel Weller was on his way to New York to attend the 
meeting of the Proprietary Association. 





ST. LOUIS ITEMS. 


The Beacon Pharmacy, at Highteenth and Geyer avenue, 
has been closed by the proprietors. 


Col. C. P. Walbridge, president of the J. S. Merrell Drug 
Company, is in the East with the World’s Fair delegation look- 
ing after the interests of the big 1903 event. 


Ed. Burkhardt has purchased the drug store at Fourteenth 
and Market streets. He has been manager of the store for 
several years. 


E. Trittermann, proprietor of the X X X Drug Store, 2000 
South Ninth street, was recently married at Clayton to Miss 
Anna Feil, of South St. Louis. 


J. A. Kleinschmidt, of Higginsville, Mo., has come down 
to accept the chief clerkship for H. F. A. Spilker, Eighteenth 
and Choteau avenue. 


H. F. Bates, a prominent East St. Louis druggist, has been 
appointed postmaster of that city. He served one term as 
Mayor of that city a few years ago. 


Theo, F. Hagenow has purchased the drug store at Jeffer- 
son and Shenandoah avenues from the widow of the late J. E. 
Koch. He has installed E. H. Voepel as manager of the store. 


A big new department store is being opened at Broadway 
and Washington avenue. They are arranging to put in a drug 
department, which will be the first of its kind in the city. The 
schedule of prices will be lived up to by the new store. 


The local wholesale druggists are using every effort to 
stamp out the “red albumen” fraud. In spite of what they 
have done, orders and letters of inquiry pour in with every 
mail. 

A. V. Marquardt, one of the best known downtown drug 
clerks, has changed from the chief clerkship of Weipert’s 
pharmacy, in the Century Building, to Russel Riley’s phar- 
macy, Fourteenth and Olive streets. 

L. P. Hemm, of Kirkwood, has returned from California, 
where he has been recuperating his health for the past six 
months. He is entirely restored to his former happy, healthy 
state. 

Dr. A. J. Enderle has purchased the Star Drug Company at 
Broadway and Market street. This store was owned by Dr. 
Sweeney, who will withdraw his business interests from this 
city. Dr. Enderle also owns a store at Sixth and Chestnut 
streets. 
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Ghe Drug and Chemical Market 


The prices quoted in this report are those current in the wholesale market, and higher prices are paid for retail lots. 


The quality of goods frequently necessitates a wide range of prices. 





Condition of Trade. 


New York, March 8, 1902. 


QUIET condition prevails in all departments, and 
the market has a tame appearance. The interrup- 
tion of communication by wire and mail has put some- 
ching of a damper on trade, and deliveries, too, have been 
retarded. Though the month opened comparatively well, 
the general movement is of a jobbing character chiefly. 
and the fortnight under review does not compare well, so 
far as the volume of business is concerned, with the pre- 
ceding period. A substantial advance in the price of bark 
at the Amsterdam sale on the 27th ult. caused a renewed 
interest in quinine, which was accentuated by the results 
of the Java auction sale on March 5, the entire offering 
of Java quinine at Batavia having sold at an average of 
214 florins, against 20% florins at the February sale. 
Manufacturers of domestic now quote at an advance of 
Ic per 0z., 28c being the inside quotation for bulk. Con- 
siderable business was done from second hands in the 
expectation of a general advance, but the agents of Ger- 
man manufacturers still quote below the level of quota- 
tions on domestic, and it is doubtful if a higher price will 
be named, the N. Y. Q. brand of domestic being offered 
at the lower range of the foreign brands. Opium has 
been only in moderate demand since our last, and a con- 
tinued easy feeling prevails with the undertone weak 
and prices fractionally lower. Regarding prices the 
fluctuations of the interval have been only of minor im- 
portance, save in one or two instances. The principal 
changes are tabulated below, as follows: 


HIGHER. LOWER. 
Quinine, Alcohol, 
Codliver oil, Opium, 
Guarana, Thymol, 
Manna, Aconite root, 


Benzoic acid, 
Sodium benzoate, 


Senega root, 
Tahiti vanilla beans, 


Beeswax, Tartaric acid, 
Bayberry wax, Codeine sulphate, 
Gamboge, Cacao butter, 
Nitrate of soda, Oil citronella, 
Brimstone, Oil clove, 


Oil lemon, 

Oil sassafras, artificial, 
Ipecac root, Carthagena, 
Orris root, 

Sarsaparilla, Mexican, 
Rape seed, 

Canary seed, 

Buchu leaves, short, 
Safrol, 

Bleaching powder. 


Chlorate of potash. 


DRUGS. 


Acetanilid is being urged for sale in some instances, and 
the inside quotation might be shaded on a firm bid for a 
quantity lot; meanwhile we quote 18c to 19c. 


Alcohol continues irregular and unsettled, and under the 
influence lower prices generally prevail, though the expected 
heavy cut referred to in the preceding issue was not made. 
Competition between the independent distillers and the Trust 
continues keen, An officer of the Distilling Company of 


America, commonly known as the Whisky Trust, is reported 





as saying that while all sorts of prices are being quoted for 
alcohol by independent distillers, the Standard Association, 
and the members of the United States Association, which com- 
prises practically all the large distributers, are strictly main- 
taining prices, the so called war of prices being confined to 
the independent distillers and their distributers. This state- 
ment to the contrary notwithstanding, prices are fractionally 
lower, $2.50 to $2.52 being now named, as to quantity, and a 
further decline of 2c is looked for at any moment. 


Arnica flowers are meeting with a moderate jobbing in- 
quiry, and the market appears steady in tone at 9c to 9c. 


Balsams.—Copaiba, Central American, is passing out in fair 
volume into channels of consumption, and there is a good 
jobbing demand at the recently revised quotation; prime Cen- 
tral American quoted at 36c to 39c, and Para at 45c to 50c. 
Fir, Canada, continues in firm position, and values are main- 
tained at the full limit of $3.60 to $3.70, in view of the limited 
supply. Peru is slow of sale, but stocks are not urged in ex- 
cess of trade requirements, $1.35 to $1.50 being generally 
named, as to quality and quantity. Tolu is dull and neglected, 
but quotations are nominally unchanged. 


Barks.—There has been little change in the condition of the 
bark market since our last report. Business continues quiet 
on all varieties. Some recent arrivals of wild cherry have 
been taken up promptly by consumers, the sales during the 
interval aggregating about 2,500 pounds, for which 7c to 
8'%4c was paid. The quotations at the close moved up to the 
previous range of 9c to 15c. Cascara sagrada continues held 
and selling at 5c to 7c, as to quality and quantity. Elm, sassa- 
fras and soap are without quotable change. 


Buchu leaves, short, in the absence of important demand, 
show an easier tendency and recent sales were at 18c to 20c. 


Cacao butter sold at a decline from previous prices at the 
auction sales in Amsterdam and London on the 4th inst., the 
average at Amsterdam being 12d and at London 12%4d. Under 
this influence the market here is weak and depressed, and, 
while 30c is generally named for bulk, it is intimated that 29c 
would buy in some quarters. 


Cantharides are in unchanged position. Only a light job- 
bing trade is reported and quotations are more or less nominal 
at 60c to 63c for Russian and 45c to 50c for Chinese. 


Cassia buds remain quiet but steady at 23c to 24c. 


Chamomile flowers are inquired for, and prices are main- 
tained with a fair show of firmness within the range of 17c 
to 20c for Roman and German; Hungarian quoted at 12c to 15c. 


Codeine has declined since our last, manufacturers having 
announced a cut of 25¢ per ounce to meet existing competition, 
and quotations are now made on the basis of $3.75 for bulk. 


Codliver oil, Norwegian, has continued in good demand, and 
this fact, coupled with stronger advices from abroad, has 
served to still further harden values, though no quotable ad- 
vance is to be noted. A cablegram from Bergen to the Chem- 
ist and Druggist states that the prospects for the fishing are 
not very promising, and that the yield of oil to date (February 
20) is estimated at 1,302 barrels, against 2,771 barrels at the 
same time last year. e 


Cubeb berries are less actively inquired for, and the market 
is easier, with whole quoted at 914c to 11¢e, and powdered at 
18¢c to 16e. 


Damiana leaves are held with increased firmness, owing to 
continued scarcity, and but little business is passing, as the 
price demanded is more than buyers seem prepared to pay; 
quoted, 15c to 17e. : 


Ergot is in good demand for consumption, but holders and 
buyers are somewhat apart in their views as to prices, and 
little business of consequence results. While the equivalent 
of 37¢c is named in London, cables from Hamburg report buy- 
ing on American account at 38c for either German or Russian. 
In this market it is rumored that a quiet effort is being made 
to buy up spot supplies wherever possible, and it was said 
that 38c was offered and declined on a lot of German. We 
quote German at 38c to 40c, as to quality and quantity, and 
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the same range is named for Spanish, though small lots of 
picked command about 2c above the outside figure. 


Haarlem oil is in fair request, with small sales making at 
$1.95. 


Juniper berries have been in moderately active demand dur- 
ing the interval, and the market is slightly firmer, at 2%4c to 3c. 


Opium has been quoted down to $2.95, less 1 per cent. and 1 
per cent., since our last, but without stimulating the demand, 
buyers being apparently indisposed to purchase in excess of 
immediate requirements from day to day. The quotations for 
powdered are lower, $3.75 to $3.80 being now named, but no 
sales in excess of jobbing lots have resulted and the market 
continues dull and featureless. The situation is regarded as 
unfavorable to the holding interests, advices from sources of 
production continuing to report favorable crop conditions. A 
report to the London Chemist and Druggist, dated Constanti- 
nople, February 14, says: ‘‘ Continued fine weather is having 
effect in this country and holders generally are showing some 
anxiety to unload. The extraordinarily mild weather has had 
the effect of overforcing all vegetation, and severe cold 
weather would have most disastrous results.” 


Quinine has attracted considerably increased attention dur- 
ing the interval. Following the advance in price of bark at 
the Amsterdam sale on February 27 the principal American 
manufacturers have advanced quotations to the basis of 28c 
for bulk in 100-ounce tins, and the anticipation is general that 
foreign brands will shortly be quoted on the same basis; in- 
quiry has consequently been stimulated and a decidedly firmer 
market prevails as a result. While sales aggregating over 
80,000 ounces have been made from second hands at 26%4c, a 
lot of 10,000 ounces of Java were sold to arrive at 26%4c, and 
holders of German second hand are now quoting firmly on the 
basis of 27c, and supplies are offered sparingly, with 27%4c 
asked in some instances. The demand from consumers is be- 
ing met by manufacturers on the basis of 27c to 28¢e for buik, 
as to brand and quantity. An increased demand for quinine 
is looked for as a result of the recent disastrous floods, which 
have covered a wide extent of territory, and will give rise, it 
is felt, to conditions provocative of malaria and other maladies 
in which the drug is largely used. 


Saffron, Spanish, is only in light jobbing demand, but hold- 
ers are not anxious sellers, in view of the firm position of the 
article at primary sources and the expectation of realizing 
higher values later; an early advance being looked for. 


Thymol is not inquired for to any extent and the market is 
dull and easy, with holders showing more disposition to urge 
sales by price concessions. Quotations are lower to the extent 
of stock being offered at down to $2.50, and it is intimated that 
this figure could be shaded on a firm bid for a quantity lot. 


Vanilla beans, Tahiti, are in limited supply and wanted. 
Advices from the Pacific Coast continue to reflect a firm feel- 
ing on the part of holders. Recent sales have been at a slight 
advance over previous quotations, such jobbing lots as have 
changed hands during the interval being sold on the basis of 
$1.50, but up to $1.75 has been paid for choice grades. 


Wax, Bayberry, has met with increased attention the past 
few days, and this, coupled with steadily diminishing sup- 
plies, has resulted in higher prices; while 20c is named in a 
quantity way, 22c to 24c is asked for jobbing quantities. 


Wax, Japan, is scarce on spot and meeting with increased 
attention. For the small available supply holders are asking 
7%c to 8c, as to quantity. 


CHEMICALS. 


Acetate of lime has sold well at the recent advance and 
the demand continues good, both for export and for home 
consumption; 90c to 95c is the quotation for brown, and $1.30 
to $1.35 for grey, as to quantity. 

Arsenic, English, is held with more firmness, and supplies 
are offered sparingly at the range of 3%c to 4c, while German 
is held and selling to arrive at 3c to 314c. 


Benzoate of soda is easier, owing to competition, and hold- 
ers now name 35c to 37c, as to quantity. 


Bleaching powder is easier under more plentiful spot sup- 
plies, with sales reported ex-dock $1.70 to $1.75, as to quantity 
and brand. 

Blue vitriol is firmer and higher prices are demanded in 


some instances, owing to limited offerings of spot stock by 
makers; quoted at 414c to 5%c, as to quality and quantity. 
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; Brimstone is held with more firmness owing to somewhat 
limited supplies, and small sales are reported ex-store at 
25.00, while steamer goods are held at $24.00. 


: Chlorate of potash is in improved position and domestic 
is firmly maintained at 8%4c to 8%c for crystals, while pow- 
dered has advanced to 10%c to 10%e. 


Cream of tartar is without change of consequence, either 
as regards price or demand; powdered quoted nominally at 
19¢e to 19\4c. 


Nitrate of soda is scarce and values are tending upward, 
$2.05 to $2.30. 

Oxalic acid continues in moderately active jobbing de- 
mand, with the sales at 4%c to 5\e. 


Saltpetre is dull and crude and is easier at 3%4c and 4c 
to 45¢c. 


Tartaric acid is dull and values have depreciated since 
our last owing to weakness among manufacturers, competi- 
— pressure to realize. The current quotation is 27%\¢ 
to 28l4c. 


ESSENTIAL OILS. 


Anise has recovered slightly from its former weakness, 
but the market continues unsettled and values are irregular, 
some dealers holding at $1.121%4, while others name $1.10 as 
acceptable. 


Bay is in improved position owing to scarcity, and while 
held with considerable firmness, does not show a higher range 
of values, being quoted at $2.50 to $2.75. 


Cassia is maintained at 70c to 72%4c for 75 and 80 per cent. 
and 6214c to 65¢ for lower grades, though only jobbing sales 
are reported. 


Citronella continues dull and the market is easier in tone, 
with supplies offering more freely at a reduction of 20c¢ to 
21le and 22c to 23e for drums and cans respectively. 


Clove offers more freely and the market has a weaker 
appearance, with business at 5714¢ to 62'4e. 


Lemon has declined, holders now accepting 70c to 80c, as 
to brand and quantity. The lower prices are prompted by the 
weaker position of the oil at producing points. 


Peppermint continues in moderate jobbing demand, and 
steady, but no important business has transpired. Sales at 
$1.80 to $1.90 for bulk and $2 to $2.10 for H. G. H. in bottles. 


Sassafras has not changed from 39c to 40c, and only a 
limited business is passing in natural. Artificial is held with 
more firmness, in view of anticipated scarcity, but prices are 
without quotable change as yet, recent sales being at 27¢ to 
28e. Safrol is easier, and in some instances 32c is quoted as 
acceptable, though 33c to 35c remains the popular quotation. 


GUMS. 


Asafoeetida continues to find sale in jobbing quantities, and 
the market is well sustained at the range of 22¢ to 24c, as to 
quality and quantity. 


Benzoin is easier, Sumatra being quoted at 26c to 34c, and 
Siam at 50c to 80c. The jobbing demand is fair, but no atten- 
tion is given to quantities. 


Camphor is appreciably firmer, the supply in second hands 
being about exhausted. Prices for both domestic and foreign 
refined are well maintained, the former in bulk and cases Be- 
ing quoted at 57c. to 57%4c and 57\4e to 58e, respectively, 
while 62c to 64c is named for Japanese in tablets and slabs. 


Gamboge has been further advanced, owing to scarcity, 
and 75c to 80c is now quoted for powdered. 


Tragacanth is attracting attention, recent advances in the 
foreign market having affected the views of holders in this 
market, though prices are not quotably higher, 70¢ to 80¢ be- 
ing named for Aleppo first, and 75¢ to 90c for Turkey first. 


ROOTS, 


Aconite, German, is reported to be obtainable in some 
quarters at a fraction below our quotations, 10c being named 
in some instances, though this is lower than the import cost. 


Alkanet is scarce, and firm at 5%c to 6c, the stock being 
small and ‘concentrated. 

Colchicum is lower, recent sales having been at 8c to 8c. 
The sales, however, do not rise above jobbing proportions. 


Mandrake is in considerable demand for export, and values 
are firmly maintained at the quoted range of 414¢ to 5e. 
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Senega has further advanced, influenced by the continued 
stronger advices from the West, but buyers and sellers are 
considerably apart in their views, and little business results 
at the increased quotation of 54¢ to Sé6c. 

Ipecac is still dull and lower, and there are some sellers 
at $1.35. 

Sarsaparilla, Mexican, has eased off a trifle, and the tone of 
the market favors buyers, 644c having been named for round 
lots. 

Spigelia (pink) has been in better demand, and higher 
prices are asked, it being reported that nothing is now ob- 
tainable below 19c, and that up to 20c is demanded. 

Triticum (dog grass) offers more freely, and purchases can 
now be made down to 5c and possibly a shade lower. 

SEEDS. 

Little of interest has transpired in this department since 
our last, such price changes as have been recorded being for 
the most part fractional and unimportant. 





PAINTS, OILS AND WINDOW GLASS. 


Window Glass.—The demand is rather restricted in volume 
at the moment and buyers are pursuing a cautious policy in 
regard to purchases, owing to the feeling that lower prices 
may prevail later in the season. Values are a trifle irregular, 
but the quotations of the Jobbers’ Association are: From store, 
discount 90 per cent. and 10 per cent.; f.o.b. factory, carload 
lots, single strength, 90 and 10 and 7% per cent.; double 
strength, 90 and 10 and 10% per cent. 

Turpentine.—Some falling off has been noted in orders since 
our last, most purchases being made to cover immediate re- 
quirements. Prices have undergone no change, the local mar- 
ket quoting as follows, according to quantity: Southern, 444c 
to 45c; machine made barrels, 45c to 454c per gallon. 

Colors in Oil.—Trade has heen rather backward siuce our 
last, owing to the unfavorable weather, but considerable in- 
quiry is starting up for supplies for spring work, and dealers 
look forward confidently to a good season’s business. For 
white lead in oil the quotation is 6c to 6%4c per pound, the 
inside price being for lots of 500 pounds or over. Foreign 
brands in oil range from 9\%&c to ¥5c for the standard brands 
and 7%4¢c to &84c for the cheaper makes. Red lead quotations 
are nominally unchanged, domestic being held at 534c, less dis- 
count, and English and German at 7%4c tc 844e and 7%c to 7T%4c, 
respectively. 

Linseed Oil.--The storm has retarded business considerably 
and sales have been few and unimportant, though prices are 
maintained at the range of 63c to 64¢ for city raw and 62c to 
63c for Western. The seed inarket is lower, but it is intimated 
that pressers are expericncing some difficulty in obtaining suf- 
ficient supplies. 





Diverting Trade from New York. 


Some of the large importing drug houses of this city are 
much interested in the Elsberg-Bedell bill now pending in the 
State Legislature. This bill seeks to prevent discrimination 
by railroads against the port of New York and enlarges the 
powers of the State Railroad Commission. The need of some 
such legislation was emphasized a day or two ago by the 
representative of one of the largest drug importing firms in 
New York. This firm used to handle very large quantities of 
soda nitrate and brimstone at this port. In the last year 
or two, however, this business, he said, had gradually been 
diverted from New York as a direct result of the railroad 
differentials in favor of rival ports, particularly Newport 
News, so that to-day nearly all of the large import traffic in 
the commodities named, especially soda nitrate, is imported 
and shipped to Western points via Newport News. In soda 
ne he said, the business amounts to about 100,000 bags a 
month. 





“Drug Merchants” to Meet and Dine. 


The regular monthly meeting of the Drug Merchants’ As- 
sociation will be held to-morrow (Tuesday) evening, and will 
be followed by a dinner for members of the association. The 
dinner will take place at the rooms of the Aldine Association, 
at 111 Fifth avenue. The Drug Merchants’ Association, it 
will be recalled, is composed of retail druggists who were put 
on the “ prohibited list” as cutters when the N. A. R. D. tri- 
partite plan was declared operative in this city some months 
ago. Members of the association adopted a price schedule of 
their own. The large department stores are not actually mem- 
bers of this association, but agreed to maintain the same 
price-list. 
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BIG PERFUME COMBINE. 


More}Newspaper Talk®than-Fact. 


Press dispatches from Detroit have announced the forma- 
tion of a Perfumers” Trust, composed of the largest perfumery 
manufacturers of the United States, with headquarters in 
New York City, where the movement originated. Our Detroit 
correspondent telegraphs, as we go to press, that many of the 
individual firms in Detroit alleged to be connected with the 
movement deny any knowledge of it. James E. Davis, presi- 
dent of the Manufacturing Perfumers’ Association, when 
questioned by the correspondent of the AMERICAN DRuvuGGIST, 
admitted that a promoter had been in Detroit, but said that 
nothing had been done. It was all in the air. F. K. Stearns, 
of the firm of Frederick Stearns & Co., stated that a pro- 
moter had been in Detroit “ merely ‘ feeling the pulse’ to see 
if a consolidation were feasible.” Frederick F. Ingram, of 
Fk. F. Ingram & Co., said his firm had not been approached to 
enter the combine. He had not heard of it. In his judgment 
it was not feasible to attempt a combination of the manufac- 
turing perfumers. 





HINTS TO BUYERS 


Write to the New York Pharmacal Association for their 
circular, A Square Deal, which tells you how to secure ad- 
vertising for yourself at their expense. 


The Fly Button Company, Maumee, Ohio, give premiums 
with their Fly Buttons, which make their sale worth while. 
Write them for details, mentioning AMERICAN DRUGGIST. 


The United Agency Company, 703 Fifth avenue, make a 
price to retailers of $9 per case on their Apenta Water, which 
is being very extensively advertised to the medical profession 
as a natural aperient water. 


D. L. Bates & Bro., Dayton, Ohio, furnish in their Ice 
Shavers a very valuable adjunct to the soda counter. Write 
them for a list of their soda fountain adjuncts, mentioning 
AMERICAN DRUGGIST. 


The Chicago Water Motor & Fan Company, 216 Lake street, 
Chicago, make a specialty of small motors for druggists’ use. 
Write them for estimates. You will find it economy to have 
a motor in your store. 


Send to Mrs. Gervaise Graham, Chicago, mentioning the 
AMERICAN DRUGGIST, and secure free of charge a supply of 
unique counter advertising for the Gervaise Graham special- 
ties, which are mentioned on our front cover page. 


The American Soda Fountain Company have a line of soda 
counter supplies which have been developed by intelligent 
effort through many years of experience. Write to any of their 
branches as listed on page 9 of this issue for a catalogue of 
their supplies. It contains many excellent suggestions. 

The Yesbera Mfg. Company, Toledo, Ohio, have placed 
on the market a line of metal stools, chairs and tables which 
sprang into popular favor at a single bound. Write them 
for details of proposition to send a sample of their goods to any 
locality. 

The insert of the White Rabbit Egg Dye, which appears in 
this issue, offers a valuable suggestion to the wide awake 
druggist. Send them $100 for an outfit of egg dyes, or order the 
dyes from your jobber. Don’t delay, Easter comes early this 
year. 

The nail clipper manufactured and sold by the Coe Mfg. 
Company of 50 Warren street, New York City, still proves @ 
strong seller. It is something which every druggist should 
have in stock. The advertisement of the company will be 
found in another part of this issue. 

During this, the most active season for the sale of Vapo- 
Cresolene, and particularly in case of epidemics of grippe, 
whooping cough, etc., it would be well to correspond with the 
Vapo-Cresolene Company, 180 Fulton street, New York, in re- 
gard to their attractive cut out window display. 

The line of German Chemical Specialties imported by The 
Fischer Chemical Importing Company of New York has won 
for itself marked recognition at the hands of physicians of 
this country. The house are always willing to forward interest- 
ing and instructive literature to pharmacists who ask for it. 

Carmel Soap, made in tne Holy Land and imported by A. 
Klipstein & Co., 122 Pearl street, New York City, is a desir- 
able form of Castile which druggists have found it advan- 
tageous to carry. It is presented in cakes neatly packed, one 
dozen in a box: and experience has shown that purchasers 
will usually take the entire package. 
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The Artistic Steel Copper-plated stools, chairs and tables 
made by the A. H. Andrews Company, 30 Wabash avenue, 
Chicago, are admirably suited to the needs of the up to date 
soda water dispenser. They are neat, artistic and practically 
indestructible. Write the manufacturers for illustrated de- 
scriptions, mentioning the AMERICAN DRUuGGIST. 

The Geo. A. Schmidt Company, 405 North avenue, Chicago, 
have a most attractive offer to make to our readers. They 
have solved the hitherto apparently unsolvable problem of 
making satisfactory liquid soaps. Write them for details of 
their special offers on Ascage. They make special brands for 
druggists, which give a very wide margin for them. 


The Y. & S. licorice preparations have a world wide reputa- 
tion for purity, flavor and general excellence. These goods 
can be had of all leading jobbers throughout the United 
States. Young & Smylie, Brooklyn, N. Y., manufacture a full 
line of licorice specialties and put up powdered extract and 
powdered, licorice root in convenient packages for the drug 
trade. Write them for illustrated catalogue. 


An exceedingly attractive offer in store fixtures is made 
by William Kleeman & Co., Ninth street and Avenue D, New 
York City. This house are doing an immense business in the 
line,and have every facility for turning out good work prompt- 
ly and at inside prices. Any druggist contemplating refitting 
his store will do well to communicate with William Kleeman 
& Co. before placing an order. 


In our department of Business Building the editor takes 
occasion to commend the character of advertising being done 
by Scott & Bowne. This commendation could well extend to 
the character of their trade paper advertising, and we think 
that our readers could with advantage read, mark and in- 
wardly digest the half page advertisement of this firm which 
appears on page 37 of this issue. 


Fly time is coming, and it is now in order to overhaul your 
stock, find out about how much Tanglefoot you can use in 
your first order, and send your order to the jobber for de- 
livery on some date which you may select in the near future. 
If you do not take this precaution, you may have to wait 
for your supplies, as the demand every year is very much 
greater than for the previous year, and this sometimes causes 
delay in the first deliveries. 

New Englanders are continuing to get ready for the sum- 
mer’s soda business, ‘The American Soda Fountain Company 
have just shipped new apparatus to the following druggists: 
P. J. Malone, North Adams, Mass.; John T. Walsh, ‘Quincy, 
Mass.; P. A. Brosseau, Fall River, Mass.; S. N. Larr, Newton 
Lower Falls, Mass.; J. A. Tuite, Fall River, Mass.; Lewis & 
Co., Boston, Mass.; P. S. Brown & Co., Fall River, Mass., and 
Morgan Bros., Mystic, Conn. 

The Farbenfabriken of Elberfeld Company of 40 Stone 
street, New York, will send to any druggist, upon request, 
the full text of the judge’s decision sustaining the validity 
of the phenacetin patent in the case of Conrad D. Maurer, 
et als., vs. Edward N. Dickerson and Farbenfabriken of El- 
berfeld Company, recently tried in the United States Circuit 
Court of Appeals. The opinion of the learned judge, as given 
in this text of the decision, contains some highly interesting 
references to chemical literature bearing upon the production 
of compounds like phenacetin, and traverses the expert testi- 
mony of chemists like Professors Sadtler of Philadelphia and 
Chandler of New Yerk. Send for a copy, mentioning the 
AMERICAN DRUGGIST. 


It will pay any druggist who is contemplating a change in 
his store fixtures or fitting up a new pharmacy, to possess a 
copy of the new Druggists’ Fixtures Catalogue, which has 
just been issued to the trade by Seger & Gross, makers of 
Twentieth Century High Grade Druggists’ Fixtures, of 42-50 
West Sixty-seventh street, New York. This firm manufac- 
ture druggists’ fixtures exclusively, and their designs are dis- 
tinguished for originality and perfection in detail. The cata- 
logue contains a number of new ideas and suggestions in 
store arrangement which will appeal especially to the up to 
date druggist. Our advice is not to delay about sending a 
postal card request for a copy, but write now, mentioning 
this paper. 





American Salol. 


Our readers will recall that the patents covering the manu- 
facture of Salol in Germany expired about two years ago, since 
Which time the Mallinckrodt Chemical Works have been 
largely engaged in the manufacture of the article. The 
“M. C. W.” Company are receiving very liberal encourage- 
ment from the hands of the retail druggists, and their Salol 
is giving general satisfaction. 


Nothing Succeeds Like Success. 


During the year of 1901, 468,411 gallons of Coca-Cola were 
sold. The sales of Coca-Cola from 1886 to January, 1902, have 
been as follows: 
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Stearn’s Biologic Products. 


A corrected price-list of the biologic products manufac- 
tured by Frederick Stearns & Co., Detroit, has just been is- 
sued to the trade. The revised prices are as follows: 

Diphtheritic antitoxin: Regular or standard, No. 1, per bulb 
of 500 units, 75 cents; No. 2, per bulb of 1,000 units, $1.50; 
No. 3, per bulb of 1.500 units, $2.25; No. 4, per bulb of 2,000 
units, $3.00; No. 5, per bulb of 3,000 units, $4.50. Special, No. 
1, per syringe bulb of 500 units, $1.15; No. 2, per syringe bulb 
of 1,000 units, $2.25; No. 3, per syringe bulb of 1,500 units, 
$3.25; No. 4, per syringe bulb of 2,000 units, $4.00; No. 5, per 
syringe bulb of 3,000 units, $5.75. 

Antistreptococcic serum: 20 Ce. in two bulbs of 10 Cc. each, 
with syringe equipment, $1.75; discount, 30 per cent.; for a 
$25.00 net ($86.00 list) order, an additional 5 per cent. is de- 
ducted. 

Glycerinated vaccine: In dispensing package (10 tubes, each 
tube in separate sterilized package and each tube accompanied 
by an ejector, scarifying needle and temporary shield), $1.00; 
discount, 20 per cent. In stock package (10 tubes in one wood- 
en tube, accompanied by one needle, rubber bulb and ten tem- 
porary shields), $1.00; discount, 50 per cent. 

Vaccine points (ivory) not glycerinated: In packages of 10, 
$1.00; discount, 50 per cent. 





Dr. Mathews’ Discoveries. 


Dr. Mathews, writing in the March Century of “ The Na- 
ture of Nerve Force,” apropos of the experiments made by 
Dr. Loeb and himself, says in conclusion: It will probably be 
asked, what are likely to be the practical results of these 
conclusions? It is, of course, impossible to predict what prac- 
tical results may follow in the future, but it appears to me 
probable that the immediate practical consequences will very 
likely occur in the following directions: 

First, the physical explanation thus attained of one of the 
phenomena of life will, if it proves true, bring us a step 
nearer the understanding of other life-phenomena, the arti- 
ficial synthesis of living matter, and the prolongation of life. 
There is apparently no inherent reason why man should die, 
except our ignorance of the conditions governing the reaction 
going on in his protoplasm. 

Second, it looks as if we had at last secured a rational 
basis of pharmacology. If the poisonous action of salts is 
due to the electrical charges their particles bear, and we are 
able to offset this action by particles with the opposite charge, 
there is every reason to believe that the poisonous action of 
drugs is also so caused and may in the same manner be 
counteracted. ‘The credit for this work should be given to 
Prof. Loeb. 

Third, we have at last secured, apparently, a basis for at 
tacking the great problem of fermentation, for the peculiar 
fermentative or catalytic powers of colloidal solutions are 
probably, in their essence, electrical. A solution of the problem 
of fermentation probably means a revolution in some of the 
great industries of the world, for it will enable us to build 
up our foodstuffs from the soil, the air and sunlight, just as 
plants do. It will put in our hands a power of controlling 
chemical phenomena the results of which can at present hard- 
ly be conceived. In the absence of experimental data it is im- 
possible to say definitely whether our results will ultimately 
illuminate the problem of fermentation or not, but they, at 
least, suggest a means of attacking this problem, and I think 
I do not overstate the probable consequences of the solution 
of that problem. 
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Praise Indeed. 


Another year, please! We are coming to think as much of 
the AMERICAN DruaGist as we do of our bank account. 
Ferris & Ferris COMPANY, 
Franklinville, N. Y., February 26, 1902. 





A New Vaccination Shield. 


The shield illustrated herewith is made of aluminum and 
is, therefore, very light, but at the same time strong and dura- 
ble. It is so adjusted as to insure 

f perfect ventilation and still to 


afford complete protection from 
the irritating contact of clothing, 
ete. The shield may be pur- 
> chased through jobbers or direct 


ag from the makers, the Oliver 


Shield Company, Newark, N. J., at $1 per dozen. 





Old Stock Recalled. 


Raymond & Co., of 61 Beekman street, New York City, an- 
nounce in this issue the recall of revenue stamped plasters of 
their make. Druggists who have a supply of Raymond’s Pec- 
toral Plasters should carefully note this announcement, as it 
is important to their interest. The sale of the goods is active, 
and the demand is constantly increasing, but every practical 
pharmacist can see the necessity of having fresh goods. 


A Good Argument. 


The importance of the nimble nickel is very clearly set 
forth in the two page advertisement of the American Soda 
Fountain Company, which appears on pages 6 and 7 of this 
issue. On a basis of a five cent carfare the Manhattan Ele- 
vated Railway, of New York, has built up a business which 
pays such a handsome dividend on its millions of capital 
stock that the stock sells at way above par. While the retail 
druggist cannot make as much money as the Manhattan L, he 
can make more in proportion to the capital invested. Write to 
the American Soda Fountain Company at any of their branch 
offices and ask for some figures on the profits in soda water. 


The Malted Milk Suit Ended—The Elgin Milkine Co. 
Wins. 

Judge Seaman, of the United States District Court, acting 
for Judge Kohlsaat, recently handed down his opinion in the 
ease of Horlick’s Food Company against the Elgin Milkine 
Company. The suit was brought to restrain the Elgin Com- 
pany from using the words “ Malted Milk” as the name of a 
food, but they claimed that as the words are descriptive of 
their product they had the right to use them. - The Horlick 
people denied that the words are descriptive, and stated that 
the milk in their product was not subjected to the digestive 
action of the malt, as they killed the malt ferments before 
they were brought in contact with the milk. This was a 
strange course for them to take, because for years they have 
made the claim to doctors that “the casein of the milk was 
acted on by the plant pepsin developed by their special malt- 
ing process,” and it is extraordinary that they should now 
say that the action claimed by them for so many years does 
not take place. They further claim that the Elgin Company’s 
package was an imitation of theirs; on this point the Judge 
said, “But the defendant’s packages differ in shape and 
dress; both the name ‘ Meadows’’ and that of the defendant 
as producer are conspicuously printed on each, and its dis- 
tinctive trade-mark as well,” and he closes his opinion with 
these words: “It is obvious that equitable interference is 
unauthorized in such instances unless deception otherwise ap- 
pears. Finding no such deception in package or label, the 
bill must be dismissed for want of equity, and decree will be 
entered accordingly.” 











The Most Profitable Side Line. 


The most prosperous druggists throughout the country are 
those who do not confine themselves entirely to the drug trade, 
but whd are willing to push lines which will serve as a feeder 
to their general business. The truth of this statement has 
been demonstrated beyond any question. Of the many so 
called side lines which offer themselves for consideration, none 
holds forth greater promise than the sale of photographic 
apparatus. 

The interest in photography already awakened is increas- 
ing in a marvelous degree among people of all classes. Methods 
of picture making have been simplified, and the operation is 
no longer a costly one. The real advantages of carrying 
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cameras as a side line in the drug store are almost evident at 
a glance. Not only does the progressive store keeper, who 
handles these goods, reap a large and increasing revenue from 
the sale of the cameras themselves, but he attracts new faces 
and incidental trade in chemicals and other goods to his 
establishment. Again, he reaps the benefit of the large ad- 
vertising which is being done by such companies as the 
Rochester Optical & Camera Company, whose excellent lines 
are being exploited throughout the length and breadth of the 
land. 

The plan of handling cameras as a side line inaugurated 
by the Rochester Optical & Camera Company of Rochester, 
N. Y., has been very generally commended by druggists, and 
we believe it will be worth the while of every member of the 
trade who is not familiar with this plan to write to the com- 
pany for details, mentioning the AMERICAN DRUGGIST. 





A Merited Compliment. 


Edwin Hawley, long and favorably known as the assistant 
general traffe manager of the Southern Pacific Company, was 
made the recipient of a valuable testimonial of respect and 
esteem upon his retirement from the position which he has 
held with such great success. All of the officials and em- 
ployees under Mr. Hawley’s jurisdiction joined in presenting 
him with a magnificent punch bowl, with ladle, platter and 
cups, all of special design and of solid silver. An appropriate 
inscription appeared on the bowl. ‘Those participating in this 
presentation feel that they have honored themselves by honor- 
ing Mr. Hawley, and he in turn is gratified to feel that he 
has elicited and maintained the good opinion and kind feel- 
ings of those who were under him during his successful man- 
agement. 





Ice Cream Cabinets. 


To get the full benefit of the trade that comes with the 
torrid months, druggists should be well equipped with all 
necessary apparatus for keeping 
on hand soda fountain supplies, 
so that they will remain in clean- 
ly surroundings and at the low- 
est temperature possible. 

This is easily done when the 
druggist is supplied with any of 
the numerous handsome and use- 
ful ice cream cabinets and stor- 
age refrigerators manufactured 
by the Chocolate Cooler Co., of 
Grand Rapids, Mich. This com- 
pany are engaged in the manufac- 
ture of this class of goods ex- 
clusively, and there is added to 
their many years of experience a 
thorough knowledge of _ the 
wants of the trade that assures 
satisfaction to their customers. 
Twenty different sizes and styles 
of cabinets are made and carried in stock continually, and it 
will pay to write for catalogue and prices, mentioning this 
journal. 








Runs at 102 Miles an Hour. 


On New Year’s eve, Fast Mail Train No. 57, with one of the 
new mammoth engines of the Chicago, Milwaukee & St. Paul 
Railway, broke the record between Chicago and Milwaukee, 
making the eighty-five miles from Chicago to Milwaukee 
in eighty-seven minutes, or one hour and twenty-seven min- 
utes. The previous record is said to have been one hour and 
thirty-two minutes. During three and four-tenths miles of the 
distance between Caledonia and Lake the train maintained 
a speed of a trifle over 102 miles per hour. The distance be- 
tween these two stations, three and four-tenths miles, was 
made in exactly two minutes. 

The train of six sixty-foot mail and express cars left 
Chicago at 10.15 p.m., 20 minutes late, and arrived at Mil- 
waukee at 11.42, just two minutes late. The two terminals 
required slow time, but no stops for water. 

Edgebrook to Stowell, seventy-two miles, was covered in 
65 minutes, or at a rate of sixty-six and one-half miles per 
hour. The distance from Wadsworth to Western Union Junc- 
tion, nineteen miles, was made in 16 minutes, or at the 
rate of seventy-one and one-quarter miles per hour. Engine 
No. 921 has a loaded weight of 290,000 pounds, drivers, 84% 
inches in diameter; a tender capacity of 19,000 pounds of coab 
and 7,000 gallons of water. 














